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COMMITTEE ON CHECK HANDLING: It took a long step forward (See page 35) 


This Month: 


NEW QUESTION MARKS IN BANK CREDIT by The Editors 
MAKING THE SHIFT TO “NO PASSBOOK” SAVINGS by Lois A. Busch 
FOREIGN BUSINESS IN A 830-MILLION BANK by Jay Mare Schwamm 








HAT’S THE WAY an excited father 
: er his situation last summer to Ed 
Briggs, District Manager of our De- 
troit office. The man had got Ed’s num- 
ber through Western Union Operator 
25, and was calling from Sebewaing, 
Michigan, up on Lake Huron where 
his family was vacationing. 

As youngsters somehow do, their 
3-year-old boy had taken all the fam- 
ily’s travel funds in American Express 
Travelers Cheques from a suitcase and 
lost them. Could Ed Briggs help? 

Ed assured the father their vacation 


would not be spoiled. ‘Then he told the 


“We're really up a tree here in Sebewaing!”’ 


man to go to a banker in Sebewaing, 
whom Ed knew, to explain what hap- 
pened, and to have the banker call 
Detroit collect. As soon as the banker 
phoned to verify the man’s identity and 
his ‘Travelers Cheque record slip, Ed 
authorized an on-the-spot refund. 
This customer’s speedy rescue is typi- 
cal of two-way cooperation between 
distant banks and American Express, 
much of which is due to the personality 
of managers like affable Ed Briggs. In 
his twenty years with the company, 
Ed has made friends with many, many 
bankers. And out of experience gained 


by extensive travels on every continent, 
he instantly knows how to arrange 
prompt, courteous banking service for 
all your customers who travel. 
There are more like Ed Briggs in the 
400 American Express offices around 
the world. These men intimately know 
people and languages where theyserve. 
In addition to banking needs, they can 
get your customers accommodations at 
the right hotels... help them clear cus- 
toms quickly . .. recommend tours. In 
short, the men of American Express 
offer your customers home-town service 
away from home, all over the world, 


American Express Company 


TRAVELERS CHEQUES * WORLD TRAVEL SERVICE 





J. Edward Briggs, District Manager, American Express, Detroit 
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LETTERS 











Through Lincoln’s Birthday 

Sirs: Six original and previously un- 
exhibited letters written by Abraham 
Lincoln are being displayed in our bank 








lobby in Chicago during a five week 
period that runs through Lincoln’s birth- 
day. 

The letters range from a document 
written by Lincoln in 1845 concerning 
the settlement of a judgment, to a note 
written to the Surgeon General in 1864 
asking that Lincoln be notified of any 
vacant hospital chaplainship along the 
Southern Coast. In his usual frugal 
manner, Lincoln wrote the note on a 
used envelope. Shown at the exhibit in 
the bank’s lobby is Barbara Hans. 

THomMAS M. MOCELLA, 

Harris Trust and Savings Bank, 

Chicago 90, Illinois 
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Jesse James Mural 

Sirs: A feature that has attracted 
hundreds of customers and friends to 
our newly decorated and remodeled build- 
ing is an oil painting in the lobby depict- 
ing a robbery by Jesse James and his 
gang. 

The picture, which was done by 
Tennessee’s noted painter of church 
murals, J. B. Wiley, is a faithful repro- 
duction of the actual robbery of our 
predecessor, The Southern Bank of 


Kentucky, on March 4, 1868, by Jesse 
James. The painting shows the notorious 
figure immediately in front of the bank’s 
entrance with gang-members Younger, 
Shepherd and Frank James from left 
to right, and Smith and Dawson on the 
horses. 


LEWIS RICHARDSON, Vice-President, 
Southern Deposit Bank, 
Russellville, Kentucky 
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Chie Cheek-Book Covers 


Sirs: Our bank has been offering 
fashionable, fabric check-book covers to 
women customers and they are causing 
much favorable comment. 

Winter styles include the Jaguar, the 
Ivy Leaguer, the Scots Kiltie and Felt- 
n-Fancy, a bright turquoise felt, and 
new spring and summer fabrics will be 
available in April. 

The covers, known as “Chic Books,” 
are designed for the bank by Goodwin- 
Dannenbaum, Incorporated, here _ in 
Houston. They are being marketed 
nationwide on an exclusive basis of one 
bank in each city. 

JOHN N. Hunt, Vice-President, 

Texas National Bank of Houston, 

Houston 1, Texas 
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Communications 


Sirs: A new educational manual, 
“Letter Writing and Internal Communi- 
cations,” has been published by the 
Pennsylvania Bankers Association as a 
part of its continuous educational and 
public relations program, 

The new manual is divided into two 
sections. The first, on letter writing, is 
a “how to do it” guide to writing effective 
business letters, the use of dictating 
machines, and the creation of form 
letters and sales letters are also covered. 
The second, on internal communications, 
offers suggestions for utilizing inter- 
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office memos, house organs, bulletins. 
Copies of the manual are available 
for $1. They can be ordered from the 
PBA Educational Foundation, Box 152, 
Harrisburg. 
H. WAYNE CULVER, 
Pennsylvania Bankers Association, 
Harrisburg, Pennsylvania 
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Holding Company Service 

SirS: We have received many requests 
for our booklet, “How a bank holding 
company serves the public interest,” in 
response to the comment on it in your 
November, 1957, issue. We are very glad 
to comply with these requests as we are 
most willing to disseminate to interested 
persons the information the booklet con- 
tains. 

J. H. COLMAN, President, 

First Bank Stock Corporation, 

Minneapolis 2, Minnesota 









The Bell System is wires and cables and 
laboratories and manufacturing plants and 
local operating companies and millions of 
telephones in every part of the country. 


The Bell System is people . . . hundreds 
of thousands of employees and more than 
a million and a half men and women who 
have invested their savings in the business. 


It is more than that. The Bell System 
is an idea. 








It is an idea that starts with the policy 
of providing the best possible telephone 
service at the lowest possible price. 


But desire is not enough. Bright dreams 
and high hopes need to be brought to earth 
and made to work. 


You could have all the equipment and still 
not have the service you know today. 


You could have all the separate parts of 
the Bell System and not have the benefits 
of all those parts fitted together in a nation- 
wide whole. 


What is the Bell System ? 


Bell Telephone System 





The thing that makes it work so well in 
your behalf is the way the Bell System is set 
up to do the job. 


No matter whether it is some simple mat- 
ter of everyday operation —or the great skills 
necessary to invent the Transistor or develop 
underseas telephone cables to distant coun- 
tries—the Bell System has the experience 
and organization to get it done. 


And an attitude and spirit of service that 
our customers have come to know as a most 
important part of the Bell System idea. 
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TRENDS IN FINANCE 








Potential Effects 
of Interest Rate Cut 


A new round of lower interest rates, 
initiated by a cut in the rediscount rate 
of the Federal Reserve Bank of Phila- 
delphia on January 21, gave new stimu- 
lus to the capital issues market and to 
common stocks of investment rating, 
further weakened the underpinnings of 
the short term money market and brought 
the nation’s banks face to face with the 
necessity of living upon a 4 per cent 
basic or “prime” loan rate. 

Within minutes after announcement 
had been flashed of the rediscount rate 
cut by the Philadelphia central bank the 
Chase Manhattan Bank in New York 
cut its “prime” lending rate from 4% 
to 4 per cent. Its action was followed by 
several other New York banks and by 
large institutions throughout the country. 
A substantial group of other banks re- 
sisted the down trend and delayed making 
reductions. 

Other rates down. There was an un- 
usual reluctance to comment both on the 
part of banks which reduced rates and 
those which resisted the movement in 
what they admitted probably would be 
eventually a losing fight. Political com- 
ments, chiefly from Washington, were 
favorable. 

The lowered rediscount rate was in line 
with lowered open market rates for 
money. In the period since January 1 
commercial paper rates had been lowered 
sharply from one-quarter to three-eighths 
of 1 per cent and Treasury bill rates had 
fallen from 3% to 3% per cent. Bankers 
acceptances also were cut to be in line 
with Treasury bills and commercial paper. 
After some of the large banks cut their 
“prime” lending rate on unsecured busi- 
ness loans, rates on securities loans on 
both demand and time were cut to 3% 
and 4 per cent, a reduction of one-half 
of 1 per cent, and loans on commodities, 
notably cotton, were cut to 4% from 5 
per cent. 

Refundings likely. Unlike the first 
round of reductions in rediscount rates 
last November the latest action was 
prompt in percolating down to business 
borrowers and some mild stimulation was 
looked for as a result. Most of the lending 
officers of the larger banks agreed, 
however, that a lowered lending rate 
would not of itself stimulate a greater 
loan volume: that would come only 
with an improved business atmosphere 
and better opportunities for profit on bor- 
rowed funds. Similar reasoning, however, 
does not apply to the capital market, 
Where the newly lowered yields and 
higher selling prices for fixed income 
Securities will stimulate a large volume 
of refunding operations in coming 


months. In a 4 per cent market there 
are many opportunities for converting 
inte lower rate obligations bond issues 
that were sold to yield 5 to 6 per cent a 
few months ago. Also, and this may be 
a factor in the decision to cut interest 
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Annual meeting, Bankers Trust Company, N.Y., Chairman W. H. Moore presiding 


At bank stockholder meetings, the news was uniformly good 


rates further, the way will be opened for 
the Treasury to sell long term securities 
without depriving private business of 
credit through preempting the supply 
of money. 

Delayed effects. The new 4 per cent 
basic corporate lending rate now quoted 
by major banks is a reversion to the rate 
that existed until early last August, 
when the 4% per cent rate replaced a 
4 per cent quotation. Since the lowered 
rate will become effective only as loans 
fall due, and since adjustments in rates 
charged other than so-called “prime” 
borrowers will be even slower to develop, 
the larger banks feel no immediate ap- 
prehensions as to early effects on profits. 
For several months they have felt that 
an average reduction in rates of as much 
as one-half of 1 per cent might be in 
the cards and that they could take it in 
stride without resorting immediately to 
various cost reduction measures which 
still lower money rates might involve. 
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Banner Year for Banks 


Many corporate year-end reports may 
have been disappointing, reflecting the 
business downturn and profit squeeze, 
but for the nation’s banks the news to 
stockholders was uniformly good. 

In all sections of the country, net 
operating earnings rose to all-time highs 
despite generally higher expenses and 
taxes. And, where security transaction 
losses were incurred they usually were 
not large enough materially to affect net 
profit figures in those instances where 
they were taken into income accounts 
rather than being charged directly to 
capital accounts. 


Exceptional gains. For some banks, 








the profit gain was startling. Fidelity 
Bank and Trust Company in Indian- 
apolis, Indiana, reported that net earn- 
ings last year rose to $804,819 from 
$474,682 in 1956—a boost of just about 
70 per cent! 

This was admittedly exceptional, but 
a goodly number of banks such as the 
Citizens & Southern National Bank in 
Atlanta, Georgia, the Suburban Trust 
Company of Hyattsville, Maryland, and 
the Marine National Exchange Bank, 
Milwaukee, Wisconsin, had in the neigh- 
borhood of a 25 per cent increase in 
net operating earnings. 

Despite a 10 per cent upward trend 
in operating costs, the net operating 
earnings of 16 major New York banks 
showed an average gain of 13.1 per cent. 

Future outlook. Some of the bank 
reports raised question about the earn- 
ings prospect for the year ahead, a point 
that is underscored by the prime rate 
reduction. Management at The First 
National Bank of Montgomery, Mont- 
gomery, Alabama, told shareholders: 
“Our estimates for 1958 indicate that 
while it should be a satisfactory year 
with good earnings, there are many 
factors that suggest that the earnings 
will be somewhat less than 1957.” 

However, a study of New York City 
bank reports discloses the significant 
fact that the average return on both 
loans and securities for 1957 as a whole 
was materially under the market rates 
at the year-end. One well-informed 
financial observer made the comment: 
“This suggests that interest rates could 
be shaved by as much as one-half of 
1 per cent without undercutting the 
1957 earnings rate. The outlook for 
1958 would therefore appear to favor a 
slight increase, or at worst no change, 
in earnings rates from the 1957 level.” 
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to send 
securities by 
First Class 

Mail 


Sending securities by 
First Class Mail is not 
only an efficient, eco- 
nomical, business 
practice, it’s also safe 
— if you have our First 
Class Mail Insurance 
Policy. 

When securities are 
lost in the mail, our 
staff of experienced 
adjusters handle all 
the details, promptly 
_and well! 


5 Advantages 


I. Cost (including insurance): often less 
than Registered Mail. 

2. Time and Convenience: no waiting 
at the Post Office. Mail any time 
anywhere. 












































3. Speed: frequently a whole day faster. 


4. Work: no special envelope sealing 
and no extra records to keep. 


5. Safety: when a loss occurs, you're 
protected by the A£tna Casualty and 
Surety Company, presently insuring 
many of America’s leading banks 
and investment dealers. 


Want full details? 


Just mail this coupon ... no obligation. 
D. R. Sibley, Vice President 
ATNA CASUALTY AND SURETY COMPANY 
STANDARD FIRE INSURANCE COMPANY 
Hartford 15, Connecticut 





Please have a Mail Specialist call and show me 
how to reduce paper work, save money, and mail 
more efficiently. 


Name. 





Bank 





Address. 

















Rank 
12/31/57 


10 Continental Illinois National, 








Deposit Trend of the Billion Dollar Commercial Banks 


Bank of America N.T. & S.A.......... 
Chase National Bank, New York....... 
National City Bank, New York......... 
Manufacturers Trust Co., New York... 
Chemical Corn Ex., New York......... 
Security-First National, Los Angeles... 


. . .$9,524,116,722 
... 6,884,520,209 
... 6,692,688,345 
... 2,966,201,511 
... 2,933,275,719 
... 2,773,040,059 


First National Bank, Chicago......... 
Bankers Trust Co., New York......... 
Guaranty Trust Co., New York....... 


... 2,614,892,954 
... 2,556,159,290 
... 2,438,414,144 
Chicago.... 
11 National Bank of Detroit............. 
Mellon National, Pittsburgh........... 


--. 1,803,198,064 
--+ 1,753,044,037 


13. Irving Trust Co., New York........... 
14 Hanover Bank, New York............. 
15 First National Bank, Boston........... 
16 American Trust, San Francisco....... 
17. Crocker-Anglo NB, San Francisco..... 
ee | es rere 


.-- 1,578,462,572 
-.. 1,576,068,695 
--. 1,557,666,430 
.-. 1,539,688,411 
--. 1,388,877,836 
.-» 1,365,963,181 


Rank 
Dec. 31,1956 12/31/56 | 


$8,993,240,999 
6,927,736,057 
6,672,390,362 
2,845,221,115 
2,759,771,057 
2,337,730,999 


Deposits 
Dec. 31, 1957 


2,648,963,203 
2,484,079,904 
2,542,690,186 
2,496,971,565 
1,854,252,502 11 
1,736,243,127 12 


=" 
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2,394,495,171 


1,539,170,385 15 
1,653,975,284 13 
1,539,208,421 14 
1,486,912,468 16 
1,369,257,362 18 
1,389,412,153 17 








Monetary restraint held down 


Bond profits foreseen. It has also been 
noted that, in view of the change that 
has come over the bond market, security 
profits are likely to replace security 
losses in the current year, since banks by 
now have accumulated substantial dis- 
counts on Treasury and other securities 
purchased below par. 

The steady improvement in bank 
earnings in recent years is typified in 
the accompanying chart taken from 
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Typical earnings, dividend story 


Chase Manhattan Bank’s report. It also 
depicts the favorable trend in dividend 
payments. 

Many banks reported record income 
from such sources as service charges, 
trust fees and commissions. 

However, better bank earnings were 
primarily traceable to the higher rates 
on loans and investments, as typified by 
the chart presented by Bankers Trust 
Company, New York City, covering the 


A decade of rising rates 





AVERAGE RATES EARNED ON LOANS and SECURITIES 
1948-1957 
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many banks’ deposits in 1957 


pronounced rise in these rates in 1957 
and the past decade. 

Deposits lag. The graphs depicting 
earnings gains were not matched by 
the charts tracing deposit trends. As 
could be expected in a period of mone- 
tary restraint, bank deposit totals tended 
to remain stationary. In New York City, 
for instance, there was a mixture of 
small gains and losses so evenly counter- 
balanced that the overall total rose a 
bare 0.67 per cent. 

Besides “tight money” throughout 
most of 1957, a number of other factors 
having an adverse effect on deposits 
were cited in the bank reports. Thus the 
Mercantile Trust Company in St. Louis, 
Missouri, told its shareholders: “In 
almost all metropolitan centers the rela- 
tive economic importance of the central 
city has declined. St. Louis has_ not 
been an exception to that trend and, 
consequently, the growth in deposits in 
the outlying areas has been greater. 
The management is endeavoring to over- 
come this unfavorable trend by partic- 
ipating in measures to strengthen down- 
town St. Louis, by devising new services 
and facilities to meet the demands of 
customers in outlying areas, and by 
examining other ways in which the 
services of our bank can be adapted to 
the changing needs of the economy.” 
As another adverse factor, Mercantile 
Trust pointed to higher interest rates 
on securities which encouraged many 
depositors to invest their funds. 

Area results differ. The deposit trend 
continued to be uneven throughout the 
country, with geographic location making 
a pronounced difference. There was con- 
tinued strong growth in such areas as 
the Southwest, where the First National 
Bank of Arizona chalked up a 235 per 
cent gain of nearly $50 million in de- 
posits during 1957. And, on the Pacific 
Coast the City National Bank of Beverly 
Hills announced that it had shattered 
all national banking records by attain- 
ing total assets of $42,552,080 after only 
four years of operation, without benefit 
of any mergers. 

Nationally, the bright spot in the bank 


Burroughs Clearing House 
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First Automatic Teamaker. After years of research, the 













57 tea industry, the restaurant industry and a large food 
machinery manufacturer have perfected the first automatic 
ng @ teamaker. It dispenses hot tea, iced tea, hot water or cold 
by ‘ water at the touch of a button. Like almost all commercial 
As @ food equipment, it is made from Stainless Steel because 
e- 4 Stainless resists corrosion, is easily cleaned and looks bright 
led 4 and new forever. Don’t forget, you can buy Stainless Steel 
ye H equipment for your kitchen, too. 
er- & The Heart Of The Atomic Reactor. The world’s first 
. full-scale atomic power plant devoted exclusively to serving 
civilian needs is now in operation at Shippingport, Pa., 
oe northwest of Pittsburgh. Here, the nuclear core, or charge of 
its fuel, is being lowered into position. Inside the cylindrical 
he } barrel is the nuclear fuel assembly, approximately 6 ft. in 
lis, length and over 6 ft. in diameter. The unit weighs 58 tons 
‘In which includes the 14 tons of natural uranium surrounding 
la- 165 lbs. of highly enriched uranium “seed.” The “hot” 
ral nuclear reaction takes place within the core, to drive a tur- 
not bine generator of 100,000-kilowatt capacity. The core barrel, 
nd, as well as some parts of the core itself, is made from ultra- 
es high-quality steel. 
er- : : : er wo « ge 
ic- - 
vn- ’ 
asi » * 
of \y 4 : * 
by ‘ : <<" 
the gue ® \ 
to ms 5 
Pi 
cile 
tes . 
ny Tae . oo“ % * - £ 
nd | Boring Work. Notice the 314-foot-diameter holes near the man at the right. They penetrate through 200 feet of rock and coal. 
the The big coal-mining machine operates just like a carpenter's auger. The coal “chips” are loaded directly onto the truck with 
ing a conveyor belt. Each auger is 17 feet long, and they are chucked together to make up one long string. Auger blades are made 
on- from USS Cor-TEN Steel which has 50% more strength (yield point) than structural carbon steel, four to six times the re- 
- sistance to atmospheric corrosion, and good resistance to abrasion. 
né 
“| UNIT TAT T 
NITED STATES STEEL 
ific 
rly American Bridge . . . American Steel & Wire and Cyclone Fence . . . Columbia-Geneva Steel 
red Consolidated Western Steel . . . Gerrard Steel Strapping .. . National Tube. . . Oil Well Supply 
in- Tennessee Coal & Iron . . . United States Steel Homes . . . United States Steel Products 
United States Steel Supply . . . Divisions of United States Steel Corporation, Pittsburgh 
nly Union Supply Company - United States Steel Export Company - Universal Atlas Cement Company 
- USS and COR-TEN are registered trademarks. 
nk Watch the United States Steel Hour on TV every other Wednesday (10 p.m. Eastern time). 6-262 
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deposit picture has been in the savings 
sector. It is estimated that savings in all 
banks increased $7 billion in 1957, bring- 
ing the total up to $87.5 billion at year- 
end. The 9 per cent upturn contrasts 
favorably with a 5 per cent gain in 1956. 
The accompanying reproduction of the 
cover illustration on the report issued by 
Fulton National Bank, Atlanta, Georgia, 





BANCO CARACAS 





Compania Anénima 


Capital: 
Bs. 26.500.000.00 


Reserves: 
Bs. 12.173.629.95 


Organized 1890 


Caracas - Venezuela 
GENERAL BANKING 


COLLECTION SERVICE 


PLEASE LET US HANDLE YOUR 
BANKING IN VENEZUELA. 


SIXTY-SEVEN YEARS OF 
UNINTERRUPTED ACTIVITY 























Massachusetts 
Investors 


‘Trust 


Special Distribution 
of Capital Gains 


17 cents a share, 
net long term capi- 
tal gains, in shares 
or, at the option of 
the holder, in cash, 
payable February 
18, 1958 to share- 
holders of record 
December 31, 1957. 


ROBERT W. LADD, 
Secretary 


200 Berkeley Street, Boston 
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Result of savings interest boost 


emphasizes that in some instances ex- 
treme savings bulges were experienced. 
Fulton boosted its interest rate on time 
funds to 3 per cent at the start of 1957, 
and acknowledged to stockholders that 
the resultant increase of more than 50 
per cent in savings deposits exceeded 
its expectations. 

The savings deposit gain at Chase 
Manhattan Bank following its interest 
boost late in 1956 was even sharper; 
there was an increase of 82 per cent dur- 
ing 1957, bringing the year-end total to 
$418,000,000. In California, Bank of 
America reported a savings deposit in- 
crease averaging nearly a million dollars 
a day during the past year. 

Security transactions. Banks general- 
ly made substantial adjustments to their 
Government bond portfolios, to take 
advantages of switching opportunities. 
One difficult phase of preparing the 
annual reports is to make the purposes 
and results of such transactions clear 
to stockholders. Trust Company of 
Georgia, in Atlanta, handled the problem 
in this manner: 

“Government securities having a book 
value of $26,488,530 were sold on the 
market at a loss before taxes of $529,803. 
This loss was a direct reflection of the 
sustained increase in money rates which 
resulted in lowering the market value 
of Government bonds. Thereafter, we pur- 
chased other Government securities in 
substantially similar amounts to those 
that were sold but maturing at a later 
date, thereby increasing the amount of 
discount at which the bonds were pur- 
chased from par. 

“The results of these transactions 
were: (1) a loss to us after taxes of 
$254,305; (2) bringing into substantial 
agreement the book and market value of 
the new bonds so purchased; (3) length- 
ening the average maturity by approx- 
imately eleven months; (4) the creation 
of a potential profit of $615,000, after 
anticipated taxes, if the bonds are held 
to maturity.” 

Comments on costs. While bank man- 
agements generally bemoaned the con- 
tinued rise in expenses, in some cases 
they indicated progress in the area of 
cost control. At The First Pennsylvania 
Banking and Trust Company, Phila- 
delphia, Chairman William L. Day and 
President William F. Kelly declared: 
“Employment in the operating depart- 
ments of the bank has been maintained 
at a nearly constant level throughout 


the year and turnover has dropped mate- 
rially.” The greater stability in work 
force made a contribution to the year’s 
profits, they indicated, and an improve- 
ment in work performance was noted 
throughout all departments. 

Encouraging word on this score also 
comes from the Fulton National Bank 
in Atlanta. Its annual report pointed out 
that the volume of transit items handled 
had gone up 20 per cent since 1955. Cost 
analyses have shown that while the num- 
ber of employees and the salaries in- 
volved have likewise increased, the per 
item cost for handling the transit items 
is less. “We feel that steady progress is 
being made to increase the efficiency of 
each employee with machine techniques, 
automation, and scheduling,” the Fulton 
management affirms. 

Preparing for automation. Quite a 
number of the bank reports cited automa- 
tion as a promising future aid in keeping 
costs in line. At The Cleveland Trust 
Company, Chairman I. F. Freiberger 
and President George Gund told share- 
holders: “We are preparing for automa- 
tion in our commercial bookkeeping 
departments where we have embarked 
upon a program of getting all our check- 
ing accounts on an imprinted and numer- 
ical basis. We hope to have all commer- 
cial accounts on this basis within the 
next year, and know that it will mate- 
rially speed up the processing and post- 
ing of checks.” 

Further on this problem of check 
handling is the comment of Board Chair- 
man H. C. Flanigan and President E. S. 
Hooper of Manufacturers Trust Com- 
pany, New York City: “Each year the 
number of checks handled by our bank 
increases over the preceding year, the 
1957 total being approximately 237,000,- 
000 or an average of about 948,000 per 
business day. The processing of this 
large number of items is a very impor- 
tant function of the bank. In order to 
keep ourselves fully informed of the 
latest developments in electronic methods 
of handling checks, we are conducting 
a continuing study of this subject. In 
1957 we took our first step by the pur- 
chase of 25 machines which will elec- 
tronically simplify and increase the 
operating efficiency of our bookkeeping 
as it relates to depositors’ accounts.” 

Training personnel. First Pennsyl- 
vania Company management told of the 
work of its recently organized opera- 
tions research department on the initial 
assignment, which was a complete study 
of all types of electronic data processing 
equipment and their possible applications 
to the bank. “These studies clearly indi- 
cated a great potential for electronic 
equipment in several divisions of the 
bank and the importance of taking the 
early action to obtain equipment which 
would provide maximum benefits,” the 
annual report said. Any such shift re- 
quires much special training of per- 
sonnel, and it was noted that during 
1957 the personnel of the operations 
research department was increased by 
25 people with special qualifications, 
transferred from various departments of 
the bank. “Training is being carried on 
at a vigorous pace,” the report added. 

It is not only the very large banks 


Burroughs Clearing House 





: — 


stein ES eee lal nies isc 


aan ha MR se 


a AT 

















2T- 
2y'- 
he 
te- 
st- 


ir- 


m- 








| a aed ea 


WA ite 


al 














Stockholder queries Chairman H. C. Sheperd, First National City Bank, N.Y. 


Bank managements do not view future with undue alarm 


that are interested in automation, judg- 
ing from the stockholder reports. Presi- 
dent Kenneth K. Du Vall of the $87 
million Merchandise National Bank of 
Chicago had this to say: “Our bank has 
personnel assigned to full-time study and 
research in this field. Thus we hope to 
develop the expert judgment in tech- 
nology that will make possible avoiding 
the expense of moving too soon or moving 
too cautiously in an area holding much 
future hope of arresting a steady in- 
crease in costs, if not in actually reduc- 
ing them.” 

Developing new business. Some inter- 
esting programs in the area of business 
development were also disclosed by the 
reports. According to William H. Moore, 
board chairman of Bankers Trust Com- 
pany, New York City, a standing com- 
mittee of directors was formed in 1957 
to serve as a Development Committee. 
One of its major functions is to appraise 
and explore the prospects for a more 
intensive development of Bankers Trust 
business in the international banking 
field. “Also, we have retained Admiral 
Arthur W. Radford, recently retired as 
Chairman of the Joint Chiefs of Staff, 
to serve as consultant in developing new 
foreign and domestic business,” Mr. 
Moore informed stockholders. 

The Chase Manhattan Bank report 
told of the appointment of a “staff 
marketing officer” to coordinate the sell- 
ing of trust services both by members 
of the trust department and by officers 
in other areas of the bank. 

New services. Empire Trust Company 
in New York City, in relating the activ- 
ities of its commercial banking depart- 


ment, asserted: “We take constant 
advan itage of the flexibility engendered 
“fig t moderate size to perform special 
asks , 


- More recently we have broad- 
ened the spectrum of our activities to 
include assistance to our friends in the 
Search for advantageous opportunities 
for merger and acquisition.” 
Continuation in 1957 of its Account 
Reconciliation Program, in view of the 
significant movements of population and 
business organizations during recent 
year’, was cited by Manufacturers Trust 
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Company, New York City. “In this pro- | 


gram,” the report explained, “our offi- 
cers made personal calls on the principals 
of our larger accounts and invited them 
to transfer the accounts, if they so 
desired, to branch offices in locations 
nearer to their place of business. Since 
the program began we have transferred 
more than 5,000 accounts.” 

Besides telling of newsworthy bank 
developments the 1957 reports them- 
selves abounded in interesting features. 

Future growth charted. One of the most 
elaborate presentations was that of the 
Bank of the Southwest, Houston, Texas, 
tying in with its 50th anniversary. A 
section titled “A Pause at Mid-Century” 
highlighted five really significant changes 
in the development of this $400 million 
institution, instead of laboriously tracing 
the entire history of the bank. In an- 
other section, the tremendous future of 
the fast-growing Southwest was charted 
over the next 25 years or more. 

A noteworthy report by the Fort 
Worth National Bank in Texas was 
illustrated with numerous sketches of 
the city’s steadily growing expressway 
system, in recognition of the fact that 
fast, economical travel through densely 
populated areas is vital to community 
progress. Another idea: the report in- 
cluded a chart relating the growth rate 


of the bank’s gross trust income with | 
member banks of the Federal Reserve 


District, giving stockholders a good basis 
for comparison. 

Future offices pinpointed. A compre- 
hensive look at expansion plans for the 
future was contained in Trust Company 
of Georgia’s report, through the medium 
of several maps. One showed the location 
of all Trust Company offices, present and 
proposed. The others were regional maps 
showing in detail the business and 
residential areas to be served by pro- 
jected or proposed offices. “‘These offices 
are being located at places selected after 
the most careful scientific surveys and 
studies,” Chairman John A. Sibley told 
shareholders, “and are situated at hubs 
of large areas of population and business 
establishments already in existence and 
with promise of future growth.” 
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IBJ’s share in the total 
Equipment Finance for all 
industries by non-Govern- 


ment banks accounted for 
35.1% as of March 1957. 





IBJ’s Share by Industries 
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These annual report cover illustrations portrayed themes of special significance 


Maps in the annual report of Central 
National Bank in Chicago indicated, in 
percentage terms, the geographical dis- 
tribution of the bank’s commercial de- 
posits. One statistical map covered the 
city of Chicago, divided into nine areas, 
and the total suburban district. Others 
represented Central National’s deposit 
business from state, national, and world- 
wide sources. 

International activities. One highlight 
of Irving Trust Company’s report was a 
section portraying the Manhattan bank’s 
world-wide commitments and assistance 
covering such activities as oil explora- 
tion and development in South America, 
importation of fuel oil in Western 
Europe during the Suez crisis, com- 
munications in Africa, and irrigation in 
the Middle East. On the national scene 
the report devoted a section to the bank’s 
part in the growth of the utility indus- 
try; dramatizing this tremendous expan- 
sion, a map of sales of electric energy 
showed the increase in sales from 1937- 
57 with a projection of estimated sales 
through 1970. 

In a double-page spread of pictures, 
the Texas Bank & Trust Company of 
Dallas effectively portrayed to  stock- 
holders a number of 1957 events that 
were of special significance to the bank, 
including the opening of its futuristic 
Auto-ramic banking facility with a roller- 
skating hostess. 

Case histories. Through a number of 
illustrated case examples, the report of 
Merchandise National Bank of Chicago 
specifically cited how its commercial loan 
department had helped a number of 
companies achieve increased profits. 

A working row of tellers was pictured 
on the front cover of the report issued 
by Security Trust Company of Rochester, 
New York. Management pointed out: 
“From long before the bank opens till 
long after it closes the ‘tellers’ cages’ are 
a beehive of activity.” 

On its report cover, Chase Manhattan 
Bank pictured a striking night-time view 
of Lower Manhattan framed by the 





Brooklyn Bridge. It noted that the sky- 
line scene would change as steelwork for 
the new 60-story Chase Manhattan Build- 
ing rises. 

Expenses capitalized. Tucked away in 
obscure corners of many bank reports 
for 1957 were little evidences that the 
reform begun three years ago in bank 
bookkeeping practices in the matter of 
premises, leaseholds, furniture and fix- 
tures is nearly complete. Most things in 
the expense line that are capitalizable 
are being capitalized, subject to depre- 
ciation annually at rates based upon 
estimated life and on terms fitting closely 
to the ideas of Uncle Sam’s tax collectors. 

These reforms, in a broad sense, recog- 
nize that expensive modernization of 
branch premises, the opening of new 
branches and the acquisition of equip- 
ment in this age of growing automation 
simply cannot be charged off against one 
year’s expense or charged to a contin- 
gency reserve that, because of such 
charges, would have to be more gener- 
ously replenished by charges against 
income. 

Methods compared. Over a long period 
the method of charging off cost of prop- 
erty, whether real or movable, does not 
increase or decrease earnings and profits. 
For, if such charges are made to reserves 
instead of undivided profits or current 
income, sooner or later the reserves have 
to be replenished, and vice-versa. 

In the past the tendency was to charge 
everything possible against earnings for 
the sake of the tax saving, sometimes 
contingent upon the charges not being 
disallowed by the Internal Revenue 
Service. Under the system of capitalizing 
and depreciating, tax savings in any one 
year may be less, but auditors are 
happier and the banks’ stockholders know 
at least that there is a system for what 
has often seemed to them an uncompre- 
hensible method of absorbing extraor- 
dinary expense outlays. 

Contingency reserve. From a common- 
sense viewpoint, the system of capital- 
izing and amortizing property improve- 





ments and equipment, together with the 
bad debts reserve set up under Treasury 
regulation, are removing most of the 
reasons for existence for that ancient 
banking fixture, the “contingency re- 
serve.” In many banks this contingency 
fund is being allowed to shrink to nom- 
inal proportions and eventually may 
disappear. Like the bad debts reserve, 
many banks carry the contingency fund 
as an unallocated reserve, deducted from 
total loans. Therefore these reserves do 
not appear, as such, on bank balance 
sheets. However, an increasing number 
of banks appear to be showing the re- 
serves openly as part of a policy of full 
disclosure. 

Excessive ease feared. As they sur- 
veyed the economic scene, bank manage- 
ment officials in many cases appeared 
to be more concerned with the possibility 
of a future resurgence of inflationary 
forces than with the immediate problem 
of a business recession. 

“The present period of economic re- 
adjustment should be no cause for alarm 
but rather it should be viewed as a 
wholesome correction of excesses which 
are inevitably engendered by prolonged 
boom conditions such as we have expe- 
rienced,” commented Board Chairman 
William A. McDonnell and President 
James P. Hickok at the First National 
Bank in St. Louis. “We should emerge 
from this present downward period with- 
in a comparatively short number of 
months—possibly by the second half of 
the year—and, if we can do so without 
resorting to inflationary nostrums, the 
economy will be stronger and consequent- 
ly the outlook brighter than ever.” They 
expressed hope that the present situa- 
tion will not be used as an excuse to 
throw monetary caution to the winds. 

Very much in agreement with this 
viewpoint was H. Frederick Hagemann, 
Jr., president, Rockland-Atlas National 
Bank of Boston. He told stockholders: 
“Now pressured as we may be by a bus!- 
ness decline and intensified competition 
with the Russians let us not resort to 
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Bank of Amecica 


NATIONAL fRYSTA2 ASSOCIATION 


Condensed Statement of Condition December 31, 1957 
(Figures of Overseas Branches are as of December 24, 1957) 


Cash and Due from Banks. . . . . 2 « « « $ 1,850,658,364.57 


United States Government Securities on Sunsstiies 
Guaranteed by the Government . . . . . «© «© «© « « 1,873,880,684.95 


Federal Agency Securities. . .  —s ww ee es 114,084,739.81 
State, County, and Municipal Somateien. oe « 6 i we Se 615,224,494.07 
ee ee a a a a a a ee ee 139,340,429.60 


Loans Guaranteed or Insured by the United 
States Government or its Agencies . . . - «© «© «© « « 1,345,072,437.40 


Other Loans and Discounts . . . . « + « «© «© « « « 4,209,711,583.91 


Bank Premises, Fixtures, etc. . . ae ae eo ee 115,159,169.02 
Customers’ Liability on Letters of Credit, ete. ae ee 318,278,678.02 
Accrued Interest and Other Resources . . . «© «© «© « « « 57,739,009.77 





TOTAL RESOURCES ... . 1. 6 «© «© « «© e + 6+ $10,639,149,591.12 





LIABILITIES 
ae a ae ee a oe oe ee $ 160,000,000.00 
Surplus . . . ‘i ~ « « 7s 290,000,000.00 
Undivided Profits ond enntone oa a 133,021,220.77 
poe Me i a! nn ae ee es mee YY 
Reserve for Possible Loan Losses. . . . «© «© «© © «© «@ « 90,926,400.83 


Demand . . « ~ « « +  $4,790,055,035.501 9594 11672265 
esieaanins Oo i + ww & 4734061687. 15} all 


Liability for Letters of Credit, etc. . . . .« «© «© «© «© «© « 320,828 328.30 
Reserve for Interest, Taxes, etc... . . « © «© © «© «© «@ « 120,256,918.57 


TOTAL LIABILITIES . . . ©. «© © «© «© «© «© © « « $10,639,149,591.12 





Main Offices in the two Reserve Cities of California 
SAN FRANCISCO e LOS ANGELES 


Branches throughout California 
Overseas branches: London, Manila, Tokyo, Yokohama, Kobe, Osaka, Bangkok, Guam 


Member Federal Deposit Insurance Corporation « Member Federal Reserve System 





Bank of America 
(International) 
A wholly-owned subsidiary 


Condensed Statement of Condition December 31, 1957 
Home Office—New York, N.Y. Branches: Duesseldorf, Singapore, Paris, Beirut, Guatemala City 
(Branch figures are as of December 24, 1957) 


RESOURCES LIABILITIES 
Cash and Due from Banks . . - $107,755,854.74 Capital . . . . $34,000,000.00 
United States Government Surplus. . . . 6,600,000.00 
Obligations . . « « 6 © « 9,734,347.21 Undivided Profits.  1,205,241.61 
Other Securities . . .-:« « » 18,353,830.67 TOTAL CAPITAL FUNDS. . . $ 41,805,241.61 


Loans and Discounts . . . « « 139,124,212.06 


Reserve for Possible Loan Losses . 2,128,329.59 

Cust ‘ Liability on Letters of 
rp fy ae! aoe Se 173,730,622.03 Deposits . .. ee a 227,897 ,803.93 
* pepe “ees Oth Liability for Letters of Credit, etc. . 176,199,088.02 
a - cual i 2,520,123.75 Reserve for Interest, Taxes, etc. . 3,188,527.31 
TOTAL RESOURCES. ... . $451,218,990.46 TOTAL LIABILITIES .... $451,218,990.46 
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unsound economic procedures. For the 
Federal Reserve Banks to ease money to 
the extreme that they did in 1953' and 
1954 and for the government to resort to 
deficit financing would be harmful to the 
encouragement of savings and capital 
formation and could start up the whole 
inflationary spiral again, repeating past 
errors.” 

Improvement opportunity. Also in ac- 
cord were Henry C. Alexander, chair- 
man, and H. P. Davison, president, J. P. 
Morgan & Co., Incorporated, New York 
City, although they stated that “the 
situation does seem to be one which calls 
for reasonable monetary encouragement.” 
They further commented: “The time may 
be one of opportunity for meeting several 
major needs in the fiscal and monetary 
area. The maturity of the Federal debt 
should be lengthened, and perhaps fund- 
ing of substantial amounts can be accom- 
plished, and at more favorable interest 
rates than have been available for some 
time. This would make for a healthier 
monetary climate.” The J. P. Morgan 
officials also noted that it may be a good 
time for effecting needed reforms in the 
reserve requirements imposed upon mem- 
ber banks of the Federal Reserve Sys- 
tem, and this thought was likewise 
advanced by many other bank manage- 
ment spokesmen. 

Recession “non-monetary.” That the 
underlying causes of the recession are to 
be found in non-monetary influences was 
a belief expressed in the annual report 
of The First National City Bank of New 
York, jointly signed by Board Chairman 
Howard C. Sheperd, President James S. 
‘Rockefeller, and Vice-Chairman Richard 
S. Perkins. “Some industries have in- 
creased capacity faster than consump- 
tion has increased, and need to slow new 
construction temporarily,” they pointed 
out. “Rising costs have impaired profit 
margins and made new ventures less 
attractive. Inventories are full in some 
lines. Defense orders slackened in 1957. 
Tightness of money, which was an in- 
evitable effect of demand exceeding sav- 
ings, had little to do with these develop- 
ments.” 

The final comment in the J. P. Morgan 
& Company report summarized most 
effectively what appears to be the con- 
sensus of banker opinion on the future 
outlook, as expressed in the shareholder 
messages. The statement read: “There 
is no question that business sentiment 
in recent months has lost much of its 
buoyancy; but there is also no question 
that this sentiment retains complete 
confidence that the economy—after a 
period of readjustment from previous 
excesses, in which it tried to do too 
much too fast on too much borrowed 
money—will again go forward in greater 
strength and more solid growth.” 


e ° e 


Savings-Loan Gains 


Another segment of the financial world 
that made important gains during 1957 
was the savings and loan business. At 
year-end, these associations had an esti- 
mated $48 billion in assets, some $5.2 
billion more than a year earlier. Approx- 
imately $4.9 billion of the increase was 
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20 Leading U.S. Savings and Loan Associations 
Position Total Assets—December 31, 1957* 

% Boome Bavimes & Leam Baam., Lee AMMOIes.................2......ccccccciccicsccsesccccscccccccceescs $509,063 | 
| 2 Coast Federal Savings & Loan Assn., Los Angeles................0..2...........-200eeeeeeeee 281,940 | 
| 3 Twin City Federal Savings & Loan Assn., Minneapolis................0000000000... .. 276,984 
| A PRE Te. Us, WRI, Fs Canaan nics cis nncsccc ess tcsicsecceenectrccenes 258,901 

S Firet Federal Savings & Lean Asem., Detrolt..................2.....c.ccccccccccccnencecccccceesse 242,753 

6 First Federal Savings & Loan Assn., Chicago...............2220.20000..0ccccc:ceeceeeeeeeeeee 238,355 

7 Great Western Savings & Loan Assn., Los Angeles................02......ee eee. 232,111 

8 California Federal Savings & Loan Assn., Los Angeles............0.0.0220000000..00... 222,876 

9 Talman Federal Savings & Loan Assn., Chicago...........0..0000000.0022.cccccccccceeeeeeeeeee 217,111 

10 First Federal Savings & Loan Assn., Miami, Fla...............0..000.00000000000000..0.. 215,697 

| Sa ee es is: es. Ce... ao ne 197,388 
| 12 Farm and Home Savings & Loan Assn., Nevada, Mo.............-..00..0.....2.20.00222----- 196,787 
13. Baltimore Federal Savings & Loan Assn., Baltimore, Md............ rane Fe 191,581 

14 Pacific First Federal Savings & Loan Assn., Tacoma, Wash......................... 187,289 
15 Glendale Federal Savings & Loan Assn., Glendale, Calif.............20000022.02200...... 175,963 
6 GCateret Savings &@ Lomm Aw. Newark, Ih. Foon. nniccccnnccccccccccscsscscesessicnics..0s 167,332 

17 Minneapolis Savings & Loan Assn., Minneapolis..........0...0.00000000022.2.22---222eee---e- 156,499 
18 First Federal Savings & Loan Assn., St. Petersburg, Fla...........00..0000000000000... 153,260 

19 American Savings & Loan Assn., Whittier, Calif.......................00000000000.. 147,633 
20 Worcester Federal Savings & Loan Assn., Worcester, Mass......................... 143,708 

* 000 omitted 
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All of the “top 20” had substantial asset gains in 1957 


in shareholder accounts, down only 
slightly from the $5.1 billion increase 
registered the previous year-end. 

The accompanying graph shows the 
industry’s growth pattern during the 
past 13 years. Over $40 billion of the 
$48 billion current assets of the savings 
and loan associations represent mortgage 
holdings. In 1957, the various associa- 
tions handled a $10.3 billion volume of 
mortgage loans, just a shade under the 
$10.5 billion mark of 1956. 

Competition increased. In commenting 
on the savings and loan growth, Norman 
Strunk, executive vice-president of the 
United States Savings and Loan League, 
noted that higher interest payments by 
banks were a key factor in banking’s 
nosing out the savings and loan associa- 
tions in savings growth during the year. 

“When we saw the first results of 
higher interest payments and added 
savings promotions by banks, many of 
us were surprised,” he said. “We thought 
that the marked gain in savings deposits 
would be only temporary and that much 
of the new money in the savings depart- 
ments represented transfers from the 
checking departments. However, the sub- 
stantial increase, month by month, con- 
tinues. 

“Part of this turnabout in the record 
of bank savings was due, no doubt, to the 
increase in the rate of interest paid. 
That is not the entire answer, however. 
Judging from a survey of bank interest 
rates, the reawakening of banks in the 
promotion of savings must be credited 
with a substantial part of the improve- 
ment.” 

Outstanding performances. Mirroring 
the growth of the savings and loan indus- 
try were the top 20 associations, whose 
total assets are shown in the accompany- 
ing table. All of them reported substan- 
tial gains from a year earlier. Marked 





increases were made by Home Federal 
Savings and Loan Association, Los 
Angeles, California, and American Sav- 
ings and Loan Association, Whittier, 
California, with respective total assets 
gains of 20 per cent and 27 per cent over 
the previous year. 

Home Federal, the nation’s largest 
association, outstripped all savings and 
loan competition on a dollar basis. Its 
assets rose by $85 million during the 
year, to reach $509 million. Its immediate 
rival for top honors is its neighbor, 
Coast Federal Savings and Loan Asso- 
ciation, Los Angeles, whose resources 
showed a $42 million boost, reaching 
$281 million on December 31, 1957. An- 
other Los Angeles area association, 
American Savings, also showed marked 
improvement. 


Noteworthy pattern of growth 





Savings-Loan Growth 
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When a customer 
needs cash working 
capital beyond 
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a COMMERCIAL CREDIT’s accounts receivable and 
or, inventory financing method does not interfere with 
SO- ° . 
a your service to commercial borrowers. On the 
tm contrary, it functions as a perfect complement to 
n- . . . . 
on, it at times when your customer’s borrowing needs 
ced exceed your established line of credit for the 

account. COMMERCIAL CREDIT has had 45 years’ 
: experience handling this type of financing for 

h d f ton fenen const to ¢ A Commercial Credit Building, Baltimore 2 
a CORRS Cape ees 222 W. Adams Street, Chicago 6 

An increasing number of new users investigated 722 S. Spring Street, Los Angeles 14 
: : ‘ 100 E. 42 
our service at the suggestion of their bank. Any ee er 
p 112 Pine Street, San Francisco 6 

/ COMMERCIAL CREDIT CORPORATION Office listed 


| here will furnish complete information to you... 
or, through you... to your customer. 
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Capital and surplus over $200,000,000 
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RESOURCES 


Cash and Due From Banks . 

U. S$. Government Bonds 

Other Bonds and Securities 
Loans (Federally Insured or Guaranteed) 
Other Loans and Discounts 

Accrued Interest Receivable 

Customers’ Liability on L/C 

Bank Buildings 

Furniture and Fixtures . 

Other Resources 


Total Resources . 


LIABILITIES 


Deposits: 
Demand . . . .  .$314,625,235.13 
ee ee ee 125,384,798.52 


Provision for Taxes, Interest, etc. . 
Unearned Discount 


Letters of Credit . 
Other Liabilities 


Capital Funds: 


Capital Stock . . . .$ 6,950,000.00 
Surplus . . . .  . 18,050,000.00 
Undivided Profits . . . 5,437,718.83 





Total Liabilities 


"Quiyonas Baw” 


REFLECTS 


Qniqunas trearesa 








.$ 95,722,966.61 
77,712,518.78 
27,925,406.91 
65,774,518.25 

. 202,184,870.88 

1,961,609.11 
2,243,047.82 
7,904,954.88 
2,219,061.21 

902,817.25 





- $484,551,771.70 


$440,010,033.65 


5,375,875.69 
6,207,808.92 
2,243,047.82 
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BANKING NEWS 








Skyscraper Offices 


Larger banks in San Antonio, Texas, 
and New York City, are among the 
latest to report major improvements in 
their quarters. The National Bank of 
Commerce, San Antonio, opened its new 
20-story head office during the past 
month, and Bankers Trust Company, New 
York City, has announced modernization 
plans for its Fifth Avenue and Forty- 
fourth Street office. 

San Antonio, Texas. The National Bank 
of Commerce’s 20-story skyscraper is the 
newest addition to the family of giant 
Texas banks. It features a second floor 
main banking lobby serviced by two 
escalators and five automatic elevators, 
an adjoining four-story 300-car garage, 
and five drive-in teller windows. The 
motoring customers are _ electronically 
guided into the stations. 

The bank occupies the basement, sec- 
ond and third floors, and a large part 
of the first floor. This provides it with 
nearly a 50 per cent increase in working 
space. 

New York City. Bankers Trust Com- 
pany will maintain its banking opera- 
tions at the Fifth Avenue and Forty- 
fourth Street office while its present 11- 
story office building is telescoped to 19 
stories. The refurbishing process, which 





Texas’ latest skyscraper 


will take approximately one year, will 
Include demolition of an adjoining struc- 
ture to provide plottage needed for the 
new edifice. 


Construction plans call 


for present 
stee] 


framework to be utilized, new 
columns erected around existing ones, 
and the substitution of new steel sup- 
Ports for two massive main load bearing 
masonry columns that will be removed. 

One of the most significant techniques 
to be employed is the use of cantilevered 
trusses extending out of steel superstruc- 
ture on one section of the site and from 
which the upper tiers of another part 
of th building will be hung. The 35-foot 
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Bankers Trust Company Vice-Presidents Herman Maser, left, and Wallis B. Dunckel, 
center, go over plan with builders Ivor B. Clark, seated, and W. S. Wolfson 


Unusual construction plan features rebuilding project 


long, 12-foot high trusses will bridge over 
from the completely new 19-story skele- 
ton. It will provide suspension type sup- 
port for part of the three top floors and 
roof rising on the Fifth Avenue frontage. 


. os * 
Flexible Pension Plan 
The American National Bank and 


Trust Company and the Continental 
Assurance Company, both of Chicago, 
have teamed to offer a program that 
would enable pension and profit sharing 
plans to put up to half of their resources 
in common stocks and the remainder in 
guaranteed annuities. 

Describing the program as something 
new in the market, officers of both in- 
stitutions predicted that the plan would 
solve inflationary problems being faced 
by pension and profit sharing plans by 
offsetting the fluctuations in the pur- 
chasing power of the dollar. 

Cortinental and American National 
will create a trust in which pension and 
profit sharing programs can invest an 
amount equal to that invested with Con- 
tinental into a pooled common stock fund 
with American National. Continental 
is allowed to invest only five per cent 
of its total assets in common stock while 
American National is restricted from 
offering guaranteed annuities. The trust 
arrangement will enable the two to com- 
plement each other’s service. 
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Revised Insurance Program 

To cover employees more fully against 
expenses incurred during all illnesses, 
the Rochester (New York) Savings 
Bank has adopted a major medical insur- 
ance plan which will complement the 


Blue. Cross and Blue Shield protection 
the bank already carries for its em- 
ployees. 

The new coverage insures staff mem- 
bers and their families against all kinds 
of illnesses and pays a maximum of from 
$5,000 to $10,000 for each disability. 
Hospital confinement is not a requisite 
of the program. 


+ * + 


Arizona Bank Initiates 
New FHA Program 


First use of the Certified Agency Pro- 
gram of the FHA to make a loan avail- 
able for the construction of a new house 
was recently made by the First National 
Bank of Arizona, Phoenix. The program, 
developed to accelerate FHA loan ap- 
provals in communities of less than 15,- 
000 persons, is being tested in Arizona 
and six other states. The loan was made 
in the Prescott office of the bank. 

Shown discussing this “first” in the 
accompanying photograph are, from left 
to right, William A..Coerver, First Na- 


Test new loan program 
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CURTIS 
BANK-BY-MAIL 
SYSTEM 


@ Relieves lobby congestion be- 
cause your bank is as close as 
the nearest mail box. 

@ Increases operating efficiency 
because mail deposits reduce 
teller’s daily work load. 





150 VANDERBILT AVE. * WEST HARTFORD, CONN. 


Please send samples of the Curtis 
BANK-BY-MAIL System. 
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(C-1) INDUSTRY 


of all possibilities ? 


discouraged? 


(c) Are you a "self-starter"? 


for example, by reading? 


the position above your own? 


in your present position? 





of your own immediate responsibilities ? Yes No 


(a) Is your work thorough, showing study 


Yes No 


(b) Do you work steadily, without becoming 


Yes No 


Yes No 


(d) Do you complete a job on schedule ? Yes No 
(e) Do you spend time off the job trying to 


learn more about your position or job, 


Yes No 


(f) Do you take an interest in other bank 


functions or departments - not a part 


(g) Have you tried to educate yourself for 


Yes No 


(h) Have you added to your responsibilities 


Yes No 





Self-appraisal is key in South Carolina bank’s questionnaire 


tional vice-president and manager of the 
Prescott office; Kenneth C. Brown, vice- 
president and manager of First Na- 
tional’s real estate department; and John 
J. Kayetan, state FHA director. 
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Morale Survey 


An employee morale survey service is 
being offered to member banks by the 
New York State Bankers Association. 
Designed to strengthen the relationship 
between a bank and its employees, the 
survey is in the form of an 81-statement 
questionnaire supplied a bank and to 
be answered by its employees. All answer 
sheets remains anonymous and the ques- 
tions deal with the staff member’s atti- 
tude towards his job, towards his super- 
visors, and his attitude towards the 
institution. 

The completed questionnaires are de- 
signed to help management evaluate 
employee morale, plan for management 
succession, uncover low and costly per- 
formances if they exist in any depart- 
ments, form policies, plan personnel 
programs and provide management with 
the information necessary to plan ahead 
for more profitable operations. 
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Executive Evaluation 

The South Carolina National Bank, 
Greenville, has sent its key officers an 
executive evaluation outline that could 
prove helpful to other banks. 

The outline suggests that good bank 
management requires that the executive 
officers work together in harmony, each 
individual conscious that he is partici- 


pating in a joint endeavor with men who 
command and return his respect. 

It should be the objective of bank 
management to outline a program which, 
after selecting or appointing individuals 
carefully on the basis of integrity, in- 
dustry and ability, allows them to develop 
the necessary qualities of leadership by 
their own initiative within the bank’s 
management teams or program, accord- 
ing to W. W. McEachern, president of 
the bank. 

The three qualities to be searched for 
in a bank’s management program, he 
stressed, are: ability, which encompasses 
intelligence, professional skill and lead- 
ership; integrity, which includes hon- 
esty and a sense of responsibility; and 
industry, consisting primarily of dili- 
gence and _ initiative. 

The outline contained a series of ques- 
tions, with spaces for “yes” or “no” 
answers to allow the officers to make an 
honest self-evaluation of themselves. 
Some of the questions in the outline are 
illustrated above. 
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Instalment Credit Notes 

Citing a period of declining economic 
activity and a trend toward unemploy- 
ment, the December, 1957, instalment 
credit letter of the American National 
Bank and Trust Company of Chicago 
listed five steps recommended for con- 
sideration in the extending of instal- 
ment credit. 

These five factors concerned the stabil- 
ity of an applicant’s employment and of 
the stability of the employer’s industry, 
his property ownership, the nearness of 
his relatives, and the type of references 
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| Statement of Condition, December 31, 1957 


ASSETS 


Cash and Due from Banks. . . . . « «© e e $2,001,534,526 
U. S. Government Obligations . . . 2. « « « 1,151,802,281 
































| State, Municipal and Other Securities . . 2. «. « 405,825,982 
Mortgages . © « ° Oo . . © o ° ~ . e es 189,386,247 
Loans - e . . 7 . - a o . ° a es 3,737,123,272 
Customers’ Acceptance Liability. . . .« .« « « 212,510,693 
10 Banking Houses... .+e+¢eeee#ee 54,763,205 
1k | Other Assets 7 7 7 . . e » « . 7 e ° + 56,838,320 
; $7,809,784,526 
n- 
yp 
LIABILITIES 
-_ Deposits . 2 « + «© © «© + «© «© © © © © $6,884,520,209 
Foreign Funds Borrowed . . . « «© «© «© «© «@ 3,831,055 
“4 Meserwe foe Tames . . «© 6 &e 6 6 6 *ehUhhl 50,602,815 
es Other Liabilities + 7 . . e . . . - e . o 54,521,903 
d Acceptances Outstanding . . . $231,049,318 
id Less: In Portfolio . « +6 «© «© « 12,916,864 218,132,454 
- Capital Funds: 
s- Capital Stock . . . . « « $163,625,000 
r (13,090,000 Shares—$12.50 Par) 
“ Surplus . . . +. « «© « e 350,000,000 
- Undivided Profits. . « « e 84,551,090 598,176,090 
$7,809,784,526 
" Of the above assets $392,842,912 are pledged to secure public deposits 
-. and for other purposes, and trust and certain other deposits are preferred 
nt as provided by law. Assets are shown at book values less any reserves. 
al 
4 Member Federal Deposit Insurance Corporation 
il- 
of 
y; 
of 
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Citizens Bank of Sheboygan, Wisconsin 


Multi-level lobby, stone wall, among new quarters’ highlights 


he provides. Stating that the applicant’s 
record of prompt payments of past obli- 
gations and satisfactory length of res- 
idence and term of employment may 
offer no indication of his ability to pay 
in the future, the credit letter emphasizes 
the importance of the prospect’s con- 
tinuing capacity to pay. 
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Paper Money Story 

A highly interesting feature article 
on “What You Don’t Know About 
Money” appeared in the January 11, 
1958, issue of The Saturday Evening 
Post magazine. Written by a member 
of the Post’s editorial staff, the article 
takes the reader behind the scenes in the 
manufacture of the paper, through the 
printing processes and finally to the de- 
struction of no longer usable U. S. cur- 
rency. 

Along the way, the author discloses 
some little known facts on how our 


money came to have its present appear- 
ance and includes some anecdotes con- 
cerning some of the country’s most 
notorious counterfeiters. 
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Multi-level Lobby 


In keeping with modern architectural 
design, tri-level banking has been fea- 
tured in the new quarters of the Citizens 
Bank of Sheboygan, Wisconsin. The 
results have been as unusual as they 
have proved functional. 

Constructed on three levels, the lobby 
presents a look of open spaciousness 
while making each department easily 
accessible to customers. Fully carpeted 
on all three levels, the lobby is further 
enhanced by a large stone pier jutting 
out from one wall. The pier encases a 
stairway and elevator serving all three 
levels. A stone wall also backs the teller’s 
counter on the lower level and flanks 
the open stairway shown to the left in 








call Shawmut at LA fayette 
3-6800. You'll get prompt 
service. Correspondent 

banking is our ‘ 


business. 





The National 


Shawmut Bank 
of Boston 


Member Federal Deposit Insurance Corporation 





the accompanying photograph. 

Other interior features include a 
junior savers’ department where the 
furnishings are designed specifically for 
the youngsters, a pneumatic tube system 
linking all departments with the book- 
keeping section, a customers’ lounge, and 
a glassed-in operations room designed 
to absorb both the noise and vibration of 
machinery. 

The exterior of the bank is composed 
of a careful blending of Kasota stone, 
granite, Roman brick and large expanses 
of glass. Customer service is implemented 
by two walk-up windows and three drive- 
in windows. The new bank is the result 
of a recent consolidation of The Citizens 
State Bank and the Bank of Sheboygan. 
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Humanizing Electronies 

The First Pennsylvania Banking and 
Trust Company, Philadelphia, Pennsy]l- 
vania, like many other banks, periodi- 
cally uses its house organ to keep staff 
members abreast of the latest electronic 
developments within its offices. 

A recent issue of its Penco Packet, 
for example, carried an interesting fea- 
ture on the work of the bank’s operations 
research group. It pointed out that the 
group reviews current systems, aiming 
to uncover weaknesses and to help in 
improving the operations. 

The article, illustrated with photo- 
graphs of employees and the various 
departments involved, noted “that not 














“Miss Marilyn Encoder” 


only does the human factor remain under 
electronics, but that each operation will 
depend even more upon human skills 
and abilities in the future than in the 
past. 

A member of the operations research 
group, meantime, had gone one step 
further by giving his interpretation of 
“Miss Marilyn Encoder,” a fast-stepping 
beauty of the electronic age. 
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Office Management 


The fundamental principles and suc- 
cessful practices used in getting work 
accomplished are featured in the new 
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Office 
Management 


and Control 


George R. Terry 


For executives and office managers who want to 
save time, effort. and money, here is an important, 
complete. and authoritative guide. It provides 
practical information on electronic office ma- 
chines, office automation. forms. methods, paper 





work simplification. training. wage administra- 
tion, and many other timely topics. Emphasis is 
on the four major functions of the management 
process: planning. organizing, actuating, and con- © 
trolling. The latest developments are included 
and case histories are used to illustrate the applica- 
tion of office management knowledge and skill. 


Outlines successful principles 


book “Office Management and Control.” 

The 735-page volume, written by 
George R. Terry, Ph.D., School of Busi- 
ness, Northwestern University, discusses 
the many new techniques devised to meet 
expanding office tasks. Dr. Terry, who 
is a management consultant for a Chi- 
cago firm, based this third edition on the 
concept that office management is a dis- 
tinct activity, for which training can be 
given and skill in its mastery acquired. 

Completely revised, the book presents 
chapters on automation, and describes 
various machines and their applications 
in the office. Other chapters discuss such 
factors as records retention, communica- 
tive services, office layout, recruitment, 
training safety, supervision, quantity 
and quality control, and time study, 
among other topics. 

Priced at $8.35, the book may be ob- 
tained from Richard D. Irwin, Inc., 
Homewood, Illinois. 
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Joint Service Firm 


An unusual development on the New 
York banking front is the formation of 
the Empire State Group, Inc., by seven 
commercial banks in New York State. 
Members are the Franklin National 
Bank of Long Island, the National Com- 
mercial Bank & Trust Co. of Albany, 
the First City National Bank, Bing- 
hamton, First National Bank of Pough- 
keepsie, Central Trust Co., Rochester, 
Merchants National Bank and Trust Co., 
Syracuse, and Oneida National Bank, 
Utica. Combined resources of the seven 
banks are approximately $1.25 billion. 

Exchange information. The new com- 
pany is described as an association for 
exchange of information and experience 
mm all phases of banking, services which 
are normally provided to members of 
ban holding company groups. However, 
Speaking for the seven banks, Arthur T. 
Roth, president of the Franklin National, 
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The “Thermo-Fax” Copying Machine 


.--gives you fast copies of loan 
applications, financial reports, of any 
forms you must duplicate; saves you time 





The fast ‘“‘Thermo-Fax’”? Copying Machine is the only All-Electric, dry 
process copy maker. With it you make copies in 4 seconds by electricity 
alone. You eliminate chemicals, negatives. You get your copies for as little 
as 5¢ each. Try it. Use it on financial reports, statements, confidential data, 
on any records you now must retype or duplicate. You’ll see how the clean, 
modern simplicity of this exclusive dry copying process can save you time 
and money over any other copy method. For details and your free copy of 
our new business communications idea book, just send the coupon below. 


MINNESOTA MINING AND MANUFACTURING COMPANY 
where RESEARCH is the key to tomorrow 
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"search 


® 
gp Thermo-Fax 
COPYING PRODUCTS 


IN 4 SECONDS Minnesota Mining & Manufacturing Company 
Dept. KR-28, St. Paul 6, Minnesota. 


Send full details on the dry process THERMO-FAX “‘Secretary’’ Copying Machine 
and my free copy of your new book, Better Business Communications. 
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City Zone State 











“Thermo-Fax” and “‘Secretary” are 3M Company trademarks 
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AT NO PROTEST. 


How much of NO PROTEST do you read? 


read in the November issue: 


good 
Automation in action 
Side Comments 
Know Your Neighbor 
Jessie Parham - This Is Your Life 
Mezzanine Embassy 
Humores que 
You are the Bank 
State-Planters Entertains at 
Jamestown 
Head Office, Third Floor Gets 
a new Look 
Just the Facts, Ma'am! (News) 
How to Get Along with People 
and Five Fundamental Don'ts 
In Memoriam 
Christmas Seal Time 
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NO PROTEST IS ALWAYS TAKING A LOOK AT YOU: 


Do other members of your family read it? Yes No 


fair 





SO NOW WE'LL ASK YOU TO TAKE A LOOK 


PLEASE FILL OUT AND RETURN TO JEAN GUTHRIE 


THANKS ! 


Most of it abdut half _—s little or none___ 
only look at pictures 





Please check the words you think best describe the following articles you have 


poor informative unnecessary 
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Virginia bank’s answer to ascertaining house organ interest 


said emphatically that the Empire State 
Group, Inc. would be in no sense a 
holding company. It was not aimed, he 
said, at circumventing existing State 
laws restricting bank branches to desig- 
nated areas called districts. 

William F. Doyle has been elected 
president of the Empire State Group. 
Elmer B. Milliman is vice-president and 
William S. Brower, secretary-treasurer. 
Mr. Milliman is president of Central 
Trust Company, Rochester, while Mr. 
Doyle is a retired vice-president of 
Irving Trust Company, New York City, 
and Mr. Brower formerly served as 
president of the Pennsylvania Exchange 


Bank, also located in New York City. 

Meanwhile New York State’s Joint 
Legislative Committee on Changes in the 
Banking Law was reported continuing 
to assemble recommendations for the 
legislature on the widening of banking 
districts and other matters designed to 
minimize the bank holding company 
“threat.” 
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Reaching Employees 

Banks that want to check the effective- 
ness of their house organs may find 
ready answers by sending out a supple- 
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Zor DUMB WAITERS « BOOK 
MONEY LIFTS e 
RECORD CARRIERS 








Speed vertical handling of materials, parts, 


records, books, cash. 


Relieve main elevator 


trafic with MATOTS. Economical to install 
in old and new construction. Hand or power 
operated. See SWEET’S CATALOG FILE or 


write for FREE 8-page catalog and specs guide. 


D. A. MATOT, INC. 


1533 W. Altgeld 


Lincoln 9-2177 















Chicago 14, Ill. 





mentary questionnaire along with theiz 
publication as did the State-Planter; 
Bank of Commerce and Trusts, Rich. 
mond, Virginia. 

The editorial staff of its publication, 
No Protest, asked readers to number 
the articles in the issue as to their order 
of interest, items that could be left 
out of future issues, coverage they woul 
like on subjects not previously in the 
magazine, etc. 
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Teller Handbook 

A book aimed at familiarizing new 
tellers with the job has been published by 
a staff member of a large Boston bank 
whose background includes 30 years’ 
experience in the teller department. 
John B. Hitchin’s observations over this 
period of time form the basis for the 
155-page book, Bank Tellers’ Handbook 
& Guide, as he attempts to discuss all 
of the normal transactions and situations 
a bank teller may be faced with. The 
book also sets forth suggested qualifica- 
tions of a teller and outlines the atti- 
tudes of a good teller to his job. 

The book includes illustrations of 


bank bookkeeping forms pertinent to the 
It also has recommended 


teller’s job. 











BANK TELLERS’ 
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HANDBOOK & GUIDE 
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Practical tips on problems 


action to be taken in times of emer- 
gency. Published by the Bankers Pub- 
lishing Company, 89 Beach Street, 
Boston 11, Massachusetts, the book is 
priced at $6. 
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Midwest Bank Will Install 
Fully Automated System 

The Michigan National Bank, head- 
quartered in Lansing, will become the 
first financial institution in the middle 
west to install a completely automated 
system to process all of its commercial 
accounts, instalment loans, mortgage 
loans and savings accounts, according 
to President Howard J. Stoddard. 
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At Michigan National headquarters 


Arranging for electronic era 


The bank, with resources of $480 
million, serves more than 431,000 cus- 
tomers in Lansing, Grand Rapids, Flint, 
Battle Creek, Port Huron, Saginaw and 
Marshall. Its new electronic computer 
system has been designed to preserve 
the autonomous operations of each of- 
fice, since all original papers and records 
on each account will remain at the 
individual bank office. 

Up-to-date records. All operations will 
be carried out on new equipment that 
produces coded punched paper tapes as 
by-products of regular operations. These 
tapes will be passed through ultra high- 
speed data processing equipment to 
produce on an overnight basis complete 
up-to-date detailed figures on the opera- 
tion of each department of each office. 

Mr. Stoddard pointed out that the 
equipment will enable the bank to give 
each individual account faster, more 
accurate service. “In addition,” he said, 
“it will provide us with duplicate records 
in the event of disaster. It will further 
provide daily up-to-the-minute audit and 
control records at each office location.” 

In terms of customer service, he 
added, the system will keep all informa- 
tion concerning customer records on a 
current basis, and current service 
charges will appear on commercial state- 
ments, thus reducing the number of cus- 
tomer inquiries. 

Volume i increasing. At the present time 
the bank is processing an estimated 
2,100,000 items monthly, and this vol- 
ume is expected to reach 4,100,000 items 
Within the next 10 years. Only a high- 
speed electronic automation system 
could meet this demand, Mr. Stoddard 
continued. “We feel that by starting our 
system now we will be ready to absorb 
the demands that are certain to come,” 
he concluded. 

Actual installation of the new system 
will extend over a matter of months, 
even though work on initial units of the 
equipment is underway. It was adopted 
on recommendation of a special machine 
accounting committee made up of bank 
officers who studied various methods 
and media for more than a year. 

Members of the special committee 
were: James M. Shackleton, senior vice- 
Presicent and committee chairman; 
Russ ‘| Fairles and Joseph F. Shaw, 
vice-; residents; Miles D. Grant, vice- 
Presi‘ent and cashier; and Harold J. 
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Phelps and Harry E. 
vice-presidents, 

In the accompanying photo, Mr. 
Stoddard, right, is shown with John S. 
Coleman, president of Burroughs 
Corporation, making arrangements for 
the electronic computer data processing 
system. 


Ingram, assistant 
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Bill Collections Survey 

While a great percentage of the banks 
in New York State offer bill collecting 
services for their customers, only about 
one-third of these services are regarded 
as profitable, according to a recent sur- 
vey conducted by the New York State 
Bankers Association. 

In the study, 157 of the member banks 





answered questions on the various serv- 
ices they offer and the fees they charge 
for these services. In addition to the 
utility bills that they accept, these banks 
offered collections for such items as hos- 
pital service, taxes, fire insurance pre- 
miums, department store bills, domestic 
fuel charges, community donations, and 
sales finance and small loan company 
payments. 

Of all the services rendered, nearly 
one-quarter are carried at a loss and 
one-third are being furnished on a break- 
even basis. The study suggests that ade- 
quate cost analysis studies have not been 
made in establishing rates and pro- 
cedures on those services offered at a loss 
or at the break-even basis. 

On utility bills, rates ranged from 
3% cents to 10 cents on telephone bills; 
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Assets 


Cash on Hand and Due from Banks . 
United States Government Securities . 


State and Municipal Securities . 
Other Securities . . . . .- 


Loans and Discounts (Less Reserve) . 


Customers’ Liability Under 


Letters of Credit and Acceptances . 


Bank Premises .... .- 
Other Real Estate . 
Accrued Interest . 
Other Assets . . 


Securities carried at $95,261,867.62 in the above 
Statement are pledged to qualify for fiduciary powers, and 


for other purposes as required by law. 


Liabilities 
Deposits: 
Demand . « . 
Peet we. 2 wee 


U. S. Government . 
Other Public. . . 


Acceptances Sold With Our 


Endorsement . . + i om 12,934,592.08 

Capital Funds: 

Capital . . « ~. $12,846,500.00 

a 20,153,500.00 

Undivided Profits . 6,185,195.80 39,185,195.80 
$595,666,310.94 


THE BANK OF 
CALIFORNIA 


NATIONAL ASSOCIATION 


HEAD OFFICE: 400 California Street, San Francisco 20 
Offices in California, Oregon and Washington 








- $343,049,739.33 
131,719,041.81 

19,728,912.80 

43,285,066.72 
Accrued Taxes, Interest, Etc. . 
Dividends Declared . . . . 
Interest Collected Not Earned . 
Letters of Credit, Acceptances and 


- $151,797,147.97 
° 90,842,847.29 
° 29,291,141.17 
° 5,795,000.00 
- 296,283,409.57 
12,784,708.25 
6,511,905.12 
177,193.41 
1,493,657.52 
689,300.64 


$595,666,310.94 








$537,782,760.66 
2,873,692.43 
417,511.25 
2,472,558.72 








MEMBER 
FEDERAL DEPOSIT 
INSURANCE 
CORPORATION 
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Long sheltering canopy, rounded vestibule, shelter customers at the new Fairlawn office, Dime Bank, Akron, Ohio 


Customer convenience, latest in equipment, are among innovations at two new branches 


two cents to 15 cents on gas and elec- 
tric bills; and three cents to 15 cents 
on water bills. Miscellaneous services 
ranged from six cents to 15 cents, and 
many services carried no charge at all. 
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Functional Designs 


The banking industry’s tremendous 
surge to give its customers the most up- 
to-date facilities available is well exem- 
plified by the Industrial National Bank 
of Miami’s West Flagler Street office 
and the new Fairlawn branch of The 
Dime Bank of Akron, Ohio. 

Miami, Florida. The Industrial National 
Bank’s West Flagler Street office has 
five stories of glass, blue-green glass 
tile and golden tinted aluminum sun 
screen, providing sharp contrast to the 
old quarters across the street. 

The first floor features an all-aluminum 
ceiling, covered with white, corrugated 
plastic. There is no marble. Instead, there 
is cypress paneling, cane, glass, and 
Italian glass tile in columns. A focal 
point of the main floor banking room is a 
tropical indoor garden with lush plant- 
ing, coral, fountain and reflecting pool. 
The safe deposit area is located on a 
mezzanine overlooking the main banking 
area and garden. 

Architect for the Industrial National 
Bank was Edwin R. Reeder Associates, 
and interiors were executed by Barbara 
Dorn Associates. 

Akron, Ohio. A long sheltering canopy 
leads to the rounded, glass paneled vesti- 
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bule of The Dime Bank’s Fairlawn 
branch. The one-story structure has five 
drive-in windows. 

Its concrete fins are strategically lo- 
cated to control strong afternoon suns. 
Contemporary furniture and fixtures, 
plus full carpeting and recessed lighting 
characterize its interior. 
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Management Development 
Stressed at Meetings 


Management development occupied 
the center of the stage for two recent 
bank meetings. Labeled as a highly im- 
portant requirement for the nation’s 
banks, the theme was thoroughly dis- 
cussed at the mid-year meeting of the 
National Association of Mutual Savings 
Banks held in New York City, and at 
the conference of bank correspondents 
held by The First National Bank of 
Chicago. 

At the latter meeting, First National 
of Chicago Vice-President A. E. Lange- 
bach listed today’s executive problems in 
banking. He then described recommended 
programs for determining management 
succession, setting up pay scales, se- 
curing candidates, the introduction of 
the program to other employees and the 
various types of programs suitable for 
varying bank situations. These programs 
were separated for the inexperienced 
staff member and the experienced em- 
ployee. 

His address also included methods to 
measure performance under any bank’s 


executive development program. 

Savings bank meeting. Those attend- 
ing the Mutual Savings Bank meeting, 
Hotel Commodore, New York City, heard 
William L. Maude, chairman, committee 
on management development, and presi- 
dent of The Howard Savings Institution, 
Newark, New Jersey, cite the fierce 
competition being faced today by the 
nation’s savings banks. He called for an 
immediate effort to prepare these banks 
for the demands expected of future man- 
agement. He urged member banks to take 
advantage of the association’s school at 
Dartmouth College, and repeatedly called 
for all the executive talent available to 
meet the growing problems of manage- 
ment. 
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Test Shows Reserve Plan 
Favors Small Banks 


A recent survey of call reports con- 
ducted by the Federal Reserve Board 
revealed that the nation’s small banks 
would benefit most from proposals on 
member bank reserve requirements being 
urged by the American Bankers Asso- 
ciation. The test studies, according to 
Jesse W. Tapp, chairman of the Asso- 
ciation’s Economic Policy Commission, 
were designed to show how required 
balances of member banks would have 
been effected if A.B.A. proposals had 
been in effect on the June 30, 1956, <all 
report date. 

Bank of America’s board chairman 
concluded that, “Within each of the three 
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serve classifications, the plan would 
ve larger average reductions in re- 
qui sieuil reserve balances to the smaller 
Federal Reserve member banks than to 
the larger institutions”. The smaller 
banks’ holdings of vault cash and gen- 
erally higher proportions of time de- 
posits were listed as the main reasons 
for the advantage. 

The A.B.A. plan, proposed last year, 
calls for gradual reduction of the legal 
reserve backing against demand deposits 
to 10 per cent for all member banks, 


140 BROADWAY 
FIFTH AVE. AT 44th ST. MADISON AVE. AT 60th ST. 
40 ROCKEFELLER PLAZA 


Guaranty Trust Company & 
of New York ‘: 
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regardless of location, with discretionary 
authority in the Federal Reserve Board 
to vary the requirements within a range 
of eight per cent to 12 per cent under 
unusual conditions. 

RESOURCES 
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from Banks and Bankers . . .. - 


Foreign Services Campaign U. S. Government Obligations . . . . 


Cash on Hand, in Federal Reserve Bank, and Due 








- « « $ 601,308,471.22 
525,408,071.05 








As part of a continuing program to Loans and Bills Purchased . . . « «© «© «© «+ 1,609,992,035.90 © 
keep its correspondent banks appraised Public Securities — - $ 84,187,995.35 i 
of the many services of the Chase Stock of Federal Reserve Bank . 9,600,000.00 ik 
Manhattan Bank, New York City, the Other Securities . 28,044,236.49 _e 
latter recently embarked on a _ pro- Credits Granted on Acceptances 57,344,371.63 F 
gram to sell its international banking Accrued Interest, Accounts i. 
facilities more intensively. Receivable, etc. . . . . ~ 25,751,362.12 rer 

After a lengthy series of internal Real Estate Bonds and Mortgages 12,151,234.03 217,079,199.62 © re 
seminars, officers of Chase _ recently Bank Premises . . os - a: a PS SOR 13,605,273.82 


toured the states of Minnesota, Wiscon- Total Resources i. * © ws 
sin and Michigan, visiting correspondent 


banks in an attempt to heighten interest 


LIABILITIES 





in overseas business in light of the 
impact the St. Lawrence Seaway is ex- 
pected to have on this section of the 
Great Lakes area. 


Capital (6,000,000 shares-$20 par) . 
Surplus Fund. . . . . « « 
Undivided Profits . . .. . 


- $120,000,000.00 
200,000,000.00 
92,808,019.32 





+ « + $2,967,393,051.61 











Total Capital Funds . . . . 
Deposits . . a a ae 
Foreign Funds Borrowed oe 
Acceptances . . . 
Less: Own Acceptances Held for 

Imvesement . +. + © « « 


Other teams of officers are scheduled 
to visit other areas in the midwest to 
explain the bank’s part in handling such 
items as sight drafts, money transfers, 
and bills of lading. 


$ 73,533,661.80 


13,759,299.81 


- « « $ 412,808,019.32 
2,438,414,143.90 
. 150,000.00 








” ° ” Dividend Payable January 15, 1958: 


m i a ce 4,800,000.00 

Customer Magazine Extra... . . + « «  4,800,000.00 
The publication of an “entirely local’ Items in Transit with Foreign 

quarterly magazine for its customers has Branches . . . « «+ « « 3,191,953.47 


Reserve for Expenses and Taxes . 
Other Liabilities . ... . 


been a complete success according to the 
management of the American ‘Savings 


$ 59,774,361.99 


23,073,763.23 
20,380,809.70 


116,020,888.39 





and Loan Association, Salt Lake City, Total Liabilities . . . 


Pictorial digest of local news 


Securities carried at $186 ,360,889.64 in the above statement are pledged to qualify for 
fiduciary powers, to secure public moneys as required by law, and (or other purposes. 


Member Federal Deposit Insurance Corporation 


. »« $2,967,393,051.61 
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CARROL M. SHANKS President, 
he Prudential Insurance Company of America 
DALE E. SHARP President 
CHARLES M. SPOFFORD 
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Utah. The American, an eight-page slick 
magazine that stresses photographs and 
short editorial pieces on local people and 
happenings, was started two years ago 
to be both a top-flight salesman and a 
good will merchant. 

American Savings and Loan’s Presi- 
dent Fred J. Bradshaw believes quite 
firmly that the association’s biggest 
growth potential is in its present cus- 
tomers and the magazine was started to 
promote the good will and _ services 
of the association to these customers. 
The heightened prestige of the associa- 
tion in the past two years is largely the 
result of the well-edited publication, 
according to American’s officers. 
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Machine Age Addition? 


One of the topics of discussion at the 
audit control seminar of the Bank-Share 
Owners Advisory League early this 
month was the possible use of the poly- 
graph, or “lie detector,” in hiring key 
bank employees. 

Citing the machine’s use in selecting 
employees who will safeguard the na- 
tion’s security, the league sought to find 
an application for the machine that 
would offer the same safeguards to a 
bank’s operation. 
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Child Safety Booklet 


An effort on the part of the Sheriff’s 
Department of Los Angeles County to 


prepared by 


Sheriff's Department 
Los Angeles County 


@nd brought to you as « public service by 


Lincoln Savings é& Loan Ass'n 








Effective educational piece 


reduce crime against youngsters in the 
Los Angeles area has been given a big 
assist by the Lincoln Savings and Loan 
Association of that city. 

Once literature has been gathered by 
the Sheriff’s Department for a booklet 





INTRODUCING 


We are pleased to announce that our 
new manufacturing plant in Chat$- 
worth, California, is now in opera- 
tion. Where is Chatsworth, you ask? 
Well, actually it is within the city 
limits of Los Angeles, in the extreme 
northwest corner about thirty miles 
from the City Hall. . . in the beauti- 
ful San Fernando Valley. 


The resident manager is Clarke 
Morton, for the past ten years our 
Pacific sales manager. Assistant 
manager, in charge of production, 
is Jack Dunlop, formerly superin- 
tendent of our St. Paul plant. Key 
personnel and department managers 
were recruited from our plants in 
Clifton, Chicago, Kansas City, St. 
Paul and Dallas; so we start off with 
a top-notch nucleus which will be 
augmented with nice local people 
who will quickly learn their special- 
ized assignments. 


This new building, containing ap- 








CHATSWORTH 


proximately forty-three thousand 
square feet of space and fully air 
conditioned, is more contemporary 
in design than our other plants, and 
when the landscaping is finished it 
should look real pretty in its attrac- 
tive setting adjacent to the Santa 
Susana chain of mountains. We wel- 
come this new plant and all the new 
people who will join us, and since it 
is equipped with the best facilities 
known to us, we think in a very short 
time it will match the efficiency of 
any of our other operating units. 

Chatsworth represents the eighth 
new building we have constructed 
in the past twelve years and, with 
the completion of a new plant in 
Cleveland this year, we will have 
concluded the expansion program 
envisioned at the close of the war. 
The growth pattern appears to be 
favorable, however, so it is quite 
possible that before long we may 
need more space for more business. 
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CHECK PRINTERS 


Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 








on preventing crimes committed against 
children, Lincoln Savings and Loan 
stepped in to finance the printing of 250,- 
000 of the cartoon-illustrated booklets 
for distribution by schools and religious 
organizations. 

Entitled, The Cautious Twins, the 16- 
page message on ways to avoid harm is 
written in verse. Immediate county-wide 
demand for the booklet nearly depleted 
the first printing within a week. The 
association is considering continued 
publication of the books. 
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Cheek Points for Meetings 


Banks that want to pep up their meet- 
ings will be interested in some sugges- 
tions for conferences and conventions 
recently outlined in the American Busi- 
ness Magazine. 

Among the suggestions it gave to 
stimulate meetings were: Start with a 
bang. The first five minutes make a 
meeting; stick to your schedule. Brief 
your speakers on their time limits and 
hold them to 15 minutes at most. De- 
velop a program theme; this will keep 
your meeting on the track. Use dramatic 
skits to hammer home main points. Short 
skits add variety and make the points 
easier to remember. Take a break; a 
short respite refreshes an audience and 
gives them a chance to mingle and com- 


pare notes. 
Other pointers included: Create a 
character. A lot of things that might 


sound stuffy coming from a company 
man can be well handled through a spe- 
cial character. Change the pace. Instead 
of reprimanding an employee for failure, 
bring the point home by commending 
another individual who has done well. 
Try special effects. Tape recordings and 
special lighting will add interest, as will 
slides and other communications media. 
Last, but not least, check meeting facili- 
ties. Examine room temperatures, lay- 
out, lighting, ventilation, and exits. See 
that equipment works properly. 
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Views of Finance 

Some recent highlights in the financial 
world’s complex and interesting activities 
are shown on page 24. 

Teller jackets. Among the latest in- 
novation at the Broadway Bank and 
Trust Company, Paterson, New Jersey, 
are the new gold tellers jackets. The 
bank’s new offices, featuring low count- 


ers, brought operations out into the open, . 


prompting the move towards sartorial 
splendor, said Martin Sukenick, executive 
vice-president. The jackets have the 
bank’s name in charcoal across the hand- 
kerchief, and tellers wear charcoal ties 
to complete the outfit. 

Anniversary presentation. The Na- 
tional Bank of Detroit, Michigan, pre- 
sented the Old Mariners’ Church in De- 
troit with a full-color reproduction of the 
famous landmark. The church was used 
as the illustration for the bank’s 1957 
Christmas card. In the photo, Donald F. 
Valley, upper left, executive vice-presi- 


| dent of the bank, presents the copy to 
| Right Reverend Richard S. Emrich, sec- 
' ond from the right, bishop of the Epis<o- 
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COMBINED STATEMENT 


OF CONDITION 





, Cash on Hand & Due From Banks 189,885,642.89 


Comptroller’s Call 
December 31,1957 


aire 


RESOURCES LIABILITIES 


Loans & Discounts $180,704,236.05 Capital Stock $16,950,000.00 
Banking House, Furniture & Fixtures 6,237,955.22 
| Other Real Estate Owned 451,996.25 Surplus 21,265,000.00 
7 Expenses Pron Undivided Profits 2,213,550.69 
er Resources 160: 
Customers Liability A/c 40,428,590.69 


Letters of Credit 110,774.56 — 
. Pres ya Reserve for Contingencies 8,634,253.23 


Receivable $ 1,755,348.14 Reserve for Taxes, Interest, Etc. 2,664, 421.29 
U. S. Government Securities 209,573,160.94 


Florida County & Municipal Bonds 22,479,946.35 Interest & Income Collected, Not Earned 2,184,412.41 
Other State & Municipal Bonds 5,972,031.11 

Federal Reserve Bank Stock 1,059,300.00 sieinienn eae 
Other Securities 1,602,198.78 Other Liabilities 11,122.52 


432. 327,628.21 Deposits 565, 701,236.97 








$620,346,841.67 



















2 ge FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK FLORIDA BANK FLORIDA BANK 
‘ ee OF JACKSONVILLE AT CORAL GABLES AT FORT PIERCE AT PORT ST. JOE 
FLORIDA NATIONA FLORIDA BANK & TRUST CO. FLORIDA NATIONAL BANK FLORIDA BANK 
222 AT MIAMI ONAL BANK & TRUST COMPANY AT DAYTONA BEACH AT FERNANDINA BEACH AT MADISON 
Hes FLORIDA NATIONAL BANK FLORIDA BANK FLORIDA NATIONAL BANK 
# FLORIDA NATIONAL BANK 
‘ . voici cote wr BANK sock ve A BANK padorgse 
i 7m BANK AT KEY WEST AT PERRY AT CHIPLEY 
Beas FLORIDA NATIONAL BANK FLORIDA DEALERS AND GROWERS BANK FLORIDA BANK 
=: FLORIDA NATIONAL BANK AT BARTOW AT JACKSONVILLE AT BUSHNELL 
AT PENSACOLA 
FLORIDA FLORIDA NATIONAL BANK FLORIDA BANK FLORIDA NATIONAL BANK 
7 Wie tae ee TRUST CO. AT GAINESVILLE AT STARKE AT BRENT 
FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK FLORIDA NATIONAL BANK 
— NORTHSIDE BANK AT OCALA AT BELLE GLADE AT VERO BEACH 
jackso 





| FLORIDA National Group 
28 BANKS IN THE FLORIDA NATIONAL GROUP » 
. of Banks 














MEMBERS FEDERAL SBDErosiT INS URANCE CORPORATION 









Feb: ary, 1958 


Teller jackets. The modern look at Anniversary presentation. The National Bank of Detroit used a color re- 

the Broadway Bank and Trust Com- production of the Old Mariners’ Church in Detroit as the illustration for 

pany, Paterson, New Jersey, includes its 1957 Christmas card. On the 108th anniversary of the consecration 
gold jackets and charcoal ties of the church the bank presented full-color copies to the church 
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Coffee break. Special liquid holders have been built into the drive-in window 
money drawers at the new Motormatic branch of the Mercantile Bank and 
Trust Company of Kansas City, Missouri. It is one of the unique features 


of the facility, which is serviced from the main building by pneumatic tubes 


f ie * @ Kiddie Korner. A special enclosure for 

bo ee, = — ; children is serving as an excellent public 

“ae : . relations tool at The Everett (Massa- 

7 chusetts) National Bank. The eight-foot 

a eu square play area contains a brightly 
* Trailer branch. Savers in the swiftly-developing Pleasant Valley Shopping painted table and stools, and a large 
Center area of Parma, Ohio, are being served by a temporary trailer office supply of crayons and coloring books. 
set up by the Second Federal Savings and Loan Association of Cleveland. The latter keep the tots occupied while 
Second Federal is now building a modern branch to replace the trailer unit their parents transact banking needs. 


Nets $9.95, top prize. Trans-Oceanic Memorable milestone. The sidewalk teller window at the Fitchburg, Massa 
Traders of Seattle, Washington, an chusetts, office, of The Worcester County Trust Company, recently recorded 
export-import firm, won first place in its 100,000th customer transaction. The lucky person was Robert A. Ross of 
the New York Stock Exchange’s annu- Westminster, who received a $25 U.S. Savings Bond. The window offers 
al report contest for Junior Achievers after-hours service and has been in operation since September, 1956 
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Statement of Condition as of December 31, 1957 
ASSETS 
CasH AND DuE From Banks... . « « « $1,899,087,995 


Unirep States GovERNMENT OsuicaTions. . .  1,156,472,300 
STATE AND MunliciPAL SECURITIES. . . « « « 388,845,587 
Ormen Securmivigs . . . - «© © © © © © 110,759,623 
Msn be th tere ew ee ets oe 
Customers’ ACCEPTANCE LIABILITY . . . « « 122,334,561 
FreperAL Reserve Bank Stock ... . .« « 18,600,000 
INTERNATIONAL BANKING CORPORATION . . . « 7,000,000 
Bank Premises, FURNITURE AND EQUIPMENT. . 40,847,145 
ITEMS IN TRANSIT WITH BRANCHES . . «. « « 15,495,482 
Ormern ASSETS . =. + + © © © © © © © © 9,636,833 





a ae ee 








LIABILITIES 
aes . < 6s + « 6 * ee ee ee See 


LIABILITY ON ACCEPTANCES AND BILLS . . . . 129,641,006 
Dve To Foreign CENTRAL BANKS. «. 2 6 « « 6,292,900 
RESERVES: 
UNEARNED INCOME ... + « © © © © e« 32,873,784 
TAXES AND ACCRUED EXPENSES. « + «6 « « 64,675,406 
ee ae a ee 8,280,000 
CapiTAL. .. ° $240,000,000 


(12,000,000 Shares—$z20 Par) 
380,000,000 
82,299 440 


ee a ie 
Unpivipep Prorirs. .. . 


SHAREHOLDERS’ Equity. . 702,299,440 


OO ee ee 


Figures of Overseas Branches are as of December 23. 


$387,489,791 of United States Government Obiigations and $7,795,200 of 
other assets are pledged to secure Public and Trust Deposits and for other 
purposes required or permitted by law. 


Member Federal Deposit Insurance Corporation 














Affiliate of The First National City Bank of New York for separate 
administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 
Capital Funds $33,464,953 





We shall be glad to send, upon request, a complete copy of the 1957 ‘* Report to the 
Shareholders” of THE FIRST NATIONAL CITY BANK OF NEW YORK and 
CITY BANK FARMERS TRUST COMPANY. 
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Senior Vice-President 
ROY H. GLOVER 
Chairman of the Board, 
The Anaconda Company ' 
JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 
JOSEPH A. GRAZIER 
President, American Radiator & 
Standard Sanitary Corporation 
HARRY C. HAGERTY 
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CONVENIENCE 
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customers =» 










| A TENSION 


BANK-by-MAIL 
ENVELOPES 


They’re custom-made expressly 
for your bank. Your Tension 
Bank-by-Mail envelopes carry 
the design of your choice. They 
advertise your own specific serv- 
ices. No “canned” copy. 


Your customers will appreciate 
how easy and convenient they 
are to use. And artlining — in 
FDIC or custom design—insures 
privacy as well as added bank 
prestige. 


You save time and money using 
Tension Bank-by-Mail envelopes. 
Perforations tear quickly and 
evenly. Deposit slips are de- 
signed for speedy processing. 
Write now. See how Tension 
Bank-by-Mail envelopes can 
bring more bank business. Ask 
about Drive-In banking enve- 
lopes, too. 
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FREE SAMPLES 
— Mail Coupon 













Tension Envelope Corporation 
823 East 19th Street 
Kansas City 8, Missouri 


Please send me FREE samples of Tension 
customized Bank-by-Mail Envelopes. 


Name. 


Title 








Firm Name. 


Address. 
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pal Diocese of Michigan. At his side is 
Reverend E. F. Usher, rector of Old 
Mariners’. Looking on is the artist, Jo- 
seph T. Franz. 

Coffee break. Free coffee and soft 
drinks are provided for customers of the 
Mercantile Bank and Trust Company of 
Kansas City’s new Motormatic unit. The 
Missouri bank’s drive-in facility has three 
windows for motorists and a walk-up 
window. They are connected to the main 
building by a 1,250-foot pneumatic tube 
system and closed-circuit television. 

More than six months of legal work 
was required to obtain easements on 
property between the main building and 
the drive-in unit. The bank also had to 
acquire clearance from utility firms to be 
sure that the tube tunneling and excava- 
tion wouldn’t interrupt steam, electric, 
gas or telephone lines. 

Trailer branch. Second Federal Sav- 
ings and Loan Association of Cleveland, 
Ohio, is using a 40-foot by 10-foot trailer 
to temporarily service customers in the 
Pleasant Valley Shopping Center area in 
suburban Parma. The trailer unit has 
two teller windows and will be pulled 
from service when the association’s new 
Parma office is completed. The modern 
new branch building is being opened early 
this year. 

Kiddie korner. A _ special eight-foot 
square play area is drawing unusual re- 
sponse at the Everett (Massachusetts) 
National Bank. The enclosure, supplied 
with table, stools, crayons and color 
books, is intended to keep the youngsters 
busy while their parents complete their 
banking business. 

Nets $9.95, top prize. The New York 
Stock Exchange, long accustomed to 
handling dealings of financial behemoths, 
paid honor to a young export-import firm 
which netted $9.95 in the 1956-1957 fiscal 
year. The occasion was the awarding of 
top prize in the annual report contest 
for Junior Achievement companies. Win- 
ner was Trans-Oceanic Traders of Seat- 
tle, Washington. Accepting the award 
from G. Keith Funston, N.Y.S.E. presi- 
dent, is Larry V. George, 16, who, along 
with David C. Wynstra, left, served half- 
year terms as president of Trans-Oceanic. 

Memorable milestone. More than 100,- 
000 customer transactions have been re- 
corded at the sidewalk window of the 
Fitchburg branch of the Worcester 
(Massachusetts) County Trust Company 
since the unit opened in September, 1956. 
To commemorate the occasion, the bank 
gave a $25 U.S. Savings Bond to Robert 
A. Ross of Westminster, the 100,000th 
user of the facility. The presentation was 
made by Edward M. Powell, area mana- 
ger of the Massachusetts U.S. Savings 
Bond Division. 
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Speeds Coffee Breaks 


In San Francisco’s financial district 
the coffee break has brought a pressing 
new problem into tall office buildings. 
As the large San Francisco banks and 
other financial institutions have ex- 
panded in size and number of personnel, 
coffee time means congestion in ele- 
vators enroute to the employees cafe- 
teria located on some upper floor, or 














Aids employee relations 


serious delays in going outside and get- 
ting served in the nearest crowded shop 
or restaurant. 

The management of Wells Fargo 
Bank decided recently that the best solu- 
tion to this problem in its 11-story head 
office building and adjoining offices was 
to bring hot coffee to the bank staff 
through the installation of a new type of 
automatic dispensing machine. It sup- 
plies fresh-brewed hot coffee; whipped 
hot chocolate and delicious instant hot 
tea. 

The bank has 11 of these machines 
in service. Nine are in the head office, 
installed at strategic locations immedi- 
ately adjacent to the work areas on 
every working floor, so that employees 
need not jam the elevators trying to go 
to the bank cafeteria on the 11th floor. 
Two more machines are located in the 
bank’s Union Trust Office in the down- 
town retail shopping district. 

These machines are serviced at least 
once daily, or oftener if necessary, by 
representatives of the Marbac Corpora- 
tion, 12 Hale Street, San Francisco. 
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Edueational Couneil 


In a move to strengthen and expand 
its educational activities, the American 
Bankers Association has appointed 12 
bankers to serve on its newly-created 
Council on Banking Education. 

The Council, under the leadership of 
Everett D. Reese, who is chairman of 
both The Park National Bank, Newark, 
Ohio, and the board of regents of The 
Graduate School of Banking, will c0- 
ordinate and supplement the work of 
the Graduate School, the American In- 
stitute of Banking, and the other educa- 
tional units of the A.B.A. 

Commenting on the new Council, Merle 
E. Seleeman, A.B.A. executive vice 
president, said, “new educational Pp: ob- 
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JoserH L. Block 


President, 
Inland Steel Company 


f Epwarp E. Brown 
Chairman of the Board 


CHESSER M. CAMPBELL 


President, 
Tribune Company 


J. D. FarrincTon 
Chairman of the Board, 
Chicago, Rock Island and 
Pacific Railroad Company 

MaRSHALL FIELD, JR. 
Editor and Publisher, 
Chicago Sun-Times 

James B. ForGan 
Vice-Chairman of the Board 

Wa trter M. HEYMANN 
Executive Vice-President 





Henry P. IsHaAm 
President, Clearing Industrial 
District, Inc. 

James S. KNOwLson 


Chairman of the Board. 
Stewart-Warner Corp. 


Homer J. LivincsTon 
President 


HuGuHsTon M. McBain 
Chairman of the Board, 
Marshall Field & Company 

Harry C, Murpuy 


President, Chicago, Burlington 
* Quincy Railroad Company 
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of Chicago 


The First National Bank 


Statement of Condition December 31, 1957 


Board of Directors 


Louis B. NEUMILLER 


Chairman of the Board, 
Caterpillar Tractor Co. 


James F. Oares, JR. 


President, The Equitable 
Life Assurance Society 
of the United States 


WILLIAM Woop PRINCE 


President, 
Armour & Company 


GILBERT H. SCRIBNER 
Winston & Company 


R. DouG tas STUART 


Chairman of the Board, 
Quaker Oats Company 


Louis WARE 


President, International 
Minerals & Chemical Corp. 


C. J. WHIPPLE 


Chairman of the Board, 
Hibbard, Spencer, Bartlett & Co. 


Joun P. WiLson 
Wilson & Mcllivaine 


Rosert E. WILSON 


Chairman of the Board, 
Standard Oil Company (Indiana) 


RosertT E. Woop 


Director, 
Sears, Roebuck and Co, 


ASSETS 


Cash and Due from Banks > ‘ 
United States Government Obligations ° 
Other Bonds and Securities . i . 
Loans and Discounts 


Real Estate (Bank Buildings and Adjacent Property) 


Federal Reserve Bank Stock 


Customers’ Liability Account of Acceptances ° 


Interest Earned, not Collected ‘ . e e 
Other Assets . : ° ° ° e ° e 
LIABILITIES 
Capital Stock . ° ° . . . * 
Surplus. . ° ° ° . ° ° ° 
Undivided Profits . é ° ° e 
Discount Collected, but not Berned ‘ e e 
Dividends Declared, but Unpaid . ° ° ° 
Reserve for Taxes, ete. . s r e ‘ ° 


Liability Account of Acceptances . 


Time Deposits . . ° ° - $ 641,973,303.39 


Demand Deposits . ‘ ‘ ‘ 1,876, 087,606. 46 
196, 832,044.53 


Deposits of Public Funds ° ° 





Liabilities other than those above stated 





$ 709,255, 455.47 
533,524,740.01 
136,068, 867.36 

1,512, 108,663.90 
1,348, 981.62 
6, 900,000.00 
3, 131,383.33 
6,332, 107.20 
9, 408, 148.49 





$2,918, 078, 347.38 








$ 100,000,000.00 
130,000, 000.00 
16,678, 800.07 
5,647,679.98 

2, 000,000.00 

35, 926,021.50 
8,924,921.93 


2,614, 892, 954.38 
9,007, 969.52 





$2,918, 078, 347.38 





United States Government obligations and other securities carried at $256,510,509.71 
are pledged to secure United States Government and other public deposits, trust 


deposits, and for other purposes as required or permitted by law. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Building with Chicago since 1863 





How Hammermill Safety helps 
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sew up your public relations 


A modern sewing machine not only sews the seam, it puts on 
the embroidery that finishes off a garment. And the check that 
pays for it can add a nice finishing touch to your public relations. 

With checks on Hammermill Safety, the best known name 
in paper is there to boost your bank’s good reputation every 
time your customers open their check books. 

Hammermill Safety does more than a good public relations 
job. Its specially sensitized surface reveals the slightest attempt 
at alteration . . . protects your funds as well as your good name. 

And Hammermill Safety now contains Neutracel®, the ex- 
clusive hardwood pulp that blends with other pulps to give 
Hammermill papers a smoother, more level surface. With 
Neutracel, checks print better, write better, look better . 
have greater strength for repeated handling. 

The next time you order checks, specify Hammermill Safety. 
Ask your bank stationer or check printer to show you samples. 
It costs no more than other safety papers. 


The exclusive Hammermill Chainline design, illustrated, comes in 7 colors 
—amber, green, buff, blue, pink, gold, gray. Straightline and Crossline 
designs are also available. 
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lems are arising which do not fall speci- 
fically within the jurisdiction of our 
existing units. I am convinced that the 
creation of the Council marks a highly 
significant step in improving our organi- 
ization and enhancing our leadership in 
the field of banking education. Organized 
banking is preeminent in this field today, 
and we want to keep it preeminent by 
moving forward in new areas where 
opportunities exist to do a better job.” 

Dr. Murray G. Lee, secretary of the 
A.B.A. Economic Policy Commission and 
assistant director of its Department of 
Monetary Policy, will serve as secretary 
of the Council on Banking Education. 
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Negotiable Cuff Links 


Negotiable, but definitely a threat to 
the smooth operations of a proof ma- 
chine, a set of cuff links was recently 
cashed at the Citizens and Southern 
National Bank, Atlanta, Georgia. 

The cuff links, designed in miniature 
check form and made out in the sum of 
$10, were sent to George L. Rankin, 
Atlanta A&P Stores official, by Arthur 





Novel check cashing 


Long, president of the Long Bank Note 
Company, who sent out a considerable 
number of the novel links to his friends. 
Mr. Rankin decided to complete the joke 
and collect ‘on his gift. 

In the accompanying photograph, 
Robert F. Adamson, executive vice-presi- 
dent of the bank (left), is shown approv- 
ing the small check for Mr. Rankin as 
Marilyn Miller, teller, waits to complete 
the transaction. 
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Savings. the Hard Way 

In a recent issue of its “Notes & 
Dates” diary the Ninth Federal Savings 
and Loan Association, New York City, 
pointed out that there are many easy 
ways to save, but that collecting the odd 
change in pocket or purse isn’t one of 
them. 

Said the item, “Each night, empty your 
pocket or purse of pennies and drop them 
into an old fish tank or umbrella stand. 
Then deposit this money in your savings 
account from time to time. Within a few 
months you’ll realize that the accu™u- 
lation of odd coins won’t amount to any- 
thing for years.” 

The article, which was distributed to 
some 60,000 people by the associatien’s 
four offices, effectively emphasized ‘he 


Burroughs Clearing He s¢ 


wo tae tained awe Barca ection oe 




























ur 
in 
ed 


by 
re 


























—. pe erg savings. “The 
ecret, aid “is to sav ' 
regularly, and spend later » site 


° oa e 


New Products 

A new idea in o j 
a in the nn Ga oo rs 
A-Shelf”’ line. These units allow for a 

















Unique interlocking saves space 
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COMBINED 
STATEMENTS OF CONDITION 
DECEMBER 31, 1957 





RESOURCES 
Cash on Hand and Due from Banks.....----- $102,243,423.57 
United States Government Securities.-..---- 110,373,895.92 
State, County and Municipal Bonds....---- 99 458,937.90 
Other Bonds and SeEcurities...--------------7""""" 5,739 655.26 
247 815,912.25 


Total Cash and Securities....----------+* 
900,142,307.81 


Loans and Discounts...--------7r---- ng 
Loans Federally Insured or Guaranteed.... 45 645,588.37 
Banking Houses....-..-----<------- 2 463,099.99 
Stock in Bank Building Company..-----------* 5,850,000.00 
Furniture and Fixtures......------------" 1,640,639.96 
Stock in Federal Reserve Bank.......--------+ 720,000.00 
Other Resources....----------ernre0rr 576,757.41 
Total Resources...--------rrsrerrerrrrrr" $504,893,909.79 
LIABILITIES 
Capital anna enan nee 12,875,000.00 
Surplus.....--s--e0e gy ae 11,875,000.00 
Undivided Profits and Reserves...------------" 4.324,633.68 
99 ,074,633.68 
Loan Reserve Under Authority 
U.S. Treasury Mim. 6209 .....-c--neeeeerees 4.778,261.51 
63,049,010.92 


ernment and Public Fund Accounts.. 
938,629,573.18 


Gov 
Demand Deposits anneal 
Time Deposits....-----------ec 160 789,325.86 
Total Deposits...-----------rr rrr" 462,467 909.96 
Unearned Discount ...--------- er 4,517,927 A9 
Reserve for Taxes, Interest, | 3,594,451 69 
es 420.721.46 


Other Liabilities.....----------------""" 
Total Liabilities.......-------------""" 


d are Inter-Bank Deposits Totaling $ 
urance Corporation 


a wT 
$504,853,905.2. 
$504,822 > 


(Include 2,623,670.63) 


Members Federal Deposit Ins 





SYSTEM OF BANKS 


Headquarters: Salt Lake City, Utah 


First Security Bank of 
i i Utah, N. i 
First Security Bank of idaho, Ae ty he > aaa 
First Security Bank of |Rock Springs, Wye: a 
ion Bank & Trust Co., Salt Lake City. "neh? 









































CONDENSED 
STATEMENT 


At the Close of Business 
December 31, 1957 


RESOURCES 


Cash and Due from Banks... $ 98,876,543.32 
U. S. Government Securities. 47,615,149.89 
Securities of Instrumentalities of 


the United States Government  2,205,693.66 
State and Municipal Securities... 11,589,161.58 
Stock in Federal Reserve Bank... 675,000.00 
Other Securities............................ | ,352,679.77 


Loans and Discounts... 
Banking Houses and Fixtures 


183,635,645.54 





(Main Office and Branches)... 4,135,000.00 
Customers’ Liability A/C Ac- 
ceptances eee 7,245,034.30 
Accrued Interest Receivable... 500,038.02 
ee | a ae een 64,881.16 
Se ae ae ne .$357,894,827.24 


LIABILITIES 


Capital Stock......$ 7,500,000.00 
Surplus ........ _ 15,000,000.00 
Undivided Profits 5,052,168.82 $ 27,552,168.82 


Reserve for Interest, Taxes and 


Expenses .. er 
Interest Collected but not Earned 1 ,764,297.56 
Acceptances Outstanding... 7,245,034.30 


Deposits 319,479,006.68 





TD siiciiteessdiceiccemninianscansneninicl $357,894,827.24 


One of America’s 
Great Banks .. . 
Always Ready to Serve You 





Memphis, Tennessee 


Member Federal Deposit Insurance Corporation 
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If Money Rates Dip So Can Expenses 
By Ed Tyng 











The first downturn in money rates in 
several years once again has raised the 
spectre of diminished bank earnings 
along with a constantly repeated state- 
ment, not calculated to reassure bank 
shareholders, that banks now are frozen 
into a high cost operating structure 
which cannot be melted. The inference 
is that as money rates go down, as they 
apparently will do to a moderate degree, 
so will bank profits. Also by inference, 
so may dividends. 

Expenses flexible. The assumption 
that bank operating expenses have be- 
come rigid, requiring a high money rate 
plateau to support them, is fallacious 
enough to be exposed right at the start 
of what may be a downturn in the money 
market. If this fallacy exists, then it 
follows that bank profits will not neces- 
sarily shrink as money eases. 

While it is true that successive salary 
advances have established, or rather 
have helped to establish, a high cost 
operating expense base, salaries are, first 
of all, only one item on the expense roll. 
It is admittedly impracticable to reduce 
salaries to permanent employes except 
under dire conditions, and then only 
after downtrends have developed in other 
industries. 

A simple cessation of employment of 
new personnel, for a limited period, may 
be all that is necessary for a bank which 
finds itself for the time being over- 
staffed in relation to the volume of daily 
business. The point of this is that high 
salaries can exist, and continue to be 
paid, without “freezing” total payroll 
expense at current record levels. In a 
sense, individual salaries may be quite 
congealed but not the payroll as a whole. 

Journeying for the moment outside the 
strictly intramural expense items, the 
bank comptroller’s eye these days will 
be immediately attracted by an item on 
the expense account that has been grow- 
ing by leaps and bounds and which now 
has become fairly substantial as a per- 
centage of the whole: interest paid on 
time deposits, including savings. 

Vary interest rates. One of the things 
that may happen as a result of the re- 
cent initial downturn in interest rates 
may be to end the rising spiral of in- 


| terest paid. If earnings have a tend- 





ency to level out or turn down, the “in- 
terest paid” item will have to get new 
scrutiny. Here a bank is directly up 
against its competitors and whatever 
action it may take directly involves it 
with customers. The question on time 
deposit interest paid will be whether the 
bank will lose deposits if it lowers its 
interest rate by a fraction and whether 
it saves enough on the interest account 
to compensate for the income lost 
through deposit shrinkage. Here again 
there is an opportunity for expedient 
compromise: a bank can confine its high- 
est rate, for example, to long term de- 
positors and penalize transient money. 

This means having different prices for 
different varieties of the same thing, but 


the practice has worked in many banks. 
Naturally when there is a downturn in 
credit demand and in investment oppor- 
tunities to a degree where constant ex 
cess reserves exist the interest problem 
has to be faced 
even more real- 
istically: there 
are and have been 
occasions where it 
simply doesn’t 
pay to have de- 
posits that cannot 
be profitably em- 
ployed. However, 
such a _ situation 
does not now 
exist and prob- 
ably won’t for 
some time. An 
immediate problem has been a switch- 
ing of some demand deposits into savings, 
meaning that some banks now are paying 
for something they got for nothing. 

More mechanization. There is a wide 
and growing field of bank operating ex- 
pense that will become even more impor- 
tant as the years pass—the conversion 
of much hand operated routine opera- 
tions to mechanized equipment. The 
appeal to a bank of each new automated 
procedure is, first the saving in time 
and improvement in_ efficiency and, 
second, the relation between salaries 
saved and the annual rental or annual 
depreciation cost of the equipment re- 
quired to be purchased. Actually the 
term “salaries saved” is not accurate, 
for in virtually all banks where auto- 
mated procedure has been substituted 
for clerical work of human hands the 
human hands have been reemployed else- 
where in the bank; the long range effect 
is an almost insignificant slowdown in 
the staff recruitment pace. 

For the near term, however, the aver- 
age bank is automating only when work 
volume is high enough and promises to 
stay high enough to make it pay. In this 
equation, cost of outright purchase is 
naturally weighed against rental expense 
and the tax deductions allowed for either 
method are important factors. In the 
matter of cost savings on use of auto- 
matic bank equipment there is possibly 
a promising future field in cooperative 
use of such equipment: this is a field 
that is getting study now by clearing 
houses and other cooperative bank or- 
ganizations that might come up with 
some attractive answers. 

Securities discount. There is still an- 
other field, and largely an accounting 
one, in which bank net earnings can be 
bulwarked if gross turns downward. One 
of these is to accrue currently changes 
in market value of securities purchased 
at discounts. Suppose, for example, 4 
bank sells for a tax loss some 2% per 
cent U. S. Treasury bonds and imme- 
diately reinvests the funds in another 
2% per cent issue that is selling at 4 
lower price. For many banks present 
practice is to take into income or «dd 
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to undivided profits the capital gain 
reached on or before maturity of the re- 
placement bond only when the invest- 
ment has been sold. In the period im- 
mediately following the replacement the 
bank reports to stockholders that it has 
written off a capital loss, and that it is 
still getting 2% per cent on the written 
down investment. The assured rise in 
value of the new bond to maturity date 
is ignored. 

Comptrollers and auditors of all banks 
will think of many other items of ex- 
pense that are sufficiently healthy to 
stand pruning, but space does not per- 
mit much exhaustive analysis here. The 
problem can be approached from the 
opposite side—improving the gross reve- 
nue. This is sometimes easier, sometimes 
harder to do. 

Loan selectivity. Under this head is 
the interest charged on customers’ loans. 
Any bank can be more selective at any 
time and mark this or that customer as 
no longer entitled to the rate he has 
been paying. This process has now gone 
on for years in virtually all banks and, 
while it obviously has not been -pushed 
to its limit, it is a much harder trick 
to perform when money rates are falling 
than it is when they are rising. In this 
particular terrain the pay dirt may not 
be exhausted, but the maximum develop- 
able reserves are clearly defined. 

There is also the possibility of in- 
creasing fee income for various services. 
However, since the war income from 
service charges has been tripled and much 
more in the way of further horizontal 
or across the board increases is of doubt- 
ful expediency, especially since the com- 
petitive angle enters strongly into the 
picture. No doubt, however, there are 
many service charges in every bank that 
are below what competitors charge and 
which are below what costumers would 
gladly pay. Probably a little bit of 
screening on the upside in this field 
would bring in greater revenue. 

Change portfolios. On the matter of 
selecting assets with higher rates of re- 
turn to replace lower-yielding assets, 
every bank will have to be its own judge 
of what is either expedient or desirable. 
For here the question of liquidity enters 
in and the matter may boil down merely 
to the sacrifice of liquidity for greater 
earning power. In the light of the rise 
in bank “risk assets” in recent years 
decisions involving less liquidity in most 
banks will be made with the greatest 
caution. 

For the near term, outlook is that 
any easing which may develop in money 
rates will come gradually and the effect 
on overall bank earnings may be slight. 
At any time, of course, inflation may re- 
turn to the general economic scene—a 
situation which would quickly arrest 
any cownturn in interest rates. 

In the interim the important thing is 
that bank expenses have not become im- 
muta>le and are perhaps as susceptible 
to cu ting as they have ever been. Taxes, 
of course, will come down with gross. 

It is mportant for the bank shareholder 
to be uninfluenced by loose talk that 
banks have worked themselves into an 
Impo:sible position where expenses have 
becons frozen at uneconomically high 
levels. It simply isn’t true. 
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DIAMOND “UrtiliVue’’ 
MODEL 500 


CAMERA SYSTEM 


This new industrial television camera and control unit provide a sharper 
picture with finer detail. The 500 has automatic compensation for wide 
variations in light on the scene viewed ... assuring a good picture with any 
reasonable illumination. Picture quality is maintained automatically under 
wide fluctuations in line voltage. 

The miniaturized camera is exceptionally compact and easy to use. The 
controls are simple and can be remotely located from the camera. As many 
as five cameras can be used with one control unit by means of a Diamond 
camera switcher. 

Diamond Industrial Television can save you money ... improve operation 
».. increase safety. For further informa- 
tion, get in touch with your nearest Gray- 
bar office or use the coupon below. 








DIAMOND POWER SPECIALTY CORP. 

**FIRST IN INDUSTRIAL TELEVISION” 

ELECTRONICS DEPT., P.O. BOX 58H 

LANCASTER, OHIO 

Please send me without obligation a copy of new bulletin 
showing how Diamond Industrial (Wired) Television will help 
me reduce costs, improve quality, increase sales and aid safety. 
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New and Remodeled Quarters Presented by Nation’s Banks 


Design accent is on color, light, customer comfort and convenience 



































Grand Rapids, Mich. The teller’s area of the 
newly-remodeled Seymour Square branch of the 
Old Kent Bank and Michigan Trust Company is 
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Bowling Green, Ky. The remodeled lobby of The Citizens National 
Bank is a fine example of contemporary, symmetrical design. The 
mezzanine added space for director’s room, employee’s lounge 




















bathed in light from overall lighting in the Bisbee, Ariz. Here again, remodeling has completely revamped the 
ceiling. Teller stations have been increased look of a bank lobby. The light and spacious office of the First 
and finished in walnut. Note check desks National Bank, Phoenix, has added teller space, work areas 











remodeled recently, the floor area was more than doubled. 

Shades of blue and yellow predominate in the interior decor, 

providing a cheerful atmosphere for the bank’s customers. 
Its column supported check desks are space savers 
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Mansfield, Ohio. The Northside office of the First National 
Bank combines color and spaciousness to serve its cus- 
tomers. Walnut fixtures contrast with marble trim and 
printed drapes to complete the attractive interior of the 
new building. Recessed lighting is another feature 











Salem, Va. The lobby of the Farmers National Bank was 
greatly enlarged in recent remodeling, providing space 
for customer’s lounge, bookkeeping room, deposit boxes 
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Squirrel Hill, Pa. The new Squirrel Hill office of the Mellon 
National Bank and Trust Company, Pittsburgh, is deco- 
rated in soft gray and green tones, paneled fixtures 


Burroughs Clearing House 
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Portland, Me. Spaciousness and modern beauty are features 
of the new building of the First Portland National Bank. 
Use of recessed lighting and pastel colors ease eye strain 
and the accent is customer convenience in this lobby 
design, complete to lounge chairs for patrons 
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Linden, N. J. Extensive remodeling at the Linden Trust 

Company has placed emphasis on the use of rich ma- 

hogany in paneling and fixtures. Lower teller counters 

are but one of the modern appointments included in 
the new look. The bank was also enlarged 
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Los Gatos, Calif. Modern lighting, fixtures present an 
eye-appealing look for this branch of The First National 
| Bank of San Jose. Dark walnut counters and partitions 
contrast brilliantly with gold colored walls, gray floor 
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4 Melvindale, Mich. The Melvindale office of the Manufactur- 
ers National Bank features this modern spacious lobby where 
unique recessed lighting supplements natural light from 
large plate glass windows. Uncluttered lines add to building’s 
beauty. The well-planned lobby adds to bank’s efficiency 
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Bank Building Corporation of America 

Fort Wayne, Ind. Absence of interior columns provides 

the Southeast branch of the Fort Wayne National Bank 

with maximum service area. Contemporary design and 
colorful materials provide homelike atmosphere 





Syracuse, N. Y. Tan cloth covered walls blend with 
other interior colors of turquoise, gold, black and green 
in the new St. James-Skyline office of the Lincoln 
National Bank and Trust Company. Note ceiling of 
light over unusual circular tellers section 
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Wausau, Wisc. It took a composite picture to do justice to the unique ceiling construction and low modern lines of the 
ncwly-remodeled First American Bank. The lobby floor of the bank now contains 6,600 square feet and all operating 
departments not dealing directly with the public have been moved to the second floor. Emphasis is on spaciousness 
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CONTINENTAL ILLINOIS 


NATIONAL BANK and TRUST COMPANY 
OF CHICAGO 
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Statement of Condition 
December 31, 1957 












































RESOURCES 
cee oes Eee Goes Meme... ... cc cccccccccoses $ 598,854,092.65 : 
United States Government Obligations. .......... 713.887,129.03 
Other Bonds and Securities. ...........ccccesees 172,022,917.31 
eas ww wae w maaan 1,163,844,563.42 
Stock in Federal Reserve Bank.................. 6,450.000.00 
Customers’ Liability on Acceptances............. 2,756,006.83 
Income Accrued but Not Collected.............. 9,347,455.99 
ER er ee ee ee 7,200,000.00 
RELI OE LT RE OE $2,674,362,165.23 
LIABILITIES : 
ae a gt $2,394,495.171.11 
SEIS EAE 2,947,570.36 ; 
Reserves for Taxes, Interest, and Expenses........ 16,380,321.12 
Reserve for Contingencies.................ee00. 10,000,000.00 
Income Collected but Not Earned............... 2,647,653.76 i B 
TE BD. oo pnb icccestvcansoes sewoensses $2,426,470,716.35 [= 
CAPITAL ACCOUNTS 
Capital Stock (2,700,000 shares. Par value $3314) ...........-. $ 90,000,000.00 
ee enw wa bk a Cheek eae wae ae Oe 125,000,000.00 
od ae ald a eee aw ae ateiacani 32,891,448.88 
ee See TRON. 0 5 5 in vse ccneedsvacss $ 247,891,448.88 
Total Liabilities and Capital Accounts.......... $2,674,362,165.23 
United States Government obligations carried at $266,528,421.07 are pledged to secure 
public and trust deposits and for other purposes as required or permitted by law. 
eeeeeeeeeeeeereeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee eeeeeveee eee oe 
j 
BOARD OF DIRECTORS 
WALTER J. CUMMINGS, Chairman : 
J. Q. ADAMS LAWRENCE P. FISHER DAVID M. KENNEDY : y 
Real Estate Director President } 
General Motors Corporation 
CHAUNCEY B. BORLAND JAMES R. LEAVELL t 
Managing Owner WILLIS GALE Shee i 
Borland Properties Chairman 
CHAMP CARRY Commonwealth Edison WILLIAM H. MITCHELL 
Presid Company Partner a a 
eee Mitchell, Hutchins & C @ 1 
Pullman Incorporated WILLIAM A, HEWITT ee ee ae oe | 
ALFRED COWLES President, Deere & Company ROBERT H. MORSE, JR. I 
Cowles Properties JOHN HOLMES President i 
EDWARD A. CUDAHY Chahnen of Geard Fairbanks, Morse & Co. I 
Chairman of the Board Swift & Company PHILIP W. PILLSBURY 
The Cudahy Packing Company THEODORE V. HOUSER Chairman of the Board of Directors 
JOHN F. CUNEO Chairman of the Board Pillsbury Mills, Inc. 
President Sears, Roebuck and Co. 
The Cuneo Press, Inc. FRANK W. JENKS oye : 
CALVIN FENTRESS, JR. President : 
Chairman of the Board International Harvester HERMAN WALDECK ‘ 
Allstate Insurance Company Company Banker ; 
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LOCATION AND ARRANGEMENT OF 


MAGNETIC INK CHARACTERS ON CHECKS 


Being studied’as an area in which magnetic 
ink printing other than Common Machine 
\ Genquege characters should not appear 





& 


“_— 

















4 





a 
< 


ABA, ! 3 
_-— tec ee > ee ACCOUNT NUMBER & 1 
( 1 SYMBOL NUMBER TRANSACTION CODES ' AMOUNT . 
’ 1 ‘ —“—a 3... % 
#1 23485676 6 ‘KOL234S6 789% Ele } 
se an oe ae se i . { ee oe 
He Eee Ea 
ie ' | T 7 -— 
a = Cis, 4 Sees. Me Dian 10 ex 2Symbols ; 3" ; 
11/8ths | t baa Erin 
i 
' ' This area shall be reserved for the : ; 
{ ; exclusive use of the drawee Dank : 7 1 
I ' -— i> >| 
1 le ' 
{ ' 
1 





5" 
5% 


6" Minimum 








j On 80-column punch card checks, 
pre-printed encoded characters shall 
appear below the 9's position 





The encoded characters illustrated above 
do not represent the finalized shapes 





Standardized coding line will permit unified action by banks, business, and equipment manufacturers 


BANK PREPARATION 


NEEDED 





(vroMto 





in Check Handling 


With a common language code virtually set. there are steps 
banks should take to be fully ready for the electronic era 


LOOK at the check of the future 
was given to the banking indus- 
try in mid-January. It is a check 

that can be sorted, proved and posted 
in the bank automatically. 

The “look” came in the important 
announcement that the Technical Com- 
mittee on Mechanization of Check 
Handling of the American Bankers 
Association’s Bank Management Com- 
mission has made its recommendations 
on the location and arrangement of 
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COVER PICTURE 
Technical Committee on Check Han- 
dling, fully identified on page 38, 
shown making recent recommenda- 
tion. Seated, left to right, are Messrs. 
Kolb, Randall, Kley and Zipf. Stand- 
ing, left to right, are Messrs. Hinkle, 
Shipley, Erickson, Corey and Miller. 


—_ 
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By 
THE EDITORS 


magnetic ink encoding along the bot- 
tom of the check. The announcement of 
the Technical Committee, of which 
John A. Kley is chairman, stated that 
only the type font to be used in the 
encoding remains to be established be- 
fore a fully standardized code will have 
been proposed. Mr. Kley is executive 
vice-president of The County Trust 
Company, White Plains, New York. 
Details of the recommendation are 
being given to member banks of the 
A.B.A. in a report entitled “Location 
and Arrangement of Magnetic Ink 
Characters for the Common Machine 
Language on Checks” prepared by the 
Commission’s Technical Committee, 
along with an explanatory letter from 


Harold E. Randall, chairman of the 
Commission and vice-president and 
comptroller, the First National Bank 
of Boston. 

In his letter, Mr. Randall states: 
“The finalization of the location and 
arrangement of this coded area of the 
check is a long step forward toward 
the completion of this automation pro- 
gram as applied to check handling and 
permits check printers and banks to 
redesign their check format in prepa- 
ration for automation.” The highlights 
of the committee’s report appear on 
page 37. 

The encoding recommendations set 
forth just what information will be 
included in the row of figures along 
the bottom of the check, where each 
piece of information will be placed, 
and how much space it will occupy. If 
the proposal is agreed upon by the 
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business machine manufacturers, the 
coded check will have the following 
appearance: 

Along the bottom of the check will 
be a 6-inch row of figures 1% inch high, 
beginning at the right edge of the 
check. These figures will be printed 
in magnetic ink, and will be quite vis- 
sible. Reading from right to left, there 
will be, first, a “start-stop” symbol, 
looking not unlike a large asterisk, 
which is necessary to indicate to elec- 
tronic machines when to start and stop 
reading encoded information; then 10 
figures and another “start-stop” sym- 
bol. This is the amount of the check. 
There will always be 10 figures in this 
field, regardless of the amount, with 
the unneeded spaces filled by O’s. For 
example, a check for $19.78 would be 
encoded 0000001978. This space will 
permit encoding checks as large as 
$99,999,999.99. . 

Next, moving to the left, will come 
an area 19 spaces wide reserved for 
the exclusive use of the drawee bank 
to insert the customer’s account num- 
ber and any transaction identification 
codes it establishes. 


N the next field there will be a 

“start-stop” symbol, then 4 digits, 
a hyphen, 4 more digits, and another 
“start-stop” symbol. This is the A.B.A. 
transit number-routing symbol for the 
_drawee bank. The encoded transit 
number-routing symbol appears on 
only one line instead of as a fraction 
as at present. A special committee of 
the Bank Management Commission, 
under the chairmanship of G. Edward 
Cooper, senior vice-president, The 
Philadelphia National Bank, worked 
with the Technical Committee on sim- 
plifying the transit number-routing 
symbol for encoding purposes. The 
special committee determined that, 
since the routing symbol identifies the 
city or state in which the drawee bank 
is located, the prefix to the bank’s 
transit number, which is for the same 
purpose, could be eliminated for en- 
coding purposes. Thus, 826 will be 
encoded 0430-0026. To accomplish the 
objective, approximately 100 banks 
will be requested to agree to change 
their assigned numbers to overcome 
indicated duplications. It is anticipated 
that the far reaching benefits to be ac- 
crued from the system will encourage 
their wholehearted cooperation. 

In addition to the new encoded tran- 
sit number-routing symbol, the entire 
fractional designation will continue to 
be printed in the upper right corner 
of checks. 

The special Cooper committee also 
recommends that, since nonpar banks 
have transit numbers but no routing 
symbols, they be assigned, for coding 
purposes, a prefix number of four 
digits, with the first digit, reading 
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Third major set of A.B.A. specifications on check encoding 


from left to right, being 9, the second 
digit 0, and the third and fourth digits 
the present prefix number of the state 
in which the nonpar bank is located. 
Thus, 61-754 would be encoded 9061- 
0754. 

The announcement on the coding 
line follows two previous recommenda- 
tions. The first announced magnetic 
ink character recognition had been 
chosen as the common machine lan- 
guage most suitable for check han- 
dling. The second recommendation 


called for the placement of the encod-— 


ing to be located within a %4 inch band, 
located 14 inch from the bottom of the 
check. 

Yet to be reached is the fourth and 
final decision, on the type font to be 
used. This has been turned over to a 
committee representing the principal 
machine manufacturers, so that banks 
using automatic machinery made by 
one manufacturer can process checks 
from banks using equipment made by 


other firms. As soon as a type font has 
been decided upon suitable for all 
equipment, a report will be issued by 
the Technical Committee. 

While the foregoing A.B.A. develop- 
ments represent important milestones 
in the progress toward automation of 
check handling, what can the individ- 
ual institution be doing at this time to 
prepare for the electronic era? 

Now that the A.B.A. has laid down 
most of the specifications for deposit 
accounting automation, those close to 
the picture say it is certainly none too 
early for banks to take the primary 
and immediate steps that are necessary 
before it is possible to take full advan- 
tage of improved procedure and equip- 
ment. This is true, they add, whether a 
bank merely elects to modernize its 
check handling methods on convention- 
al equipment or is setting its sights on 
some degree of electronic processing. 

It is particularly suggested that in- 
dividual banks could well consider tak- 
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Minimum Check Length 
The minimum check length compatible with the system shall 
be 6”. 


Point of Reference 


For all checks that are to be encoded, regardless of size, the 
point of reference from which to measure for the printing of any 
information shall be the right side. 


Placement of Common Language Machine 
Characters 


On all checks except 80-column punch card checks, both pre- 
printed and post-printed characters shall be confined within a 
horizontal band 44” wide extending across the check. The space 
between the bottom of the band and the bottom edge of the 
check shall be 14”. 

On 80-column punch card checks, post-printed characters 
shall be confined within the same horizontal band as above. Pre- 
printed characters shall be below the 9’s punched hole position 
to avoid the negation of significant information by punched 
holes (the bottom of the 9’s punched hole is 3/16” from the 
bottom edge of the punched card). 

In addition, machine manufacturers have indicated a desire to 
reserve an area above the band, which shall be free of any other 
magnetic ink imprinting, to facilitate accuracy and reduce the 
possibility of rejection. The exact dimension of this area is now 
being studied. 


Checks Over Minimum Length 


The common machine language shall always be printed 
within the 6” overall dimension from the right edge regardless 
of the size of the check. 


Division of Space 


The length of the reserved area shall be divided into 48 space 
allocations 3” in width. 


Sequence of Information 


The sequence selected, reading from right to left on the 
check, is: amount, transaction codes and account number, and 
transit number-routing symbol. 





RECOMMENDATIONS OF THE A.B.A. TECHNICAL COMMITTEE ON CHECK MECHANIZATION 


. . . covering location and arrangement of magnetic ink characters 


Amount 


Twelve 1” spaces have been allocated for the amount field, 
including 10 digits of numeric information and identical “start- 
stop” symbols. The amount field shall be located at least 14”, 
but not more than 34”, from the right edge of the check. 

It was determined that assigning the amount field to the 
extreme right of the bottom of the check would facilitate the 
encoding of amounts by “post-printing” devices. Also, since the 
amount field will be referred to more frequently than other 
fields, the Committee decided it should be as close to the 
written amount as possible for convenience of verification. 


Account Number and Transaction Codes 


A total of nineteen 4%” spaces shall be reserved for the 
exclusive use of the drawee bank for this information. 

The transaction codes describing the types of entries will be 
post-printed in a great many cases, and thus it was considered 
advisable to place this information at the right, next to the 
amount, so that the two may be encoded together. 

The account number will usually be pre-printed prior to the 
distribution of checks to customers. Therefore it is being placed 
to the left of the transaction codes and next to the transit 
number-routing symbol, which is also pre-printed. This con- 
tributes to efficiency and economy in the check printing process. 

Furthermore, the requirement that two blank spaces must be 
provided between pre-printed and post-printed fields to avoid 
the possibility of overprinting is more easily resolved by the 
recommended sequence. 


Transit Number-Routing Symbol 


The encoding of the transit number-routing symbol shall 
consist of the present routing symbol (4 digits), followed by a 
hyphen (1 digit), and the suffix of the present transit number 
(4 digits). 

Since the routing symbol identifies the city or state of the 
drawee bank, it was decided that the prefix to the bank’s transit 
number could be eliminated. Nonpar banks, which have no 
routing symbols, will have a special prefix number for encoding 
purposes, consisting of the state prefix number preceded by 90. 

Completing the total of 11 units of information will be start- 
stop symbols. The left edge of the last such symbol indicating 
the end of the field shall be no more than 534” but no less than 
55,” from the right edge reference point. 











Basic points that will require wide application before automation’s benefits can be realized 


ing two specific steps at this time: 
1. Going to an account numbering sys- 
tem. 2. Imprinting both names and ac- 
count numbers on all checks under 
their control. In this latter connection, 
Mr. Kley has asserted: “It is becoming 
increasingly obvious that all checks in 
the future will contain personalized 
imprinting. The reason for this con- 
clusion is that it will be necessary to 
identify checks not only as to language, 
but with individuals to prevent their 
exchange before negotiation.” 

Widespread pre-qualification of 
checks and deposit slips with account 
numbering and imprinting of names 
Will provide banks with many econ- 
omies in operation, it is generally 
agreed. It will save time and money 
by eliminating the harassing problem 
of illegible signatures. There will be 
benefits in sorting in proof operations; 
a decrease in the number of missorts 
and misposts; and easier, more accu- 
rate filing of cancelled checks. 


February, 1958 


As a third major step now confront- 
ing banks, it is recognized that before 
many of the checks issued by business 
customers can be coded they will have 
to be re-sized or redesigned to conform 
to A.B.A. specifications and to elimi- 
nate from the stipulated coding area 
any conflicting material. 


T is now worth taking a more de- 

tailed look at these vital individual 
bank programs. 

Most discussions of bank automation 
agree that top priority at the outset 
can well be given to the determination 
of an adequate account numbering sys- 
tem, and the assignment of numbers 
to every depositor’s account. One rea- 
son for this is that automatic machine 
handling of documents will require the 
inclusion of account numbers on the 
items. Immediate investigation and ac- 
tion taken on assigning account num- 
bers will enable the bank to adopt the 
first stages of automation as quickly as 


the decision is made to go to some de- 
gree of electronic check processing. 
The estimate is that it may take from 
18 months to two years before the 
pipelines are sufficiently filled with 
numbered checks and deposits so that 
a bank derives full advantage of the 
changeover. 

It is noteworthy that a special report 
on the subject will be published by the 
Technical Committee on Mechanization 
of Check Handling, of the A.B.A. Bank 
Management Commission. According 
to the Commission’s chairman, Mr. 
Randall, the report will be available 
very shortly. In the meantime, many 
individual banks have already made 
intensive studies of account numbering 
plans, and have acquired experience 
with them. The following is largely 
a summary of their findings. 

Operating men warn that any ac- 
count numbering system must be de- 
signed specifically to meet the indi- 
vidual institution’s present and future 
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requirements, and in the light of its 
own experience. 

At the same time, while there ap- 
pears to be no tailor-made plan for ac- 
count numbering that will meet the 
needs of all banks, past usage and 
study have provided certain guide- 
posts that should be considered in de- 
veloping any such program. 

The account number, itself, should 
have a minimum number of digits and 
provide the greatest amount of flexi- 
bility possible to be effective for future 
growth and changes under an auto- 
mated system. An equipment manu- 
facturer makes these further recom- 
mendations: The number should be 
easily assigned, readily adaptable to 
item sorting, and should facilitate file 
reference work. It should indicate the 
type of account, controls, alphabetic 
breaks, and branch designation. Fur- 
ther, the account number should be 
self-checking as to validity and, of 
course, be compatible with the char- 
acteristics of the equipment in use. 


ITH these general requirements 

in mind, the individual bank can 
take a long look at local requirements 
and begin a thorough study of a par- 
ticular system. While this study may 
prove time-consuming, the end results 
of a flexible and durable system will 
guard against even more costly delays 
should an inept program have to be 
changed at a future date. This study 
time element, in many cases, will also 
allow volume check users to deplete 
their supplies of checks and be ready 
for the design of checks specified by 
the proposed semi-automatic or fully 
automatic processing program that 
the bank adopts. 

There are various systems that are 
applicable in account numbering. Each 
variation should be explored in light 
of the size of bank, number and type 
of accounts, anticipated bank expan- 
sion and merger possibilities, existence 
of branches, the degree of centraliza- 
tion or decentralization desired, and 
finally, the degree of automation the 
individual bank proposes to include 
in its operations. 

Three basic systems have, in the 
past, been employed. They are the 
straight numeric, alpha-numeric, and 
the modified alpha-numeric systems. 
Many other programs have resulted 
from variations of these three plans. 

The simplest method of assigning 
numbers while limiting the number of 
digits is the straight numeric plan. 
Under this direct numeric sequence, 
the first account might be numbered 
000-001, the second 000-002, and so on 
through the list of accounts. When a 
new account is opened, the next higher 
unused number is assigned. In adopt- 
ing a straight numeric plan, however, 
the bank must accept the disadvan- 
tages of involved reference work and 


the difficulties in breaking accounts 
down into controls. This system does 
enable the bank to classify accounts by 
types, and large accounts can be read- 
ily segregated by number assignments. 

The alpha-numeric plan permits the 
easiest changeover from conventional 
procedures. Each account is numbered 
in relation to its present position in 
the ledger, with gaps left between ac- 
count numbers to provide for future 
account growth. If, say, a bank using 
a six digit number were to leave a 64 
number gap between accounts, a new 
account could be included in its cor- 
rect numeric sequence by determining 
its position in the alphabetic sequence. 

Assume, for instance, that the first 
account alphabetically is Albert 
Aames; it is numbered 000-064. The 
next account in alphabetical sequence, 
it happens, is C. J. Abrams; the ac- 
count number is 000-128. Should a new 
account be opened that should be filed 
between these two, such as John Aar- 
dal, the numbers of the first two ac- 
counts are added together (000-064 
plus 000-128) and the resultant 000- 
192 is divided by 2 to arrive at account 
000-096 for the new customer. 

Blocks of numbers can be used to 
facilitate sorting and segregating ac- 
counts by types. This system preserves 
both the alphabetical and numerical 
sequence of accounts, provides easy 
file reference and permits a better dis- 
tribution of account changes in each 
ledger. Its limitations, however, in- 
clude a relatively complicated initial 
assignment of numbers, and eventual 
restricting of the system under future 
bank growth. It has been suggested 
that banks considering an alpha- 
numeric plan may want to make a 
study of account growth over a number 
of years, to see where they would stand 
today on account gaps if they had 
adopted a numbering program of this 
type a decade ago. 


HE modified alpha-numeric pro- 

gram is a compromise between the 
already mentioned systems. It consists 
of numbering accounts within alpha- 
betic controls. Within each group, ac- 
counts are numbered on a straight 
numeric basis. By determining the 
maximum number of accounts antici- 
pated as a growth factor, a bank could 
assign certain numbers of alphabetic 
groups to cover this growth. Once 
alphabetic breaks were agreed upon, 
blocks of account numbers could be as- 
signed to each break, again preserving 
both the alphabetical and numerical 
sequence of accounts. Thus accounts 
Aa—Alt might be numbered 10X- 
XXX, the Alv-App block be numbered 
11X-XXX, the Apr-Bab group be 
numbered 12X-XXX, ete. While this 
system provides a great deal of flex- 
ibility in designating the various 
types of accounts and further provides 
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DEGREES OF AUTOMATION FOR BANKS OF ALL SIZES 


1. Automation Using Conventional Bookkeeping Equipment 





PRE-QUALIFICATION 


Imprinting account number 
and name in conventional ink- 

















PROVING 
Proof machine 














SORTING — 
Manually by name or by 
number 














BOOKKEEPING 
Pre-audit posting on con- 
ventional equipment 














2. With Electronic Bookkeeping Equipment— Conventional Qualification | 


















































PRE-QUALIFICATION Sa SORTING - BOOKKEEPING 
I inti accou : name lectronic equipment prov- 
es § sree, series ad Proof machine —— oad by vides automatic verification, 

: statement rendering 
3. Using Electronic Equipment—With Partial Common Language Qualification 

PRE-QUALIFICATION BOOKKEEPING 
Imprinting account number PROVING SORTING Electronic equipment pro- 
Proof machine Automatic equipment vides automatic verification, 


and name in magnetic ink 























statement rending 














4. Electronic Equipment—Using Complete Common Language Qualification 





PRE-QUALIFICATION 
Imprinting account number, 
name and transit-routing 

symbol in magnetic ink 

















PROVING 
Proof machine with magnetic 
ink imprinting attachment 
for dollar amount. Supple- 
mentary amount printer for 
direct proof on ‘‘on us’’ items 














SORTING, 
LISTING, CONVERTING 


Automatic sorting into 
numerical sequence, followed 
by automatic conversion of 
data to punched paper tape 














BOOKKEEPING 
Automatic ledger posting, 
using ledger selector, tape 
reader, electronic posting ma- 
chine. Automatic statement 
rendering, account verification 














5. Automation on a Fully Electronic Computer System 





PRE-QUALIFICATION 
Imprinting account number, 
name and transit-routing 

symbol in magnetic ink 








PROVING 
Proof machine with magnetic 
ink imprinting attachment 
for dollar amount. Supple- 
mentary amount printer for 
direct proof on “‘on us”’ items 








SORTING, 
LISTING, CONVERTING 
Common language coding on 
documents converted to 
punched paper tape with 
journal listing by batches for 
proving purposes. Digit sort 
of items for check file 








COMPUTER PROCESSING 


Punch paper tape ie used as 
input to computer. Computer 
sorts data into numerical se- 
quence, up-dates accounts in 
master balance file and prints 
complete daily journal. - 
ments prepared in full or 
abbreviated form 
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Illustrating five possible bookkeeping systems utilizing progressively higher degrees of automatic processing 


Even smaller banks will be able to take advantage of improved 


direct reference to a group of accounts 
through alphabetic means, it may re- 
quire cross reference within each 
group of accounts. 

Whatever the system developed, ac- 
count numbering is a vital part of a 
fully electronic system, a valuable aid 
to an electronic bookkeeping system, 
and an efficient addition to any con- 
ventional posting program. 

While emphasis is thus being given 
to imprinting and account numbering 
all of a bank’s checks, when this is 
extended to the entire banking system 
It is Obvious that a formidable task 
lies ahead. In fact, automation prom- 
lses to bring with it new and intensi- 
fied problems in the designing and 
printing of checks. A foremost manu- 
facturer and printer in this field has 
Stated: “This is the time to re-evaluate 
the relations between bank and sup- 
Plier. It will require mutual trust and 
understanding and greater cooperation 
between both parties. Most careful 
thou ht, planning and programming 
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must be given to the problems of im- 
printing and numbering all of a bank’s 
checks. Otherwise, the costs and diffi- 
culties involved conceivably could off- 
set a great share of the possible sav- 
ings which would accrue from elec- 
tronic processing equipment.” 


ONSIDER, for example, the print- 

ing load that lies ahead. In 1956, 
when an estimated total of 9 billion 
checks were issued, over half of them 
were not imprinted and account num- 
bered. With an estimate of a total of 14 
billion checks by 1960, and the bank 
imprinting industry currently operat- 
ing at 80-90 per cent of capacity, the 
forthcoming strain on facilities is ob- 
vious. On top of this there looms the 
job of imprinting and account num- 
bering the deposit tickets. 

“It becomes increasingly clear that 
if the imprinting, account numbering 
job is to be done properly and at low 
cost, the banks themselves will have 
to siphon off some of this terrific load 


methods and equipment 


through the use of ‘on premises’ equip- 
ment,” a supplier warns. 

An allied problem is this: due to the 
accuracy required for future auto- 
mated check handling, the supplier 
will not be producing so many check 
books per day per press as he is at 
present. Intensive research is now be- 
ing conducted to determine the new 
degrees of accuracy demanded in the 
printing, trimming, and binding of 
documents to be handled by electronic 
equipment. It is certain that the media 
of the future will have to be precise, 
with printing and trimming tolerances 
held very close. It appears that checks 
will have to be either die cut or cut in 
smaller stacks than at present. If a 
check is cropped too close or not 
trimmed to the exact measurement, 
the electronic readability of the coded 
information will be affected. 

To compensate at least partially for 
the extra costs involved, it is recom- 
mended that banks, put increased em- 
See CHECK HANDLING AUTOMATION — Page 104 
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A smaller New York bank explains the benefits 
of thinking big in developing a profitable 
international banking department 


BUILDING FOREN 


In a $30-Milhion Bank 


OREIGN business means hard 

work, much _ responsibility and 

small returns. But, when pursued 
consistently and determinedly, it can 
become an important source of busi- 
ness and profits for your bank. 

To us, at American Trust Company, 
the pursuit of foreign business is not 
just a theory but a very practical and 
lucrative proposition. Financing for- 
eign trade represents more than 25 
per cent of all of our business. And, 
although our total resources are small 
(just under $30,000,000) compared to 
the giant networks which dominate 
New York banking, we rank 10th in 
our Federal Reserve District in the 
number of foreign bank correspondent 
accounts. 

In looking back to the beginning of 
our foreign activities and surveying 
the progress we have made over the 
years, a certain pattern emerges 
which may recommend itself to others 
in a similar position. 

In our case, a natural tie existed 
between our bank and banks abroad. 
The initial origins of the American 
Trust go back to 1899 and the Emil 
Kiss bank, which was one of the 
smaller important private banks doing 
a substantial remittance business with 
the countries of Eastern Europe. The 
Harbor State Bank which continued 
the business of Emil Kiss was fol- 
lowed in 1936 by the formation of the 
Pan American Trust Company. One of 
the ideas behind the organization of 
the Pan American Trust Company 
was that this new bank (which also 
took over the commercial banking 
functions of several important invest- 
ment banking houses when they had to 
divest themselves of these functions in 
the 1930’s) could act as a sort of 
“clearing house” for banks located in 
all parts of the Republic of Mexico. 

After the effectiveness of the serv- 
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By 
JAY MARC SCHWAMM 


Vice-President, American Trust Company, 


New York, New York 


ices rendered by Pan American was 
demonstrated, the Banco de Mexico, 
S.A. (the central bank) designated 
the bank as the paying agent for all 
of the Mexican external debt. Under 
this tutelage and sponsorship, coupled 
with a keen willingness and ability to 
perform a valuable service, the bank 
soon acquired an excellent reputation 
as a storehouse of reliable information 
concerning Mexico, its banks, insur- 
ance companies, leading industrial 
companies, etc. Moreover, through its 
vast network of correspondents in 
every town and village in the country, 
information on any business or person 
could be acquired within a very short 
period. Furthermore, as many holders 
of Mexico’s foreign bonds were domi- 
ciled in Europe, Asia, and other parts 
of the world, their banks were con- 
stantly in touch with Pan American 
concerning the external debt. Many of 
these contacts lead to firm business 
relationships, once the Pan American 
demonstrated its ability and desire to 
be of service. 

With this correspondent network, 
we turned towards the problem of 
developing domestic customers who 
could use the facilities of the foreign 
department. This led us to an ap- 
praisal, once more, of the need for 
such a department in our bank. 

The appraisal raised two questions: 
(1) was there a sufficient need of 
businessmen in our area for foreign 
department operations, and (2) had 
the other banks in the area left a 
sufficient segment of the market un- 
serviced? We made a survey and found 
affirmative answers to both questions. 


The export-import business was ex- 
panding by leaps and bounds and all 
informed people seemed to agree that 
it would continue to grow as the 
United States became more important 
in world affairs and assumed more 
international responsibilities. More- 
over, there were many, many firms in 
our area whom we could service, in 
spite of our small size, and who felt 
that there was room for several banks 
of our size. 

Although still centering attention 
on developing relationships in Mexico, 
the bank felt that this servicing of 
U.S.-Mexico trade would inevitably 
lead it into wider areas. Thus the 
bank’s name was changed from Pan 
American Trust to its present title, 
American Trust Company. Another 
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In foreign department, standing before center counter, are Assistant Treasurer Frank Snyder and Mr. Schwamm 


Financing foreign trade in this department represents over 25 per cent of American Trust’s business 


factor was involved, for as anyone who 
has travelled South of the Border 
quickly has come to realize, we in the 
United States are given no clear 
monopoly on the use of the name 
American. All of the Western Hemis- 
phere is America, and the word Pan 
American carries with it certain con- 
notations which are unpopular with 
many of our Latin friends. 

Now, fortified with the confidence 
of feeling the need for our services, 
we set about stabilizing and expand- 


ing the foreign department staff. 

This was one of the costliest and 
most delicate phases of the entire 
operation. I do not have to comment 
here upon the difficulty of banks get- 
ting and keeping qualified personnel. 
In a department where exactness and 
attention to the minutest details is 
essential, the choice of employees is 
paramount. Moreover, you must go 
into this type of business with your 
whole heart; that is, you have to start 
with a fully staffed department con- 


n which American Trust has correspondent bank relationships 


"ihre also on the list. The foreign department works with nearly 100 banks in 26 countries. 
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sisting of a department head, docu- 
méntary letter of credit men, 
collection department personnel, 
trained and experienced foreign re- 
mittance tellers, foreign exchange 
personnel, translators, and, of course, 
the usual stenographic employees. To 
begin, there is hardly enough business 
for one full time person in each cate- 
gory, but the experience of a person 
trained in each of these fields is es- 
sential. You start out over-staffed and 
hope that you can generate the busi- 
ness to fully utilize the department. 
Fortunately, the experiment worked 
for us and although our original per- 
sonnel were more than adequate for a 
long time, we have, over the years, 
added to our staff. 

Although many of our correspond- 
ent contacts came as a natural out- 
growth of our Mexican business, a 
considerable number were added to 
our roster by further independent 
effort. This effort certainly did not 
take the form of long distance tele- 
phone calls but involved plenty of per- 
sonal footwork on our part. We made 
it a policy, whenever one of our officers 
was going on a trip abroad for pleas- 
ure or business, that he should call on 
native bankers and discuss with them 
the kind of services we could offer. 
The first calls showed no tangible re- 
sults. However, subsequent to a second 
visit, an inquiry might be received as 
to whether we could handle a letter of 
credit, effect a collection, supply credit 
information or perhaps just meet a 
valued customer at the airport. We 

See BUILDING FOREIGN BUSINESS—Page 100 
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NY major change in the operating 
techniques of a department with- 
in a bank is almost certain to be 

accompanied by a great many head- 
aches for the department’s staff mem- 
bers as well as for supervisory per- 
sonnel, as man and method struggle 
to do things differently. Our own 
recent experiences with a complete re- 
vision of our teller receipting methods 
proved to us the necessity of carefully 
planning a systems change, and edu- 
cating our employees and customers 
far in advance of the changeover date. 

Faced with irritating lobby conges- 
tion and convinced that future growth 
would make this lobby traffic problem 
more acute, bank management initi- 
ated a “no passbook” plan on savings 
accounts and placed teller receipting 
machines at all windows to handle both 
savings and checking transactions. 
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Months of careful planning and preparation 
preceded this bank’s changeover to 
new teller receipting methods 


Making the Shit to 


“NO PASSBOOK” SAVE 


Machine-validated records eliminated passbooks; 
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By 
LOIS A. BUSCH 


Assistant Cashier, Beverly Bank, 
Chicago 43, Illinois 


Behind the scenes of our new proce- 
dures were several major changes. 
These changes included account num- 
bering, preparation of Addressograph 
plates for all savings accounts, cycling 
statements on savings accounts, the 
redesigning of deposit and withdrawal 
tickets, and finally, the installation of 
closed circuit television between tel- 
lers’ windows and the ledger files. 

The results of our efforts created 
a plan that we call “full service sav- 
ings,” a simplified procedure for both 
the bank and our customers which 
places the emphasis on better customer 
service. 


For the customer, the plan has 
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eliminated the passbook, provided 
faster window service, produced ma- 
chine-printed deposit and withdrawal 
records, and enabled the bank to issue 
semi-annual statements on savings ac- 
counts. For the bank, the system has 
tightened audit control, produced ma- 
chine-printed media records, simplified 
bookkeeping methods and, most im- 
portant, provided us with a system 
that not only has enabled us to handle 
present account work effectively, but 
has prepared us for years of future 
account growth and accomplished the 
necessary first steps to semi- or com- 
plete automation. 

Although some of the changes may 
sound simple on the surface, it took 
many weeks of hard work to accom- 
plish the job. Of major importance was 
the change from a numerical filing sys- 
tem on accounts to alpha-numerical 


savings are now handled at any window 


Changeover involved alpha-numerical filing, semi-annual statements, pneumatic tubes, “Teller-vision” 
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filing. This meant a complete break- 
down of both savings ledgers and sig- 
nature cards. We alphabetized the sig- 
nature cards first, leaving the ledgers 
intact. The new account numbers were 
then assigned to the cards starting 
with 000-064, the major gap raise be- 
tween regular accounts being 64 digits 
and a gap of four digits between re- 
lated accounts. A bookkeeping machine 
vas used to number the cards auto- 
matically, proving to be a real time- 
saver. With the approximate number 
of open accounts close to 14,000, this 
ran our numbers to 993-320, with an 
expansion possibility sufficient for a 
great number of years. 


UR next step was to make Addres- 

sograph plates for each account 
showing title of account, address, and 
newly-assigned number. Before we 
started this detailed project, we sent 
ad-posteards to all savings accounts, 
endeavoring to determine the correct- 
ness of the addresses in our files. Once 
satisfied that our addresses were cor- 
rect, we completed the Addressograph 
job. These plates are used to prepare 
the statement heads of the statement- 
ledgers. Because signature cards were 
needed continually, and also because of 
security reasons, we handled this proj- 
ect ourselves. 

Meanwhile, members of our staff 
hand-numbered the present ledger 
cards with the newly-assigned num- 
bers to help with the sorting of led- 
gers alpha-numerically. 

After the Addressograph plates 
were completed they were used to ad- 
dress letters to all savings depositors 
introducing the new system. Included 
with the letter was an explanatory cir- 
cular and an Addressograph label 
which the customer was advised to 
affix to his old passbook so he would 
have a record of his new number. 

We did not recall the outstanding 
passbooks, believing that many cus- 
tomers would like to keep them. A 
special savings record book was de- 
signed for the customer to record his 
transactions if he wished. A handy 
pocket inside the book holds the de- 
posit receipts and withdrawal records. 
The depositor is asked to retain his 
receipts for a six-month period to com- 
pare them with the semi-annual state- 
ment he receives. Record books were 
not furnished to all present depositors, 
but only to those who requested them. 
Each new depositor, however, receives 
a record book instead of a passbook 
when opening an account. 

In conjunction with the statements, 
we are using the cycling system, mail- 
ing out approximately 2,500 state- 
ments the first of every month. Bever- 
ly Bank has had a great deal of ex- 
perience with the cycling of state- 
ments for checking accounts and has 
found this method advantageous. 
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@ First in Chicago 
@ First in the Middlewest 


WE'VE GOT NEWS FOR You! 


e Among the First in the Nation 


We're rolling out the red carpet for our savings de- 
positors, making your banking simpler, more convenient, 
more satisfying. The big news is — deposit or withdraw 
at any window and you don’t need a pass-book 


Why don’t you open a Twenty-First Century Savings 
Account today with the bank that's on-the-grow? 















ADVANTAGES OF OUR NEW SAVINGS PLAN 


© Machine-stamped receipts for deposits issued swiftly 
© We mail a statement of your account twice a year 
© Interest earned is included in statement. 

You don't need to come to the bank. 


© Save by mail—we pay postage both ways 
Try our easy-to-use Savemailer. 

* No worry about guarding or losing a pass-book— 
you may deposit or 

© Conveniem banking—all of your transactions at one window. 


Drive-in. 


without a pass-book. 











1357 West 103rd Street + Hilltop 5-2200 « Open Saturdays « Member. Federal Deposit | Corporati 








A full public relations campaign explained the new plan 


We operate on single-posting book- 
keeping. There is an account number 
check, as well as a previous balance 
check. At the end of each month, the 
balances of that cycle are trans- 
ferred to new ledgers. The old ledgers, 
after being microfilmed, become the 
depositors’ statements. 


dE savings deposit tickets and 

withdrawal slips were redesigned 
to accommodate the machine-printed 
validation. Teller machines now service 
the customer at any window for either 
checking or savings transactions. A 
color coordination program was placed 
into effect on the transaction slips. 
Yellow stock is used for savings de- 
posit receipts, green for savings with- 
drawals, white for regular checking ac- 
count deposits and pink for personal- 
ized special checking deposits. This 
facilitates the selection of the proper 
receipt for the teller and the customer 
benefits from the easy selection of the 
proper form from the counter. 


The change was fully covered in our 
public relations approach. The first 
step, already mentioned, was the mail- 
ing of the introductory letter to all 
savings depositors. Another piece was 
developed for the use of tellers in ex- 
plaining how the system works and 
listing its benefits. Large informative 
advertisements were placed in local 
and some metropolitan newspapers. A 
bus-card was used to point up the 
idea of complete banking services at 
any teller’s window. Layouts were set 
up for a large lobby display showing 
the customer a “blow-up” of a speci- 
men statement and the basic ideas of 
how the “full service savings plan” 
works. Other counter displays were de- 
signed to call attention to our impor- 
tant change. A statement stuffer was 
mailed to all checking account custom- 
ers. Special meetings were held for 
the bank staff to instruct them in the 
proper way to explain the plan and 
how to answer questions that might 

See “NO PASSBOOK” SAVINGS — Page 120 : 
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After months of buoyant bank loan demand, 
uncertainty was a keynote at the annual 


A.B.A. National Credit Conference 


The New Question 
In BANK CRED 


By 
THE EDITORS 


66¢NELDOM has our’ conference 
S chosen a time for its meeting 
that has held more’ uncer- 
tainty,” said William F. Kelly, chair- 
man of the Credit Policy Commission 
of the American Bankers Association 
at the opening of the Commission’s 
Tenth National Credit Conference in 
Chicago last month. 

“The average banker is uncertain 
because he has been dealing for 
months with the unfamiliar problems 
of strong loan demand and shrinking 
demand deposit balances, and is now 
being warned that all of that is be- 
hind us,” said Mr. Kelly, who is pres- 
ident of The First Pennsylvania Bank- 
ing and Trust Company, Philadelphia. 
It is most difficult, he said, to accept 
the prediction that easy money is just 
ahead of us along with tumbling in- 
terest rates. 

Later, in a concluding summary of 
the conference, Mr. Kelly stressed the 
fact that a broad challenge existed 
for bank lending officers in 1958 to 
make their operations and policies a 
continuing, positive force for the 
country’s development. To aid them 
in this, he made the following points: 

First, there is no question that the 
country is experiencing a significant 
decline in business activity. The gen- 
eral impression is that this trend will 
last for several more months, but most 
observers anticipate an upturn later 
in the year. 

Second, concomitant with the de- 
cline in economic activity, overall de- 
mand for credit is now slackening. 
The heavy pressures experienced in 
the money and capital markets in 1957 
have eased, but the country is still ex- 
periencing a very active use of the 
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WALTER FRENCH 


Played prominent roles in the 


lending and investing resources of 
banks. The likelihood or need for any 
drastic further change in conditions 
affecting the availability of credit or 
the general level of interest rates is 
not anticipated. 

Third, recent developments on both 
the domestic and international fronts 
have created considerable uncertainty 
in the federal fiscal picture. The de- 
clining trend of revenues in the pres- 
ence of rising security expenditures 
imposes a serious threat to a balanced 
federal budget in the coming fiscal 
year. 

Fourth, banking faces many new 
opportunities for resourceful lending. 
The changing patterns of economic 
life are constantly putting old lending 
principles and practices to the test. 

Fifth, some individual borrowers and 
kinds of business are experiencing the 
effects of the current business decline, 
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credit conference proceedings 


but credit problems on loans have not 
become serious. 

Sixth, the current environment 
poses a serious threat of intensifica- 
tion of efforts to enlarge government 
lending operations. A slackening in 
business always provides an_ even 
greater political excuse for wanting 
to extend more government credit, 
whether it is needed or not. Bank 
lending officers must be alert to this 
danger. We must be sure that the 
borrowing public fully understands 
that bank credit is available for all 
sound and worthy purposes. 


A.B.A. Reserves Plan 


The earnest hope that Federal Re- 
serve Officials will soon make known 
their views on the reserves plan pub- 
lished last year by A.B.A.’s Economic 
Policy Commission was expressed by 
President Joseph C. Welman, in his 
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address at the annual credit meeting. 

Mr. Welman, who is president of 
the Bank of Kennett, Kennett, Mis- 
souri, stated that the Federal Reserve 
has had the plan under study for some 
time and said he believed the Board 
generally was in agreement with the 
A.B.A. on many of the basic features 
of the plan. With the subsidence of 
inflationary pressures, he said an op- 
portunity may soon be presented to 
start on a systematic program of re- 
serve reduction and reform. Present 
reserve percentages for Federal Re- 
serve member banks, the A.B.A. be- 
lieves, are unfair and obsolete. Mr. 
Welman would like to see action taken 
to get the necessary enabling legisla- 
tion on the books. 

Speaking to the A.B.A. membership 
represented at the assembly, Mr. Wel- 
man called the plan one of the most 
constructive and forward-looking pro- 
posals that organized banking has put 
forward in many years. 

Briefly, he said, it calls for even- 


Attendance was high as bankers heard speakers analyze credit significance of business downturn 


tually reducing the reserve percent- 
ages to 10 per cent for demand de- 
posits and 2 per cent for time, with 
these requirements to be made uni- 
form for all member banks. The Fed- 
eral Reserve Board would be empow- 
ered to vary the reserve requirement 
for demand deposits over a range of 
8 to 12 per cent under unusual condi- 
tions, and finally, vault cash would be 
counted as part of required reserves. 
The change would be put into effect 
gradually over a period of years, with 
the timing left to the discretion of the 
Reserve authorities. 

Turning to the subject of bank 
credit at a time when the country is 
faced with the specter of missile war- 
fare and satellite psychology, Mr. Wel- 
man declared “we should recognize 
that if our economic and social system 
is to survive, we must make sure that 
the desire of our people for a higher 
standard of living, nurtured partly 
through use of credit, is properly bal- 
anced against what we need to survive 





in the struggle against Communism.” 

Bankers, said Mr. Welman, have an 
important responsibility, which they 
share with the monetary authorities 
and other lenders, to see that our basic 
concept of democracy of credit in the 
market place is preserved. It will be 
preserved, he added, only if we and 
our counterparts in other sectors of 
the financial system exercise the kind 
of judgment which will strengthen 
the contribution that credit can make 
to our nation’s economic progress. 


The Dollar Gap 


Well informed people abroad are 
concerned with the current recession 
in the United States and its effect on 
world trade and commodity prices, 
George S. Moore, executive vice-pres- 
ident, The First National City Bank 
of New York, told the conference in 
his address. They are particularly con- 
cerned over what influences these do- 
mestic developments may have on for- 
eign economic and tariff policies and 
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Panel outlined policies of loan and credit administration 


on foreign aid programs, he said. 

Although a substantial proportion 
of dollar payments abroad is not af- 
fected by business fluctuations in this 
country, he stated, one may assume 
that the supply of dollars likely to be 
available to foreign countries in 1958 
will be less than in the record year 
1957, but will still compare favorably 
with any other year. At the same 
time, he felt that the world may need 
fewer dollars. Coal and petroleum 
shipments have already declined to 
the pre-Suez level, he noted, and credit 
tightening measures taken by West- 
ern European Central Banks and bal- 
ance of payments difficulties in some 
countries have checked the investment 
boom and resulted in some decline in 
U. S. exports of capital goods. As to 
the farm surplus disposal program, 
he said the U. S. Government has 
promised to adjust its sales so as to 
create minimum disturbances in in- 
ternational trade and, in any case, 
cotton shipments should be lower. 

As Mr. Moore views the situation, 
he believes it may be possible to avoid 
some difficulties, particularly in raw 
material producing countries whose 
earning power has already been cut 
severely by price declines, and in coun- 
tries with weakened reserves. Al- 
though there are no signs yet that in- 
dustrial activity in Western Europe 
is on the decline, the raw material 
producing countries may not receive 
the same kind of support from that 
quarter that they did in the 1953-54 
recession, he continued. 


Washington certainly will be asked 
to help those friendly countries, where 
sharp price declines have added to bal- 
ance of payments difficulties, in his 
opinion. The lending power of the 
Eximbank will probably be increased, 
he said, and suggestions have also been 
made to increase the resources of the 
International Monetary Fund, chiefly 
through increased contributions on 
the part of the United States and 
Germany. The World Bank which 
loaned around $500-million in 1957, he 
stated, still had some $800-million un- 
committed at the end of the year and 
has just raised an additional $150- 
million in the New York money 
market. 

A survey of the situation in vari- 
ous countries shows, Mr. Moore said, 
that the problem is not that dollars 
are scarce but rather that the demand 
for them has been excessive, reflecting 
international crises and the desire to 
do too much too fast. Plainly, he for- 
sees a period of readjustment ahead 
during which the whole world will 
have to buckle down and straighten 
out some of the problems that were 
bound to arise as a result of these 
recent years of unprecedented growth 
and prosperity. Once the necessary 
adjustments are made, he predicts 
that technical progress, economic ex- 
pansion and international trade will 
again go forward. 


Instalment Credit 


The delayed reaction to 1958 model 
automobiles, as reflected in disap- 


pointing sales, should not have been 
unexpected because dealers as of Sep- 
tember 1 had 44 per cent more cars 
on hand than at the same time in 
1956, in the opinion of Carl A. Bim- 
son, chairman of the A. B. A. Instal- 
ment Credit Commission and presi- 
dent of the Valley National Bank, 
Phoenix, Arizona. The earlier intro- 
duction of the 1958 models, as he saw 
it, did not provide an opportunity to 
work inventories down to a desired 
level. 

As a result, the automobile industry 
found it necessary to cut back on pro- 
duction schedules, Mr. Bimson stated. 
These reduced schedules may carry 
through the first quarter of the year, 
he added, but he did not see any need 
for alarm because generally the con- 
sumer is in excellent position to pur- 
chase in quantity when he feels the 
need or the desire, providing he con- 
tinues to feel a reasonable assurance 
of continued employment and an abil- 
ity to meet his obligations out of in- 
come. 

Fortunately, on instalment credit 
generally, he said the country seems 
to have gotten into a reasonable bal- 
ance between new credit extended and 
the repayment of previously incurred 
debt since the repayments made in 
1957 will probably not exceed those 
of 1956. There seems to be general 
acceptance of the fact, however, he 
said, that we will be going through 
a period of more general adjustment 
in 1958 than any we have had since 
the 1953-54 period. 

In spite of this, he declared it was 
his belief that if instalment credit 
has been and is properly extended and 
serviced, there is no need for worry 
about the present high instalment 
credit outstandings. He does not agree, 
he said, with the feeling that has been 
expressed by some in government that 
the consumer, for the most part is 
overextended. As evidence, he pointed 
to the fact that conditions have mate- 
rially changed for family units in re- 
cent years, that earnings and liquid 
assets have increased substantially. 

See QUESTIONS IN BANK CREDIT—page 108 
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66 WP OOKS deserted,” whispered Di- 
rector Spearhawk stopping his 
ancient black sedan beside a 

forlorn farmhouse about a mile out of 

Hornblow Village. 

Director Clutchbill silently lowered 
his long legs to the ground, and, after 
a few steps through lemon-colored 
stems of June grass, rapped loudly on 
the weatherbeaten door. 

A dull bumping finally sounded from 
inside, then the inquiring, careful slip- 
slopping of footsteps. A moment later 
they stopped. The door opened cau- 
tiously. 

“Is this the residence of Mr. Caleb 
Woodfin?” inquired Mr. Clutchbill 
pushing his grey goatee as close as he 
dared into the slightly opened crack 
in the door. 

“Mm-m ... yes-s—what’s wanted?” 

“My name is Clutchbill from the 
Ferndale National Bank over the 
mountain. I learned of you only the 
other day. I’m looking for your broth- 
er, Lament Woodfin.” 

“Nobody round here has seen him 
for twenty years,” came out of the 
now widening crack revealing a man 
of tiny stature with a wrinkled face 
Which had outposts in the form of two 
thin hedges of sandy-grey hair high 
up on. the cheekbones. 

< have something of importance for 
him ‘f he’s alive, and if he is not alive 
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An epitaph provides the clue as Director Clutehbill 
uncovers a new Ferndale National shareholder 
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“Is this the residence of Caleb Woodfin?” inquired Mr. Clutchbill 


By 
FRED COPELAND 
Illustrated by Chas. Herzog III 


perhaps for you. May I come in?” 

The old director was led into the 
gloom of a room over which hung a re- 
spectful hush of long-ago funeral flow- 
ers and black gloves. He was directed 
to a stuffed black horse-hair chair tired 
with the weight of years. 

“Your brother, Lament, is alive?” 
began Mr. Clutchbill. 

“Oh, yes, I suppose so.” 

“T think he is dead.” 

Caleb Woodfin’s hand stopped in 
mid-air to his chin. ‘Dead? How’d you 

.. no, it can’t be!” 

“Well, then, when did you last hear 
from him? ... or see him?” 

Caleb felt tenderly behind one ear 
as though unlatching a peep-hole in 
his brain. 

“T’ve never heard from him since 
he went away twenty years ago... 
that’s when I last saw him. If he is 
dead his body would be buried on this 
farm... and not in the village ceme- 
tery—that was his last words to me 
when he left.” 

“How’s that? ... why on the farm?” 

“He wouldn’t allow his body to be 
put in the village cemetery after Susie 
Pepper jilted him; he was afraid she’d 


be buried there and he couldn’t endure 
being near her again. And him a stone 
mason, too. He could carve letters in 
stone neater than any jeweler.” 

“Why’d she jilt him?” asked Mr. 
Clutchbill curiously. 

“Susie Pepper? Skh! She claimed 
she could never live with a man who 
made headstones for graveyards.” 
Caleb nibbled thoughtfully on his lip. 


“Curious she couldn’t cave in... my 
brother had made money ... a lot of 
money.” 


Mr. Clutchbill absently fondled a 
document with a big “No. 1” lifting its 
head as though listening from his 
breast pocket. 

“And me... I’m broke,” went on 
Caleb. “Had to mortgage this old fam- 
ily farm last year. Brother Lament 
wouldn’t like that.” 

“Do you think this Susie Pepper 
ever hears from him?” 

“No-o!! But I’d like to. I wish he’d 
show up.” 

“We had some business with him 
once. Our last correspondence was out 
West. Letters to that address began 
coming back to us undelivered some 
years ago. We think he is dead.” 

“It can’t be... his body would be 
sure to come back here.” 

“Did he leave any personal prop- 
erty here when he went away?” 

See A STOCK CERTIFICATE—Page 118 
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Statement of Condition, December 31, 1957 





RESOURCES 


Cash and Due from Banks ........... $ 979,533,805 
701,080,360 


U. S. Government Securities ......... 
U. S. Government Insured F. H. A. Mort- 


ig el Gn 68,741,787 
State, Municipal and Public Securities . . 165,874,455 
Stock of Federal Reserve Bank ........ 4,511,700 
ee eee 49,123,595 


Loans, Bills Purchased and Bankers’ Ac- 


RARER rear arer nn eae tea 1,255,767,526 
RE ee Ce 32,014,643 
Banking Houses and Equipment ....... 20,172,847 
Customers’ Liability for Acceptances ... 61,502,799 
Accrued Interest and Other Resources .. 9,909,620 

$3,348,233,137 


LIABILITIES 
Capital (5,039,000 
shares—$10. par) .. $ 50,390,000 


hg deg oa en add 100,000,000 
Undivided Profits ...... 60,685,826 $ 211,075,826 








Reserve for Possible Loan Losses ...... 48,169,583 
Reserves for Taxes, Unearned Discount, 

Interest, etc. ; et 22,645,966 
Dividend Payable January 15, 1958 ... 2,519,500 
Outstanding Acceptances ........... 63,863,804 
Liability as Endorser on Acceptances and 

EE 6 ds Get ca vw ek ba oda 8 31,508,453 
GY SED pc ceases ded eicee cass 2,248,494 
POST CTT Tree eT eT TCT TCT 2,966,201,511 

$3,348,233,137 


* Applicable to cover such future loan losses as may develop. None 
are at present known. 


United States Government ond Other Securities carried at $133,444,779 are pledged to 


secure public funds ond trust deposits ond for other purposes os required or permitted by law. 


Member Federal Reserve System 
Member New York Clearing House Association 
Member Federal Deposit Insurance Corporation 
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WASHINGTON VIEWPOINT 








Tax Equality Issue 
Boiling in House 


Hearings before the Ways and 
Means Committee of the House since 
Congress reconvened have covered a 
variety of subjects ranging from in- 
creasing the public debt limit to ad- 
justing complaints on tax rates. Any- 
body who had something specific to 
propose was invited to take the stand. 
Time limitations for spokesmen were 
severely enforced, but added details 
could be offered for filing. 

One measure before the Committee 
is the Curtis bill, introduced last year 
by Rep. Thomas B. Curtis, Republican 
of Missouri, a member of the Com- 
mittee. The bill would reduce the loss 
reserve ceiling of savings and loan as- 
sociations and mutual savings banks 
from 12 percent of withdrawable ac- 
counts to 5 percent, and would limit 
the deduction for dividends paid on 
share accounts to 3 percent. 

The bill is strongly endorsed by the 
Bankers Committee for Tax Equality, 
which is affiliated with the National 
Tax Equality Association. It is as 
strongly opposed by the mutual-type 
organizations which would be affected. 

On January 23, five spokesmen for 
segments of banking spoke up before 
the Committee favoring the bill, and 
the American Bankers Association 
was scheduled to appear some time in 
February. The A.B.A.’s long-awaited 
statement of position was also pub- 


lished in January, endorsing the bill | 


in principle and suggesting that the 
present “lack of uniformity” should 
be corrected by “uniformity” as to: 
1. The maximum percentage per- 
mitted for reserves for bad debts. 
2. The base and formula used in 
determining the reserves. 


3. Limitations, especially as to such | 


items as the maximum deductible in- 
terest paid on savings and time de- 
posits and dividends paid on repur- 
chasable shares. 


* e 4 


Reserve Requirements 
Under Board Scrutiny 


Rumors, promptly followed by de- 


Nials, have kept interest alive and | 


growing as to whether the current 
fconomic pause will stimulate the 
Federal Reserve Board to adjust re- 











quired bank reserves downward. Both | 


the rumors and the denials, however, | 
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By JOHN DONOGHUE 


Washington Correspondent 


are of questionable authority, for the 
Federal Reserve Board’s_ security 
measures are as top-secret as the 
Navy’s code room. 

Since the Treasury-Federal “ac- 
cord” of 1951, the trend of reserve 
requirements has been steadily down- 
ward, more pronounced in New York 
and Chicago than in the other cities. 
So the logic is that if the reserve 
ratios were to go anywhere, it would 
be downward. 

The prospect of a change in the 
near future sometimes gets encour- 
agement when Chairman William 
McChesney Martin, Jr., is asked what 
he thinks of the required reserve 
levels. His answer is that they are 
“too high.” That does not mean, how- 
ever, that the levels could be safely 
changed. 

The Board uses this device with ex- 
treme reluctance, and only to accom- 
plish long-range purposes. The re- 


“ 





serve level is after all a safety feature, 
not an instrument for regulating cur- 
rent supplies of funds. 

Extensive studies have been made 
since World War II looking to a basic 
redesign of the reserve structure. The 
present geographical distinction be- 
tween country banks, reserve city 
banks, and New York-Chicago banks 
is widely criticized as obsolete. One 
suggestion, called the Philadelphia 
plan, would classify banks as to the 
kind of assets they held, the velocity 
of overturn in their deposits, and the 
like. 

One of the purposes of the National 
Monetary Commission proposal would 
have been to make that kind of a de- 
termination, on a_ technical basis. 
However, Congress preferred to sub- 
stitute a Senate investigation. 

Meanwhile, the Reserve System has 
ample means at hand to adjust the 
availability of funds upward or down- 
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ward at will. By its day-to-day oper- 
ations in the money market the Sys- 
tem meets small shifts in supply and 
demand. When a larger adjustment in 
loan rates is indicated, the Reserve 
banks’ rediscount rate changes, some- 


times 
various 


differentially as between the 
districts. 


+ + 5 


Easier Money Rates 
Mark Policy Revision 

At the turn of the year, the top level 
of Washington authorities faced up 
to financial facts and prospects and 
came up with decisions which will 
affect the nation’s economy for years 


to come. Simply put, the fiscal and 
monetary doctrine is to roll with the 
punch of a minor recession without 
yielding to forces calling for a re- 
versal of the conservative attitudes 
of President Eisenhower’s adminis- 
tration. 

Periodically, the President meets 
with the Secretary of the Treasury, 
Robert B. Anderson, the Chairman 
of the Federal Reserve Board, Wil- 
liam McC. Martin, Jr., and his own 
economic advisors to determine broad 
economic policy, so far as this can be 
done without detracting from the sta- 
tutory responsibilities of the agencies 
involved. It is a complex undertaking, 
both in preserving the rights and 
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Banco Nacional de Cuba Stock 


Furniture and Fixtures 


Letters of Credit 
Securities Lent 


Acceptances under Letters of Credit 
Other Liabilities 


Undivided Profits 


DEPOSITS 


December 31, 1957 . -----$13,022.762.72 
December 31, 1956 9,955.047.11 





RESOURCES 

Cash on hand, in Banco Nacional de Cuba 
ES eT $ 4.340.675.06 
_ Republic of Cuba Bonds and Other Public Securities 
| Other Bonds and Securities._....._- 
| Loans and Discounts___----------- 


Customers’ Liability for Acceptances under 


I ee 


LIABILITIES | 
eo Uk 
Advances from Banco Nacional de Cuba with 


| pledge of Cuban Public Bonds-___- 


CAPITAL FUNDS 
RINE hinicstaichtanaiipiliadpuidpepmduunimbinntiienes 
iia scald tartan 


saniahiahapieanntetainanaiiidainid 127,953.96 
sesesemseialda $500,000.00 

neuen 200,000.00 

cement 85,638.71 785.638.71 


COMPLETE BANKING SERVICES 


2,041,660.00 
19,100.00 
1,503.00 
7.470.876.34 
118,427.48 


74,236.22 
250,400.00 
497,774.04 





$14,814,652.14 


800.3306.66 
77,960.09 





$14,814,652.14 


CAPITAL FUNDS) 


December 31, 1957 __----___- $785,638.71 
December 31, 1956 667,209.22 
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powers of the agencies and in devel- 
oping an integrated program for the 
good of the whole. 

The basic point is that the Presi- 
dent is held politically responsible for 
economic shifts, while in fact he does 
not have dictatorial authority to con- 
trol them. This puts the President in 
an unhappy position at times, but at 
the same time it proclaims the voice 
of the people under the Constitution. 

Historically, much grief has come 
to the people as a result of tinkering 
with money on the part of politicians. 
It is not a matter between the two 
major political parties; Sen. Harry F. 
Byrd, chairman of the Senate Finance 
Committee, has made it clear that 
Republicans and Democrats must 
share alike the responsibility for the 
fact that the 1932 dollar has lost half 
its buying power. 

There is an evident determination 
to do no more tinkering with mone- 
tary policies. The Treasury-Federal 
Reserve “accord” of 1951 has worked 
out nicely, due mainly to the states- 
manlike attitudes of the top officials 
involved. Former officials who were 
subject to personal antagonisms are 
no longer in office. President Eisen- 
hower is in a position where he can 
guide policy adjustments with smooth- 
ness where his predecessor, Mr. Tru- 
man, found it necessary to “crack 
heads together.”’ 

So it looks like the matter will work 
itself out without too much political 
growling or expostulating. The Fed- 
eral Reserve has twice cut its dis- 
count rate; the Board has _ reduced 
stock market borrowing margins 
from 70 per cent to 50 per cent; and 
the Secretary of the Treasury has evi- 
dently come to terms with Congres- 
sional leaders permitting a $5 billion 
increase in the Federal debt. limit, 
now placed at $275 billion. 


° os ° 


National Banks’ Insurance 
Sales Attacked and Defended 


Since 1916, national banks in towns 
of less than 5,000 population have had 
the privilege of acting as agents of fire 
insurance companies. The purpose at 
the time was to provide a service to 
the public in small communities where 
it could not otherwise be made avail- 
able. The theory was that in the case 
of such a small community, there 
would be seldom an insurance agency 
with proper facilities to estimate fire 
risks, particularly when the property 
involved was mixed real and personal, 
like a dry goods store. The bank, it 
seemed, having a mortgage on the 
building and a loan on its contents, 
was in a good position to negotiate 
the fire insurance. 

With the improvement of commun!- 
cations, insurance techniques, and 
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As a banker you know there’s no substitute for an up-to-date financial statement 
ee in evaluating credit standing. 

sre . . 

we The business accounts you work with need current facts on customers be- 
n- fore they ship merchandise. And this is the reason we ask your cooperation in 
an ° ° ° . P ° 

“q urging the business men in your community to mail us a copy of their latest 
on | statement. With a current balance sheet on file at Dun & Bradstreet a business 
| man benefits these ways: 

rk 
a" e the credit report on his business and his listing in the Reference Book 
PG- 

is | reflects current financial position 
ed 
or @ suppliers have up-to-date information as the basis for credit decisions 
ne 

vi- 

es- @ orders placed with new suppliers are processed faster. 
ion 

it, : ‘ ‘ ° 
“ A mailed-in statement gives the Dun & Bradstreet reporter time to study 
| the figures of a business before he makes his regular call. He is then better 

. prepared to discuss the statement and any points needing clarification. His 
ed | understanding of the financial statement will be reflected in the report he 
a writes. Financial information is the heart of the Dun & Bradstreet credit report 
a ° ° 
“a and supports the rating in the Reference Book. 
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. Won’t you urge your accounts to mail in their annual statements just as 
ri soon as they are available? ; 
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* NEW BOOKLET AVAILABLE 
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sales aggressiveness, fire underwriters 
have taken over much of this type of 
business which banks used to handle, 
but there are still some who cling to 
their insurance connections. An effort 
is under way to outlaw these insurance 
agencyships held by national banks. 

This has been tried before. It ap- 
pears that in a recodification of bank- 
ing laws in 1918, some inaccuracies 
crept into the paragraph references. 
A rigid tracking-down of the refer- 
ences has brought out a rationale, 
eagerly seized upon by the insurance 
industry, that the 1918 action repealed 
the pertinent section of the 1916 law. 
In a number of supervisory agency 


reviews and court decisions, this ra- 
tionale has been rejected, and the in- 
structions handed to national bank 
examiners are that the agencies are 
legal so long as the 5,000 population 
limit applies. 

Some of the States permit these 
agencies for State-chartered banks, 
and some forbid them by law. In most 
States where they are forbidden, na- 
tional banks have dropped them for 
reasons of gentlemanly conduct, 
though they are not compelled to do 
so. It is simply a matter of the dual 
banking system’s ability to get along. 

During hearings on the Financial 
Institutions Act, Rep. Wright Patman 











\ 


DURA-GRIP’ 


HERE ARE 
3 WAYS TO 
, SAVE ON CHECKS 


THE CHECKBOOK COVER WITH THE SLIDE-IN CLIP 


on check filler costs. Dura-Grip’s 
patented clip does away with 
cardboard tongue, eliminates one 
complete binding operation. 
Every check filler costs you less. 


with ROYAL VINYL, the newly de- 
veloped material that adds to 
your cover’s life expectancy. 
Whether moist or dry, hot or 
cold, ROYAL VINYL stays the 
same...rich and flexible. 


CHOOSE FROM DURA-GRIP’S 
FIVE DISTINCTIVE COLORS 


SAVES 


Call the DURA-GRIP distributor in 


your area or write 


lout BOOK COVER CO. 


Serving banks for 40 years 


thru one-piece construction. 
SAVES Nothing to tear apart. No card- 
board backing. Dura-Grip Covers 


give longer life—reduce replace- 
ment costs. 


these customer advantages: (1) 

PLUS Fillers go in easy, stay firmly in 
place (2) Checkbook is slim and 
neat (3) Has convenient pocket 
for passbook or teller receipts 
(4) Rich appearance adds to bank 
prestige (5) Lends itself to hand- 
some embossing, gold or silver 
stamping. 


DURA-GRIP NOW MADE IN 


ROYAL 
VINYL 





°U.S. Patent No. 2,488,823 


830 Traction Avenue « Los Angeles 54, California 
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of Texas challenged the legality of the 
remaining national bank insurance 
agencyships. Since the matter is cer- 
tainly germane to the Financial Insti- 
tutions Act, and having gone this far 
Mr. Patman will undoubtedly pursue 
it, Congress will have to decide the 
matter. As Rep. Reuss of Wisconsin 
noted, it is Congress, not the courts 
and agencies, that writes the laws. 


& ° ° 


Financial Institutions Act 
Hearings Continue Daily 


The Speaker’s gavel had hardly fal- 
len to open the second session of the 
85th Congress when Chairman Brent 
Spence of the House Banking Com- 
mittee made good his promise to re- 
open hearings on the recodification of 
banking laws. 

First to be heard were the remain- 
ing Government agency witnesses, 
who had not appeared at the time 
Congress adjourned last year. These 
were Albert J. Robertson, chairman, 
and Ira Dixon and William J. Halla- 
han, members of the Federal Home 
Loan Bank Board. There was much 
interest in the stand they would take 
on the branching of Federal savings 
and loan associations, for talk of a 
compromise on terms suggested by 
Rep. Paul Brown of Georgia had been 
in the air. 

The Board did not accept the com- 
promise, however, stating that it pre- 
ferred to have no legislation on the 
subject. A week later, M. Monroe 
Kimbrel, chairman of the Committee 
on Federal Legislation of the A.B.A. 
said the Association would prefer the 
Senate version, but would not oppose 
the Brown bill. 

For the A.B.A., the witnesses were 
A.B.A. Vice-President Lee P. Miller, 
president of the Citizens Fidelity 
Bank and Trust Company, Louisville, 
Kentucky; former A.B.A. National 
Bank Division President Gibbs Lyons, 
president of the First Stamford Na- 
tional Bank and Trust Company, 
Stamford, Connecticut; and Mr. Kim- 
brel, executive vice-president of the 
First National Bank of Thomson, 
Georgia. They emphasized the Asso- 
ciation’s support of the bill’s provi- 
sions on the regulation of bank merg- 
ers by the supervisory agencies rather 
than the Justice Department and the 
elimination of the practice of manda- 
tory cumulative voting. 

Mr. Miller also asked the Committee 
to change the portion of the bill which 
would allow a supervisory agency to 
compel a bank to have an audit made 
by an outside auditor at the bank’s 
expense. He said, “If the supervisory 
agencies find a situation where they 
think an audit is needed, they can 
request it, and the bank would not be 
likely to refuse such a request.” 
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“ As the oldeat bank’ in Michigan with more than a century 
of continuous service, The Detroit Bank and Trust Company 
offers many important advantages to individuals, industries 
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ioe and institutions in the broad scope of its services—developed 
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‘a through unequalled experience and a policy of sound banking 
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wie % U.S.Government . . . ...... 13,708,252.44 
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A. Federal Reserve Bank Stock. . . . . . 1,511,400.00 Accrued Expenses and Taxes. . . . . . . 5,478,037.42 
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IN THE CITY OF CLEVELAND 





STATEMENT OF CONDITION © DECEMBER 31, 1957 


RESOURCES 








Cash on Hand and Due from Banks................ $ 19,160,091.07 
United States Government Obligations ............. 70,747,935.30 
(Including $17,200,000.00 as Lawful Reserve) 

et eels nig migiaceld 40,546,458.53 
First Mortgage Loans on Real Estate................ 131,670,449.32 
Odher Loans and Discounts... .cccccccccccccccccs 52,566,962.73 
aie adeeb nnbennbweaheningn .  2,659,051.58 
Interest Accrued and Other Assets .............. -e- 1,576,224.12 

Pe caeatetaatensede $318,927,172.65 

LIABILITIES 

a a a a i Nt ai ie a a $ 22,000,000.00 
Reserve for Contingencies ....... inti Medieaccicin iineele 779,328.55 
Reserve for Taxes and Expenses. .............002- oo ©«=—-—sd gah 2 1S 
Savings Deposits ............. ee ey ee ree 286,444,495.39 
EE AA ee a ee ae ee babe 963,366.55 
Deferred Credits and Other Liabilities.............. 7,504,763.64 

I. x acon ich dicen caeete $318,927,172.65 


United States Government Obligations carried at $740,000.00 are 
pledged to secure Public Deposits as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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e Society National Bank of Cleveland 


(— TRUSTEES > 


WARREN BICKNELL, JR., President 
The Cleveland Construction Company 


ROBERT F. BLACK, Chairman of the Board 
The White Motor Company 


CHARLES B. BOLTON, President 
Payne-Bingham Company 


T. J. CONWAY, President 
The Fisher Brothers Company 


FRANK C. LEWMAN, Director 
The Richman Brothers Company 


JAMES L. MYERS, Chairman of the Board 
Clevite Corporation 


LAURENCE H. NORTON, Director 
Oglebay Norton & Company 
DRAKE T. PERRY, Secretary 
The Harshaw Chemical Company 


RALPH S. SCHMITT 
Vice President & Secretary 
The Cleveland Twist Drill Company 


CLARENCE M. TAYLOR, President 
The Harris Calorific Company 


JOHN S. WILBUR, Vice President 
The Cleveland-Cliffs Iron Company 


ARTHUR P. WILLIAMSON 


THOMAS COUGHLIN, Director 
The Murray Ohio Manufacturing Company 


FREDERICK C. CRAWFORD 
Chairman of the Board 
Thompson Products, Inc. 


ERNEST C. DEMPSEY, Attorney 
Squire, Sanders & Dempsey 


MERVIN B. FRANCE, President 
WILLIAM HARVEY KYLE, President 





Chairman of the Board 7. 











MESSRS. LYONS, KIMBREL, MILLER 


Outline A.B.A.’s position 


Kenton R. Cravens, president of the 
Mercantile Trust Co. of St. Louis, and 
chairman of the special advisory group 
of bankers and economists who aided 
the Senate Banking Committee in the 
original research work for the codifi- 
cation, commended the bill as “good,” 
while pointing out some ways in which 
it could be made better. 

A surprising form of attack on the 
bill came from Rep. LeRoy A. Ander- 
son of Montana, a division commander 
in World War II, who said it was “de- 
ceiving” to refer to the present cumu- 
lative voting requirement as “manda- 
tory.”’ He insisted that nothing in the 
law makes it mandatory for a stock- 
holder to cumulate his votes, but can 
divide them any way he sees fit. Mr. 
Cravens said this is of course true, 
and the phrase “mandatory cumulative 
voting” is simply a requirement that 
a stockholder be given the privilege of 
cumulating votes. 

There was no intention on any- 
body’s part to deceive. In the legisla- 
tive process, millions of words are 
spoken and written about every major 
bill that becomes law. It becomes much 
simpler to get the job done if certain 
concepts can be tagged with brief 
labels, as descriptively as possible in 
two or three words. In this instance, 
the purpose was only to distinguish 
between compelling a national bank to 
run its election cumulatively and per- 
mitting it to do so. Newspapermen 
and others promptly labeled one “‘man- 
datory” and the other “permissive.” 


e e 5 


“Pay Full Loan Costs’? 
Says Eisenhower 


Pending in the Senate, and placed 
high in the order of business of the 
Senate Banking Committee, is the bill 
entered by Sen. Homer E. Capehart 
requiring that all future borrowers 
from Government loan agencies will 
have to pay a rate of interest that 
meets the Government’s cost in pro- 
viding the money. 


Burroughs Clearing House 











President Eisenhower gave the 
Capehart bill a big boost in his Budget 
Message. Here is his statement: 

“In order that Government credit 
programs will make a maximum con- 
tribution to economic growth and sta- 
bility, this Administration has placed 
special emphasis on achieving a more 
consistent policy among them. For 
this purpose, it is necessary that such 
programs: (1) charge adequate in- 
terest rates on all new loans; (2) sub- 
stitute private financing for Govern- 
ment loans and mortgage purchases 
wherever possible; and (3) be subject 
to effective budgetary control.” 

The President made the point that 
many currently effective provisions of 
law set maximum interest rates which 
“do not permit the Treasury or the 
lending agencies to cover present 
costs.” This, he said, should be reme- 
died. “All costs of future loans should 
be paid by the borrowers who benefit 
from the loans. Such legislation, by 
removing or reducing hidden subsi- 
dies, would make a significant con- 
tribution toward better budgeting.” 

The President stated again his 
stand that loans or mortgage pur- 
chases by the Federal Government 
“should be available only if private 
financing cannot be obtained on rea- 
sonable terms.” 

He added: “For all Government 
loan guaranty programs, the Govern- 
ment should be authorized to permit 
interest rates high enough to attract 
private lenders. I suggest that all lim- 
itations or ceilings placed on interest 
rates be reviewed, and that authority 
be provided to vary the rates for guar- 
anteed or insured loans in line with 
market conditions and under proper 
safeguards.” 





CAPITAL NOTES 











The Senate has confirmed four ma- 
jor fiscal agency appointments made 
by the President during the adjourn- 
ment period of Congress. They are 
Jesse P. Wolcott as Chairman of the 
F.D.1.C.; Julian B. Baird as Under- 
secretary of the Treasury; and Tom 
B. Coughran and A. Gilmore Flues 


to be Assistant Secretaries of the 
Treasury. 


5 


President Eisenhower has recom- 
mended abolition of the Postal Sav- 
Ings System, noting that its original 
purpose no longer has importance and 
Public demand for its services is 
steadily diminishing. Dropping the 
activity, he said, would make Post 
Office personnel available for work 


more closely associated with handling 
the mail. 
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STATEMENT OF CONDITION © DECEMBER 31, 1957 


RESOURCES 





Cash on Hand and Due from Banks................. $15,904,819.04 
United States Government Obligations .............. 22,750,734.64 
Other Investments ....... a eal ee inn ia mie etlnieel .. 5,348,916.79 
Federal Reserve Bank Stock.............2eeseeees oe 150,000.00 
oe Be ced een eeneeee 19,295,669.81 
Interest Accrued and Other Assets .................- 357,036.92 

Piaecccceskacaas $63,807,177.20 





EL in ekcceneoeccoeesewseenctonsesuweed . .$ 2,000,000.00 
cd cnaemen jepeeedtenassanee riphaedeketianees 3,000,000.00 
a rer Jccscteccess Geena 
Accrued Taxes and Other Liabilities................ : 446,588.17 
PT Ld ccuboabdmblétiacnecctannsonetnueeesavsedaws 57,668,511.22 

, rE $63,807,177.20 


United States Government Obligations carried at $9,649,843.75 are 
pledged to secure Public Deposits as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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a The Luntz Iron & Steel Company 


WARREN BICKNELL, JR., President 
The Cleveland Construction Company 
ROBERT F. BLACK, Chairman of the Board 
The White Motor Company 
CHARLES B. BOLTON, President 
Payne-Bingham Company 
T. J. CONWAY, President 
The Fisher Brothers Company 
THOMAS COUGHLIN, Director 
The Murray Ohio Manufacturing Company 
ERNEST C. DEMPSEY, Attorney 
Squire, Sanders & Dempsey 
WILLIAM H. FLETCHER, Retired 
MERVIN B. FRANCE, President 
Society for Savings in the City of Cleveland 
WILLIAM HARVEY KYLE, President 
FRANK C. LEWMAN, Director 
The Richman Brothers Company 
ABE M. LUNTZ, President & Treasurer 


JAMES L. MYERS, Chairman of the Board 
Clevite Corporation 


LAURENCE H. NORTON, Director 
Oglebay Norton & Company 
HUGH M. O'NEILL, President 
Anchor Motor Freight, Inc. 
DRAKE T. PERRY, Secretary 
The Harshaw Chemical Company 


RALPH S. SCHMITT 
Vice President & Secretary 
The Cleveland Twist Drill Company 


VERNON STOUFFER, President 
The Stouffer Corporation 

CLARENCE M. TAYLOR, President 
The Harris Calorific Company 

JOHN S. WILBUR, Vice President 
The Cleveland-Cliffs Iron Company 


ARTHUR P. WILLIAMSON 


pinecrors a 


Chairman of the Board 
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Write for your copy of 1957 Annual Report 


There’s much more to a review of our 
year’s activities and achievements than 
can be reported in a Statement of 
Condition. 


One of our most important assets is 
our staff...1,000 men and women 
whose years of experience, performance 
on the job and afterhours participation 
in community affairs are priceless assets 
that can’t be measured in dollars and 
cents. 

Another priceless asset is our close 
relationship with our correspondent 
banks. We value our association with 


you and welcome new opportunities to 
be of service to you. 


We actively support business develop- 
ment in the Greater St. Louis area. 
Our experience in this field is always 
available to you. 


We believe there are many things you’d 
like to know about us that can’t be 
put into a Statement of Condition. 
That’s why we’re offering you a copy of 
our 1957 Annual Report. Send requests 
to First National Bank in St. Louis, 
St. Louis 1, Missouri. 


STATEMENT OF CONDITION, DECEMBER 31, 1957 


RESOURCES 
Cash and Due from Banks. 
U. S. Government Securities . 
Loans and Discounts . 
Loans Wholly or Partially 


Guaranteed by U.S. Government 


Other Bonds and Stocks. 

Stock in Federal Reserve Bank. 

Furniture and Fixtures 

United Bank Building. .. . 

Customers’ Liability, Letters of 
Credit, Acceptances, etc. 

Accrued Interest Receivable . 

Other Resources 


.$218,444,959.12 
120,917,636.81 
. 249,145,531.06 


Capital Stock 
SEIS . wt 
Undivided Profits. 


Total Capital Accounts 


54,254,817.47 Reserve for Taxes, 






services 


THE FIRST 


NATIONAL BANK 


IN ST.LOUIS 





UMA 
b ccmeaea al 


Member Federal Deposit Insurance Corporation 


LIABILITIES 


. $15,400,000.00 
19,600,000.00 
12,621,039.88 


$ 47,621,039.88 





16,476,054.86 Interest, etc. . 3,370,078.94 
Unearned Discount... . 1,194,484.34 
1,050,000.00 a aes , 
545 457.96 Liability, Letters of Credit, 
2 9 a Acceptances, etc. . , 2,030,538.59 
391,905.92 Other Liabilities 335,938.28 


Demand Deposits. ns 


-$527,702,783.92 
71,647,546.38 





1,717,690.12 Time Deposits. ..... 
1,558,325.47 U. S. Government Deposits _10,766,504.96 
166,536.50 


Total Deposits . 





$664,668,915.29 





610,116,835.26 
$664,668,915.29 
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THE PERSONALITY SPOTLIGHT 























HARRY H. AUGUSTINE 


J. HARVIE WILKINSON, Jr. 





WILFRED A. ROPER 


Key changes at State-Planters Bank of Commerce and Trusts 


In the 50th year of his career as a 
banker, Harry H. Augustine, president 
of the State-Planters Bank of Com- 
merce and Trusts, Richmond, Virginia, 
since 1941, moves up to chairman of 
the board. In his place as president is 
j. Harvie Wilkinson, Jr., and moving 
to vice-chairman of the board and 
chairman of the executive committee is 
Wilfred A. Roper, former board chair- 
man. 

Mr. Wilkinson joined State-Planters 
in 1929 and moved up to executive 
vice-president in 1952. He holds an 
enviable record of activities with the 
American Bankers Association, the 
American Institute of Banking, the 
Association of Reserve City Bankers, 
and the Virginia Bankers Association, 
as well as with numerous local civic 
and welfare groups. Mr. Roper has 
also served in banking for 50 years and 
was president of the Bank of Com- 
merce and Trusts in Richmond until 
the merger of that bank with State- 
Planters in 1956. 

In other promotions, Preston T. 
Holmes, Charles E. Moore, and P. 
Henry Poehler were named vice-presi- 
dents. 


e 


George L. Whyel has been elected 
president of the Genesee Merchants 
Bank and Trust Company, Flint, Mich- 
igan, and Gyles E. Merrill has been 
advanced from president to vice-chair- 
man of the board. Mr. Merrill has been 
president of the bank since the merger 
of the Genesee County Savings Bank 
and the Merchants and Mechanics 
Bank last year. Mr. Whyel has been 
senior vice-president of the bank. 

° 

At the First Western Bank and 
Trust Company, San Francisco, Cali- 
tornia, E. Kenneth Hadden has been 
named vice-president and manager of 
the bank’s newly-acquired Westwood 


February, 1958 


office. Mr. Hadden was formerly presi- 
dent of the Bank of Los Angeles in 
Westwood before the bank merger. 

+ 


In promotions at The Philadelphia 
National Bank, James B. Husted of the 
foreign department, Theodore C. Mann 
of general operations, and Chester I. 
Warren, Jr., of the out-of-town divi- 
sion have been made vice-presidents. 

. 

F. Reginald Gisborne becomes chair- 
man of the board and Benjamin Black- 
ford president in top changes at the 
Greenwich (Connecticut) Trust Com- 
pany. Eugene G. Blackford, former 
board chairman, has retired but will 
remain on the board. Other promo- 
tions place Elmer Elkins as vice-presi- 
dent and treasurer, and Samuel W. 
Meek, Jr., becomes secretary. 

. 

New president of The First National 
Bank of Louisville, Kentucky, is 
Douglass W. Potter, formerly execu- 


Heads Louisville bank 


DOUGLASS W. POTTER 








tive vice-president of the bank. He 
succeeds J. McFerran Barr who retired 
at the end of 1957 after 31 years with 
First National. Mr. Barr will remain 
on the board. Mr. Potter joined First 
National in 1928, became a vice-presi- 
dent and loan officer in 1931 and was 
named to the board in 1945, 
- 


Promotions at the Provident Insti- 
tution for Savings, Boston, include 
Bernice D. Parks, John S. Howe, Her- 
bert E. Burns, D. Clinton Cave, and 
Leonard P. Chamberlain who are now 
vice-presidents. 

7 


In promotions at the First National 
Bank, Minneapolis, Minnesota, Clarke 
Bassett has been named senior vice- 
president, Fenwick C. Atwill, II, John 
K. Grogan, and Clinton Morrison were 
advanced to vice-presidents. 

> 


P. B. Garrett, who has moved up 
to vice-chairman of the board of the 
Texas Bank and 
Trust Company, 
Dallas, has been 
succeeded as presi- 
dent by C. B. Peter- 
son, Jr., formerly 
executive  vice- 
president. Filling 
the executive vice- 
president’s post is 
Jack G. Lawrence. 
Mr. Garrett has 
been president of 
the bank for 12 years. Mr. Peterson 
has served the bank for 27 years. 

° 














C. PETERSON, Jr. 


New president of the Empire City 
Savings Bank, New York City, is 
W. Emerson Gentzler, who succeeds 
Charles Diehl. 


° 


The Manufacturers Bank and Trust 
Company, St. Louis, Missouri, has 
elected George L. Baggott executive 
vice-president. 

+ 


Thomas E. Mottola has been elected 
vice-president of The Miami Beach 
(Florida) National Bank. 


° 


In promotions at the Bank of Amer- 
ica, San Francisco, Thomas McCul- 
lough was appointed manager of the 
bank’s Market-New Montgomery office 
in San Francisco, and Constant M. 
Van Vlierden was made vice-president 
in the international banking depart- 
ment. A former assistant manager of 
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C.M.VAN VLIERDEN TT. McCULLOUGH 


Bank of America promotions 


Nationale Handelsbank Amsterdam in 
its Hong Kong office, Mr. Van Vlier- 
den joined Bank of America in 1951. 


+ 

Two new vice-presidents at The 
Northern Trust Company, Chicago, 
are William B. Cunnyngham and 


Joseph J. Regan. Kenneth P. Kinney, 

Allen J. Burris and Henry R. Frankel 

have been made second vice-presidents. 
+ 

Vice-president is the new title for 

Elliot Stone and Milton G. Choate at 


the United States Trust Company, 
Soston. 


5 


Ralph J. Stowell has been promoted 
to senior vice-president at the National 


Bank of Commerce, Seattle, Washing- 
ton. Andrew Price, Jr., was named 
vice-president at the bank. 

. 


Seven top officers were named in re- 
cent promotions at the Commercial 
Credit Corporation, Baltimore, Mary- 
land. Thomas A. Duncan has been 
elected president with Samuel M. 
Chesney, James W. Newman and 
James P. Taylor elected executive 
vice-presidents. New senior vice-presi- 
dents are Michael V. Kane, Everett W. 
Sara and Michael Sheehan. 


& 


Charles S. Daley, former vice-presi- 
dent of The First National Bank and 
Trust Company of Augusta, Georgia, 
has been elected president of the De- 
Kalb National Bank of Brookhaven, 
Georgia. 

° 


At the First National Bank, Bos- 
ton, John M. Curtis, Frank S. Dewey, 
Jr., Craig B. Haines, George E. Put- 
nam, Jr., and Donald C. Watson have 
been promoted to vice-presidents. 

. 


Five vice-presidents have been 
named at the Irving Trust Company, 
New York City. They are Robert A. 
Kerr, Edwin A. Schoenborn, Jean D. 
Zutter, Arnold H. Nichols and Albert 








R. A. KERR 


E. A. SCHOENBORN 


Advance at Irving Trust 


V. Doherty. Mr. Kerr and Mr. Shoen- 
born work with accounts in downtown 
New York. Mr. Doherty serves in the 
personnel department while Mr. Zutter 
is in the bank’s Latin American district 
and Mr. Nichols is in the European 
district. 
. 

At the Union Bank and Trust Com- 
pany, Los Angeles, four new vice-presi- 
dents were named. They are Warner 
Heineman, Edwin P. Ziegler, Leonard 
Weil, and James E. Tweedt. 


. 

New vice-president at the Fidelity 

Union Trust Company of Newark, 

New Jersey, is Walter H. Stohl. 
. 

have been 

National 


Three 
elected 


vice-presidents 


at the Third sank, 





CONDENSED STATEMENT, DECEMBER 31, 1957 


RESOURCES 
Cash and Due from Banks____--- 


U. S. Government Securities____- 


Federal Reserve Bank Stock 


Real Estate 


—— $ 86,610.701.71 


Othe: Bonds and Securities_____-_ 
Loans and Discounts___-_--___--_ 
Interest Earned But Not Collected 
Furniture and Fixtures (All Offices) __- 1.00 


seers 116,038.844.27 


Customers Liability—Letters of Credit— 
Other Heseurces ................. 


54,413,740.43 
450.000.00 
8.054.995.50 


561,599.78 


12.066.21 


$267 364,430.13 


ae 
Dividend Payment January 2, 1958___-_ 
Reserves—Taxes, Interest and Expenses 
Interest Collected But Not Earned___- 
Letters of Credit Issued_____._________ 


Undivided Profits______ 1,899,827.58 


LIABILITIES 


i ai ea oc $245,782,978.77 


200,000.00 
1,874,996.66 
1,384,146.89 
1,222,480.23 


Capital Funds: 
a 1.00 Capital Stock ~_----.-$ 5,000,000.00 
1,222,480.23 1 ere 10.000,000.00 


16,899 ,827.58 


$267 364,430.13 


Our Trust Department holds in excess of $175,.000.000.00 in 


Personal Trust Properties which are not included in this statement. 
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—Kentucky's Leading Bank 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
MEMBER FEDERAL RESERVE SYSTEM 


Burroughs Clearing House 
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Nashville, Tennessee. They are S. C. 
Hieronymus, William L. Killebrew and 
R. P. Lawrence. 

*- 


Harold S. Miner, vice-president of | 


the Manufacturers Trust Company, 
New York City, has been elected presi- 
dent of CARE, international relief 
agency. 

4 


Paul R. Fitchen has been appointed | 


executive vice-president of The New 
York Clearing 
House Association, 
succeeding G. Rus- 
sell Clark who has 
joined the Ameri- 
can Bankers Asso- 
ciation as execu- 
tive manager. Mr. 
Fitchen comes to 
the Clearing House 
from the Federal 
Reserve Bank of P. R. FITCHEN 
New York. Nor- 
man M. Dykes, Jr., becomes assistant 
manager of the Clearing House. 

So 


H. L. Sargent, former executive vice- 
president of the McAllen (Texas) 
State Bank, has been named president 
of the First State Bank, Corpus 


Christi, Texas. He replaces W. E. | 


McKenze who has resigned. 
e 


Vice-president in charge of the con- 
sumer credit department is the new 
title for Howard B. Carpenter at the 
First National Bank and Trust Com- 
pany of Evanston, Illinois. 

e 


Thomas R. Wilcox, senior officer in 
charge of First National City Bank’s 
branch offices. in 
New York City, 
has been appointed 
executive vice- 
president. In 
other promotions, 
George E. Barnett, 
Jr., bond adminis- 
tration; Charles R. 
Dodson, petroleum 
department; Julien 
L. McCall, south- T. R. WILCOX 
ern district; Paul 
D. Millholland, transcontinental bank- 
ing department; Carl E. Schwendler, 
correspondent bank department; and 
Richard §. Smith, Indiana-Ohio-Mich- 
igan district, all were named vice- 
presidents. 














e 


Ralph R. Meyers has been appointed 
vice-president of the Indiana National 
Bank, Indianapolis. 

Sd 


Major changes at the East Brook- 
lyn (New York) Savings Bank have 


February, 1958 





Klegance in Steel 


The Chubb 3} in. Crane Hinge Vault Door, 
in world-wide use as Standard Branch Bank 
Equipment. 

i) There are Chubb factories in Toronto, 

| Canada; Sydney, Australia; Johannesburg, 
South Africa; and Wolverhampton, England. 
Chubb have appointed Agents in every 
principal country—please write to them, or to 
London, England, for details. 
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CHUBB & SON’S LOCK AND SAFE CO. LTD. 


175-176 Tottenham Court Road, London, W.1, England 
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Simplified Installment Loan System Successful 


in Banks of Every Size and Account Volume! 


Post-All simplifies the installment loan procedures 
from application to collection. All of the problems 
common to installment loan accounting are antici- 
pated and overcome. For the first time, here is a 
system available that does the complete job. No 
more end-of-the-month headaches— the work is 
spread evenly over the entire month. Trial balanc- 
ing, delinquent account detection, assessment of 
late charges, and proving are all results of the regu- 
lar posting operation. 


THIS BANK WITH LESS THAN 1,000 ACCOUNTS GETS POST-ALL BENEFITS 


The photo on the left above shows a Post-All department with 50,000 accounts. To the 
right of it, another installation of Post-All on 30,000 accounts. And to the right below 
—less than 1,000 accounts on Post-All. These three banks — and seventy others — are 
realizing full benefits from the system. So regardless of the size of your bank, the 
number of installment loans you have — or expect to have — investigate the possibilities 


of this great new system. 


Le Fibure 


CORPORATION 


All account information is in one place, which 
speeds reference tremendously. The order of filing 
permits instant determination of dealer outstand- 
ing. Controls are maintained by type of loan, which 
gives the loaning officers continuous information 
required for their important work. You’ll agree — 
Post-All is the finest installment loan system avail- 
able. For complete information, check [f POST: 
ALL on the coupon in this ad. 
































Plant and General Offices © CEDAR RAPIDS, IOWA 
REPRESENTATIVES IN MOST PRINCIPAL CITIES 
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Give Your Teller Stations 
The “New Look” at 
Low Cost! 


Whether you are building, remodeling, or just 
interested in improving customer service, the 
“new look” and “new performance” can be 
achieved at low cost by using any of the units 
and arrangements shown in the brochure en- 
titled “The ABC of Planning Modern Teller 
Stations.” For your copy, check (&}{ TEL- 
LER STATIONS on the coupon below. 


New Safe Deposit System 
Speeds Service and 
Provides Safeguards 


This simplified system controls vault entry 
and box rent billing . . . all in one neat pack- 
age. Also available, a new operating manual 
with step by step procedure for vault entry 
and access. For your copy check (7 SAFE 
DEPOSIT MANUAL on coupon below. 





\ 
! | 
_ 4 Preparations for Electronic 
= Posting in Advance of 
- Machine Delivery 
ich Basic information resulting from more than 
= | 100 actual installations is contained in six 
a brochures now available. It covers the Le- 
T. Febure participation in these electronic post- 


ing operations with account coding, indexing, 
check handling, sorting and housing. For your 
copies, check [4 ELECTRONIC POSTING 
on the coupon below. 








COMPLETE INFORMATION IS NOW 























em NT AE AS NE NR ORNS NS 

AVAILABLE ON EACH OF THESE SUBJECTS | | 

In addition to the brochures described and available i LeFebure CORPORATION © CEDAR RAPIDS, IOWA i 
to you, answers to specific questions or problems will ns eeaiician nial 

be cheerfully supplied by the LeFebure representa- \ CL) POST-ALL LJ SAFE 5 

) tive in your area or our home office systems staff. i C) TELLER STATIONS () ELECTRONIC POSTING | 

No charge or obligation for this service. 

! ! | i NAME ; 
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! city STATE 
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placed Leo M. O’Neil as chairman of 
the board with Louis E. Weed named 
to succeed Mr. O’Neil as president. Mr. 
O’Neil, who has served as president 
since 1942, joined the bank in 1936. 
Mr. Weed joined the bank in 1942. 


. 


Personnel changes in both planned 
and executed bank mergers include the 
naming of Donald J. Helfferich as 
senior vice-president and W. Harvey 
Smock and G. L. Toole as vice-presi- 
dents, in the proposed merger of the 
Upper Darby (Pennsylvania) National 
sank with the Girard Trust Corn Ex- 
change Bank, Philadelphia. The three 
men serve as officers of Upper Darby 
National. 

In a second planned merger, Clifford 
W. Cramp, president of the Madison 
County Trust Company, Oneida, New 
York, would become a vice-president 
of Lincoln National Bank and Trust 
Company of Syracuse, New York, if 
approval is gained for the consolida- 
tion of Madison County Trust with 
Lincoln National. 


o 
Stanley F. Drutis has been made 
vice-president at the Western Pennsyl- 
vania National Bank, McKeesport. 
. 


In top level changes at the Washing- 
ton Mutual Savings Bank, Seattle, 











D. SCHMITZ 


S. C. FRAZIER 


Direct Seattle bank 


Dietrich Schmitz, president of the bank 
since 1934, becomes chairman of the 
board, and Stuart C. Frazier becomes 
president. Mr. Frazier has been execu- 
tive vice-president of the bank since 
1941, and has served with the bank 
since 1929. 


oe 


Robert G. Scott has been made a 
vice-president in charge of the Haver- 
straw office of the Rockland National 
Bank, Suffern, New York, in a con- 
solidation of The National Bank of 
Haverstraw and Trust Company with 
Rockland National. 


¢ 


New vice-presidents of the consoli- 
dated First National Bank and Trust 
Company of Lima, Ohio, are Stanley 
B. Post and Howard L. Post, former 





officers of The Citizens and Farmers 
Bank of Spencerville which recently 
merged with The National Bank of 
Lima. 

Sd 


Willard B. Fraser has been elected 
president of the First National Bank. 
Caledonia, New York, to succeed the 
late George T. Ball. 


5 


New president of the Lamoille 
County Savings Bank and Trust Com- 
pany, Hyde Park, Vermont, is Proctor 
H. Page. He succeeds the late Harry 
A. Noyes. 


5 


Promoted to vice-president and trust 
officer of the State Bank of Albany, 
New York, is George F. Agor. 


4 


New vice-president at the Water- 
town (New York) National Bank is 
Donald J. Veniard. 


e 


The Liberty Savings and Loan Asso- 
ciation, Brooklyn, New York, has 
named Walter E. Kelle president to 
succeed William V. Schwarting who 
has resigned. 


a 


Vice-president is the new title for 


DeWitt K. Binkley and R. J. Nelson 








ASSETS 


Cash on hand, in Banco Nacional de Cuba 


Republic of Cuba Bonds and other Public 
Securities 


Other Real Estate 
Customers’ Liability for Acceptances under 

Letters of Credit 
Securities Borrowed 


Other Assets 


DIEGO LASTRE MANDULEY 


Chief Accountant 





Se ea $ 21,256,963.86 
---. 27,560,140.00 
discs 177,800.00 
eee 1,092.356.26 
~--. 42,218,156.78 
PES 7,650,.633.90 
ye, 415,503.02 
ore 882.094.19 


Loans atid Discoute...nnncccnccccccnccann 
Real Estate Loans insured by F.H.A.___--~- 


Furniture and Fixtures.............._.__ 


—— 398,872.29 
----  2,498.060.00 
.-.. 3,362,894.97 
---. 1,485,599.05 


Items in Transit with Branches___-_------- 


BANCO NUNEZ 


(Founded in 1921) 


MAIN OFFICE: 260 MERCADERES STREET, HAVANA, CUBA 


STATEMENT OF CONDITION AS OF DECEMBER 31, 1957 


LIABILITIES 
iste ipitmaeinciisininmmmmieeail $100,916.097.53 


Other Liabilities 


Reserves 


$108,999,074.32 








MEMORANDA 
Assets pledged to secure liabilities as required 
by Law and for other purposes_____$34.000.00 
cS ~ ” af 
DR. CARLOS NUNEZ GALVEZ 
Vice President and General Manager 


Member Havana Clearing House, Asociacion de Bancos de Cuba and Asoeciacion de Entidades Banearias 


en ; analioaneoadil 


a eens 
Mortgage on Other Real Estate 
Acceptances under Letters of Credit-_$355,291.68 
Less: Own Acceptances Discounted___ 114,462.62 


LO” aan 
ae 
Undivided Profits __ 


bestia ecbeaetcabaisedn 7,325.00 
240.829.06 
ae Pe ___----- 619,939.20 
Pane 
i ts en sane: 
eh tecnica me ices 214,883.53 
i ganna niacrisiiathictaais 1,000,000.00 
Total Capital Accounte.._................... 7,214,883.53 
$108,999,074.32 











~ 4 
CARLOS NUNEZ PEREZ 
President 
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at the Central Bank and Trust Com- 
pany, Denver, Colorado. Edward C, 
Hofmann has been named cashier. 


5 


In top changes at the Union Na- 
tional Bank, Troy, New York, Fred- 
erick C. Casey has been elected board 
chairman and Gordon L. Bankers be- 
comes president. Louis Rubin has been 
named vice-president. 


° 


Newly-appointed vice-president at 
Manufacturers Trust Company, New 
York City, Thomas 
W. Hare heads the 
bank’s business in 
the southwestern 
states. Mr. Hare 
joined Manufactur- 
ers Trust in 1952 
after serving with 
the Passaic (New 
Jersey) National 
Bank and Trust 
Company. He also 
served with Werth- 
heim and Company, 
ers, New York City. 


T. W. HARE 


investment bank- 


°° 
At the Bank of Texas, Houston, 
Philip A. Masquelette has been ap- 


pointed vice-president. 
od 


Elected vice-president at the East 
Brooklyn (New York) Savings Bank is 
Martin T. Raber. 


° 


New vice-president and comptroller 
of the Wells Fargo Bank, San Fran- 
cisco, is S. G. Clark. Ross Buell and 
Wood W. Wilkinson were promoted 
to vice-presidents. 

4 


The Merchants National Bank, Bos- 
ton, Massachusetts, has appointed C, 
Kenneth Jackson and W. Francis Wal- 
ton vice-presidents, 

* 


Vice-president is the new title for 
W. P. Woodbridge at the Central Na- 
tional Bank, Cleve- 
land, Ohio. A staff 
member of the 
bank since 1930, 
Mr. Woodbridge 
has been an officer 
in the commercial 
banking depart- 
ment of the bank 
since 1948. He was 
elected assistant 
cashier in that year 
and was advanced 
to assistant vice-president in 1952. 





W.P. WOODBRIDGE 


o 


Four vice-presidents have been 
nanied by the First National Bank of 


February, 1958 






















Washington’s Statewide Bank 


STATEMENT OF CONDITION 


AT CLOSE OF BUSINESS DECEMBE 


RESOURCES 
Cash and Due from Banks . 
U. S. Government Securities . 


Obligations of 
Federal Agencies . 


State and Municipal Securities  61,933,172.80 
Other Bonds and Securities 1,150,004.00 
Loans and Discounts .... +. .« « « 
Federal Reserve Bank Stock . . .« « « « 


Bank Buildings, Vaults, 
Furniture and Fixtures, ete. . . .« « « « 


Interest Earned Not Received . . « « « 


Customers’ Liability under 
Letters of Credit and Acceptances . . « 


$202 196,150.73 
193 ,084 879.17 


13,931,735.32 


pg ee ee a 
LIABILITIES 
Capital Stock . . . . . .« $ 20,000,000.00 
Same. 2 ss 30,000,000.00 
Undivided Profits . 17 918,664.67 


Reserve for Interest, Taxes, etc... 
Discount Collected Not Earned . 
Letters of Credit and Acceptances 
Deposits ok ae a a we le ok me 
S@CR« + © 4 4% HH 


STATEWIDE 
OFFICES 


(s 





Too 


SEATTLE - FIRS 
NATIONAL BANK 


R 31, 1957 


$472 295,942.02 
422 948,722.91 
1,500,000.00 


11,040,171.62 
3,480,733.54 


6,339,199.05 
$917 604,769.14 





$ 67,918,664.67 
5,773 249.92 
5,437 551.38 
6,339,199.05 
832 ,136,104.12 


$917 604,769.14 








T 




















Member Federal Deposit Insurance Corporation 


BOARD OF DIRECTORS 


LAWRENCE M. ARNOLD DON H. 
Chairman 
FRANK E. JEROME, President 
J. H. BALLINGER O. D. FISHER VOLN 
WELLWOOD E. BEALL  L. C. HENRY 


F. H. BROWNELL, Jr. 
HENRY BRODERICK 
CHARLES F. CLISE 
EARL D. DORAN 
JOEL E. FERRIS 


CHARLES H. INGRAM 
ERIC A. JOHNSTON 
RICHARD E. LANG 
RUSSELL MILLER 

B. A. PERHAM 

W. G. REED 


GEOR 


WAGEMAN 


Chairman, Executive Committee 


EY RICHMOND, Jr. 


WILBUR W. SCRUBY 
ALFRED SHEMANSKI 
ELBRIDGE H. STUART 
J. A. SWALWELL 


GE VAN WATERS 


KATHERYN WILSON 


Sugar Beets 


Washington is one of 
the country’s major 
sugar beet-producing 
states. Farms in the 
Columbia Basin yield 
an annual crop of 
more than $8,000,000. 
Sugar beet production 
has become increas- 
ingly important in the 
diversified economy of 
this Busy Corner of 
America. 
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The “Pied Piper” creates 8 columnine 





The “Pied Piper” stops people lth 


The “Pied Piper” pulls new fac 


Pig 


The “Pied Piper” tellgthe 


The “Pied Piper” forecaststhe 


The “Pied Piper” attractsent 


AND YOUR COMMUNITY, FORMIL 


The “Pied Piper’s” magical sounds reach every ear, | unic 
touch every heart in your community. It brings you | its | 
what today’s bank needs most . . . more business, bet- Wal 
ter community relations, new friends, new accounts. 


Other banks, other institutions can match your he 
lobby or window displays, your sign, your ads . os aler' 
but no one can imitate your “Pied Piper”. It is Vert 









Ask to hear the magic of the “Pied Piper” th | 
You can make this a triumphant FIRST ¢ 


for your bank in your community. 








mninewspaper headlines for you! 





1 inlthe streets to hear you! 
newifaces into your bank! 
lithe correct time! 

astgthe weather! 


actsentertains, inspires — 


FORMILES AROUND, Casters. 


'y ear, | unique, unmatched .. . yet dignified and proven in 
3s yOu F its pulling power. It works — on Main Street and 
a — Wall Street. 

aa wa Utterly different, the “Pied Piper” brings the 
is... { @lert, far-sighted banker amazing results, free ad- 


, It is} Vertising and publicity, day after day, year after year. 


le “pied piper” 


SCHULMERICH 


A world-honored name 
SELLERSVILLE, PA. 














Arizona, Phoenix. They are Charles 
W. Broberg, Willis E. Henze, and Leo 
J. Baumgartner, branch managers; and 
Robert F. Dewey, senior trust officer. 


a 


F, Franklin was named vice-president 
to head a new division office in Denver, 
Colorado, and Donald E. Kidd was 
also elected vice-president. 


Sd 


shares in the bank were purchased by 
Bank of the Southwest. 


5 


Francis G. Ross has been appointed 


an executive vice-president of the 
Chase Manhattan 
Bank, New York 
City. He is officer 
in charge of the 
bank’s trust depart- 
ment. Joining the 
bank in 1927, Mr. 
Ross later became 
a loan officer and 
also supervised spe- 
cial investments for 
the bank. He was 
advanced to second 
vice-president in 1939 and became vice- 

president in 1942. { 

Chase Manhattan also named Foster 
R. Clement, Jr., as a vice-president in 

the bank’s national 

ee, | territorial division. 

Fa . | He serves the dis- 


ease =~ su- 

"We could not pes Sees 
do without our 

“™.  Carditioner" 


The American Security and Trust 
Company, Washington, D. C., has pro- 
moted Frank B. Morgan, Kenneth 
Birgfeld and Ralph H. Mittendorff 


to vice-presidents. 


Jean Villechaise has been elected 
vice-president of Morgan and Cie, In- 
corporated, Paris, France subsidiary of 
J. P. Morgan and Company, Incor- 
porated, New York City. 


° 4 


Douglas C. Brown and Roy S. Wal- 
lace have been elected vice-presidents 
at the C.I.T. Corporation, New York 
City. 

In later promotions at C.I.T., Paul 


Bryan E. Horton, a vice-president of 
the Bank of the Southwest, Houston, 
Texas, has been named chairman of 
the board of the Commercial State 
Bank, Houston, after controlling 








F. G. ROSS 
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Wisconsin and 
northern Illinois. A 
member of the staff 
for 30 vears, he was 


; sota, the Dakotas, 




















Me, Pa appointed an assist- F.R.CLEMENT, Jr. 
i, Ys ant cashier in 1946 
ee and promoted to second vice-president 
| in 1951, 
° 
... says Miss Rosemary Costello, tabulating operator for | The duties of cashier have been 


Charles Miller, Vice President of Commercial Travelers 
Mutual Accident Association, Utica, New York. Commer- 
cial’s tab department once averaged 11 jams per day. With 
the Carditioner, they don’t have one jam a month—and yet 
process over a million punch card premium notices per year. 


added to the work of Raymond H. 
Becker, vice-president, at the First 
National Bank, Chicago. In a second 
promotion, Kenneth G. Morton has 


The Carditioner has been tried and tested in hundreds of been made vice-president. 


installations and is guaranteed to eliminate 75% of jams and 
extra labor caused by mutilated punch cards. It sorts and ° 

ditions 275 cards per minute, rejecting those with staples, ° r — 
riage a a si ig = New president of the Dade National 


tape or folded corners into a separate hopper. A special . 2 2 ‘ 
optional Carditioner model also rejects cards that are short, Bank of Miami, Florida, is Howard 
F. Dale, formerly 


narrow, or notched. All cards not so rejected are then “‘ironed”’ 

into condition for normal machine processing. : - 
president of the 

Citizens National 


Bank, Ironton, 
Ohio. He succeeds 
Will M. Preston 
who will continue 
to serve as chair- 
man of the board. 
Mr. Dale started 
his banking career 
at the National 
Bank of Ports- 
mouth, Ohio, and in 1954 joined the 
Ironton bank, where he served until 
his recent appointment. 


Here are typical savings of time and labor reported by other 
users—“‘. . . one Carditioner used for 10 minutes a day saved 
3% hours key punching daily and reduced jams to 1% of 
former frequency.” ‘“We expected the Carditioner to pay for 
itself in three years, but it returned its cost in less than one.” 
“The Carditioner made it possible, for the first time, to 
reconcile our payroll mechanically without reproducing work 
cards from the checks.” 


Many firms have been able to put time cards, work tickets, 
proxies, and similar items back on punch cards after a Cardi- 
tioner was installed where previous trials of the same applica- 
tions had proved impractical because of excessive mutilation. 





H. F. DALE 


WRITE for free booklet today 


see how the Cummins Carditioner can 
work for you to save you time and 
money. Detailed case histories of 
present installations also available. 





IN BUSINESS AND BANKS @ SINCE 1887 


UMmmimns 


CUMMINS-CHICAGO CORPORATION 7 —. 
4740 North Ravenswood Avenue, Chicago 40, Illinois The success stor y of a_ Florida 


SALES AND SERVICE IN ALL PRINCIPAL CITIES banker carried in a recent feature story 
in the Miami Herald carried the state- 
ment that the man and his family were 
practically unknown outside of finan- 
cial circles in the country. The article 
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° ° 
e . 
e « 
S tL 
: tatement of C : 
: O Oonaltion : 
e e 
vl + 
bd © 
° # 
: December 31, 1957 ~ 
e e 
e 
° RESOURCES LIABILITIES ° 
e ts F . 
: Cash and Due from Banks............ $159,270,274.58 Capital Stock ............ Louctonieabmaninbioall $ 12,000,000.00 e 
e U.S. Government Obligations...... 84,662,964.21 ia aachetetineaiaibialeilinctls 15,000,000.00 : 
: Other Bonds & Securities............. 25,024,344.80 Undivided Profits ...................0...... 5,130,832.29 : 
> Loans & Discounts.......................... 216,517,236.96 Reserve for Contingencies............ 1,000,000.00 ° 
, 7 . 
: Stock in Federal Reserve Bank.... 810,000.00 Reserve for Possible Future e 
. Customers’ Liability on OO LAEOE onan econernccnsnserencenses 3,725,663.42 . 
; > pe eee ae 2,631,871.99 Reserve for Interest, Taxes, etc... 3,136,564.65 . 
* 
| . Income Earned but not Collected.. 1,219,591.52 Income Collected but not Earned  4,821,763.12 e 
. + Bank Premises, Furniture & Letters of Credit and -s 
4 he eee 7,222,485.19 POCCICRTIOOE avissicciiccniesscnecscsccsscasse 2,631,871.99 e 
. . Other Resources ............................ 206,997.81 DOPOshts  -n.n....n.n.--.----nseseneososensorenenene 450,119,071.59 4 
e © 
. ee ‘ 
. . Total Resources ...................... $497 ,565,767.06 Total Liabilities 2200000000000... $497,565,767.06 . 
. 
‘ . wm : " , e 
: United States Government and other securities carried at $65,501,786.21 are pledged to secure public * 
° funds and trust deposits and for other purposes as required or permitted by law. > 
= > 
° © 
+ 
e DIRECTORS OF NORTHWESTERN NATIONAL BANK 4 
e e 
e DeWatt H. ANKENy STerHEN P. DuFrrFy F. Peavey HEFFELFINGER Henry T. RutTLepGe . 
e Vice President, President, President, Executive Vice President + 
» Theo. Hamm Brewing Co. Our Own Hardware os ee Peavey & Company ee? ey oe . 
x Company Lucian S. StTrRonG e 
7 Cuarctes H. Betyi : ALLEN S. KiNG President and Treasurer, e 
e President, Sonn B Pimcee President, The Strong Scott e 
e General Mills, Inc. ciel algae ae seas Northern States Power Mfg. Company a 
e Faegre and Benson, re 
> : “ASE Attorneys. —w I 5 ISE 4 
+ Benton J. Case Attorney : ). J. Strouse ® 
e President, Chairman of the Board, Frank P. LeEsie Retired re 
. e Janney, Semple, or and Ontario President, ne ep ° 
. tre : . ape any ” * a y A y. 
: Hill & Company — od com Leslie Paper Chairman of the Board, 2 
bd Georce B. CLirrorp, Jr. Ropert FAEGRE ‘ ‘ ; Minneapolis-Honey well e 
it . Treasurer, President, ce Lowry Regulator Co. * 
Fo _ innesota z Intari resident, Bier 
+ The Cream of Wheat Corp. fcr Cae sania Northwest Bancorporation ae = TEARSE . 
. . . restdent, 
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revealed the rise of James Sottile, Jr., 
from a news route to a personal for- 
tune of between $75 and $100 million 
and recalled how the family bought its 
first bank in Homestead, Florida, to 
to help handle the affairs of its vast 
vegetable producing business. The 
family now owns other banks in Miami, 
Coral Gables, Ft. Lauderdale, Palmetto, 
Boynton Beach and Avon Park, and 
other assets that brings the total worth 
to some $300 million. 
a 


Clebert C. Smith and Francis C. 
Doyle have been elevated to the post 
of senior vice-president in promotions 
at The National Bank of Commerce, 

















Cc. C. SMITH 


F. C. DOYLE 


New senior vice-presidents 


New Orleans, Louisiana. Mr. Smith, 
who entered the banking field in 1916, 
has been in charge of the bank’s cor- 














Cash and Due from Banks 


Loans 


Other Assets i oo a 


Surplus 
Undivided Profits 


CHEMICAL \ 
CORN EXCHANGE 


BANK 


Founded 1824 
165 Broadway, New York 


Condensed Htatement of Condition 
At the close of business December 31, 1957 


ASSETS 


U.S. Government Obligations 
State, Municipal and Public Securities 
Other Bonds and Investments 


Banking Premises and Equipment 
Customers’ Liability on Acceptances. 
Accrued Interest and Accounts Receivable 


LIABILITIES 
Capital Stock ($10. par) $ 63,765,900.00 
186,234,100.00 
37,674,789.80 $ 287,674,789.80 


. $ 928,662,275.67 
480,438,147.74 
318,639,489.80 

14,019,302.21 
1,468,755,110.90 
20,690,399.27 
67,484,902.61 
10,092,968.16 

. 1,425,426.23 

$3,310,208,022.59 











Other Liabilities .. . 
Depots. . « « 











Member Federal Reserve System 


Reserves for Taxes, Expenses, etc. 
Dividend Payable January 1, 1958 
Acceptances Outstanding (Net) . . . 


Securities carried at$122,013,468.88 in the foregoing statement are deposited 
to secure public funds and for other purposes required by law. 


Convenient Offices Throughout Greater New York 


Every Banking and Trust Service at Home and Abro 


9,918,567.43 
3,666,591.06 
69,702,913.91 
; 5,969,441.44 
. .  . 2,933,275,718.95 
$3,310, 208.022.59 














ad 
Charter Member New York Clearing House Association 
Member Federal Deposit Insurance Cor poration 
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respondent banking department. Mr, 
Doyle has been vice-president and 
trust officer of the bank since 1946. 


4 


Robert A. Cline has been named 
chairman of the board of the Fifth 
Third Union Trust Company, Cincin- 
nati, Ohio, succeeding John J. Rowe 
who has retired. 


+ 


Hanover 


Charles H. 


In promotions at The 
Bank, New York City, 
Bush, Frederick J. 
Millett and Arthur 
E. Quinn have been 
named _ vice- presi- 
dents. Mr. Bush, 
who joined Han- 
over in 1929, serves 
in the personnel 
department. Mr. 
Millett, of the per- 
sonal trust security 
analysis depart- 
ment, has been 
with the bank since 1927. Mr. Quinn 














Cc. H. BUSH 

















A. E. QUINN F. J. MILLETT 


Hanover vice-presidents 


joined the bank in 1929 and serves with 
the 41st Street branch office. 


e 


The National City Bank, Cleveland, 
Ohio, has promoted Russel E. ‘Vun- 
derink to vice-president-administration. 


a 


The Mercantile National Bank, 
Dallas. Texas, has named J. D. Francis 
executive vice-president and R. L. 
Thornton, Jr., as senior vice-president. 


° 


City Bank Farmers Trust Company, 
New York City, has appointed Myron 
M. Zizzamia vice-president in the tax 
administration department. 

~ 

The Wheeling (West Virginia) Dol- 
lar Savings and Trust Company has 
elevated three top officers. Hugo E. 
Laupp, president since 1945, becomes 
board chairman and is succeeded as 
president by Robert C. Hazlett, for- 
merly a vice-president. 

. 

Bankers Trust Company, New York 

City, has named Fred J. Behlers and 


Burroughs Clearing House 
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SECURITY-FIRST NATIONAL BANK 


STATEMENT OF CONDITION 
DECEMBER 31, 1957 


. RESOURCES 
2 Cash and Due from Banks 

U. S. Government Securities 
State and Municipal Securities 
Other Bonds and Securities 

r Loans (less reserves) ; 
Earned Interest Receivable i. +. wm. s 
. Customers’ Liability under Acceptances and L/C 
Bank Premises and Equipment 

Other Assets 


‘ a . ‘ ‘ " . $ 518,889,280.46 
- « $1,107,743,818.72 

131,146,163.26 

29,693,861.93 1,268,583,843.91 
1,196,552,703.08 
‘ 9,428,485.59 
. 6,751,773.32 
22,653,237.91 
949,370.07 


- $3,023,808,694.34 








TOTAL 


LIABILITIES 


Capital . . . . «© « «© « « $ 73,500,000.00 
Surplus . , ‘ r ‘ . ‘ ” r 73,500,000.00 

| Undivided Profits . . . . . . 64,014,059.83 $ 
Reserves for Interest, Taxes, etc. 

Interest Collected — Unearned ; ‘ ‘ 

Acceptances and Letters of Credit Liability 

Other Liabilities . = . 








211,014,059.83 
19,285,632.32 
12,128,132.08 
6,751,773.32 








Deposits — Time 
— Demand 
TOTAL 


V.H. Rossetti 
Honorary Chairman 

JAMES E. SHELTON 
Chairman 

CHESTER A. RUDE 
Vice Chairman 








LLoypD L. AUSTIN 






















- President BRYANT ESSICK eceaiene of California 
wer . President, ‘LDEN SMITH 
A semen. BECKMAN Essick Manufacturing Co. Chairman, Executive Committee 


Beckman Instruments, Inc, 
PHILIP L. Boyp 
Property Development and 
Management 
WALTER W. CANDY, JR. 
President, Bullock's, Inc. 
NORMAN CHANDLER 





$1,049,340,299.09 
1.723,699.759.57 


1,589,038.13 


2,773,040,058.66 





Securities carried at $325,100,081 are pledged to secure trust funds and U.S. Government, 
State and other Public Moneys, and for other purposes as required or permitted by law. 


BOARD OF DIRECTORS 


THOMAS A. J. DOCK WEILER 
Attorney 
PAUL D. Dopps 
Senior Vice President 
GABRIEL C. DUQUE 


Attorney 


PHILIP S. FoGG 
Chairman of the Board 
Consolidated Electrodynamics Corp. 


ROBERT E. GRoss 
Chairman of the Board 
Lockheed Aircraft Corp. 


$3,023,808,694.34 


JOHN O'MELVENY 
Attorney 

FRED B. ORTMAN 
Associate Director 
Stanford Research Institute 

JOHN J. PIKE 
President, The Republic 


ELBRIDGE H. STUART 
Chairman of the Board, 
Carnation Co. 

ALLEN J. SUTHERLAND 
Senior Vice President 

MILTON M. TEAGUE 
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F. J. BEHLERS 


F. BOEHM 


Advance at Bankers Trust 


Frank Boehm vice-presidents. Mr. 
3ehlers, who serves in the installment 
loan division of the bank, joined Bank- 


ers Trust in 1943. Mr. Boehm, who has 
served with the bank since 1930, is in 
the banking operations division. 


e 


The American Trust Company, San 
Francisco, has promoted K. Stanley 
Thompson, Richard D. Jackson, and 
John R. Breeden to vice-presidents. 


% 


Among promotions at First National 
of Paterson, New Jersey, Howard J. 
Breeman was named vice-president. 


5 


George S. Walker becomes vice- 
president and John W. Ashton auditor 






























S tetement 


RESOURCES 


United States Government Bonds 
Municipal and Other Bonds... . 
loons and Discounts—Net..... 
Stock in Federal Reserve Bank. . 


PPT Pere eerrre 


LIABILITIES 


Capital 
Surplus 
Undivided Profits.......... ° 





UY 
NATIONA 
BANK 


OF PORTLAND 





Member Federal Deposit 


Insurance Corporation 


Bank Premises (Including Branches)... .. cece eecees 
Customers’ Liability on Acceptances. ..........006. 


ccccee occcccccccccc ce 5ge0, 000,000.00 


cecvee 23,274,726.36 


Reserves for Interest, Taxes, etc. .......0222ee000e 4,105,768.68 
ee ee eee ee ee ee 154,852.50 
Dividends Declared ............ tee ie ee eee 650,000.00 
ET eT ee ee Tee errr Te eT 747,726,811.79 
Interest Collected Not Earned... .. cinntetede ete es 4,343,566.83 
CF SEED oc eeudnenéueoences bse eenen 5,130,356.69 

$825,386,082.85 


HEAD OFFICE: 


R. M. ALTO 
THOMAS AUTZEN 
A. A. BINFORD 
Cc. M. BISHOP 
TRUMAN W. COLLINS AUBREY R. WATZEK 
W. L. J. DAVIES R. W. WEIL 





THE UNITED STATES NATIONAL BANK 
OF PORTLAND, OREGON 


December 31, 1957 


of, Condit 


Cash on Hand and Due from Banks. ........-.2000: $165,787,886.72 


262,166,779.68 
67,015,339.54 
313,785,083.73 
1,200,000.00 
12,266,035.75 
149,572.50 
2,966,044.90 
49,340.03 


$825,386,082.85 


ee 


See etnaeseoeseseeeoeese 


eee eee eee eee eee es 





20,000,000.00 
$ 63,274,726.36 





This statement includes 
63 branches in Oregon 


$.W. Broadway at Stark, Portland 


BOARD OF DIRECTORS 
E. C. SAMMONS, President 


N W. O. MUNSELL 

E. C. SAMMONS 

DAVID B. SIMPSON 
RICHARD R. VON HAGEN 


EDWIN C. DWYER T. B. WILCOX, JR. 
DAVID W. EYRE SIDNEY F. WOODBURY 
CHARLES A. HART A. M. WORK 


EDMUND HAYES 
LESTER IRELAND 


CHAS. F. WRIGHT 
JOHN A. ZEHNTBAUER 


GLENN L. JACKSON 


OREGON‘’S 
70 
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STATEWIDE BANK 





in promotions at The Coral Gables 
(Florida) First National Bank. 


4 


In a promotion at Fidelity-Philadel- 
phia Trust, Carl K. Dellmuth has been 


‘ 
| 
| 


made senior vice- 
president in charge 
of business devel- 
opment. The first 
full-time secretary 
of the Pennsyl- 
vania Bankers As- 
sociation has also 
served with the 
American Bankers 
Association and the 
Financial Public 
Relations Associa- 
tion. He joined Fidelity-Philadelphia 
Trust in 1953. 








Cc. K. DELLMUTH 


5 


New executive vice-president for the 
First National Bank of San Antonio, 
Texas, is G. T. Smothers. Erwin E. 
Buch has been elevated to vice- 
president. 

* 


Carl G. McCraw, president of the 
Union National Bank, Charlotte, 
North Carolina, has been named Man 
of the Year for 1957 by The Charlotte 
News. The most recent notable project 
that he has undertaken for his city was 
spear-heading a successful campaign to 
extend the city’s limits, a job that not 
only took leadership to have the proper 
state legislation approved but also 
created the monumental task of pre- 
paring voters for affirmative ballots. 
The 52-year-old banker was also cited 
for his work on community welfare 
projects and church undertakings. 


+ 


Aiter nearly 40 years of service with 
the Sussex County Trust Company, 
Franklin, New Jersey, Samuel T. Mun- 
son moves from president to chairman 
of the board. In his place as president 


is William L. Hill. 
Sd 


J. Donald McMillan and Robert E. 
Roehm have been elected vice-presi- 
dents of the Manufacturers National 
Bank, Detroit, Michigan. 

- 


Succeeding Clarence G. Michalis as 
chairman of the board of the Seamen’s 
Bank for Savings, New York City, is 
John D. Butt, president of the bank 
since 1954. Mr. Michalis has retired but 
will continue to serve on the board. 


5 


Final plans for a new independent 
commercial: bank in downtown Port- 
land, Oregon, have been completed. 
The bank, to be capitalized at $1 mil- 
lion, is to be called the Security Bank 
of Oregon and is expected to be opened 
by April 1. The bank will be headed 


Burroughs Clearing House 
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UP 


GOES THE 
MUST MISSILE 


Burroughs Electronic 
Computer System in Action! 


UP, UP soars another ATLAS... 
another in a progression of tests of the 
Intercontinental Ballistic Missile whose 
reliability isa MUST. 


Yet, as a powerful war deterrent, the 
missile’s performance depends especially 
on the absolute flawlessness of its giant 
electronic guidance system. 


Seeking management competence and 
skills, the U. S. Air Force turned to 
Burroughs. For Burroughs’ reputation 
was one of unquestioned capability as a 
leader in electronic computation, combined 
with data processing of all kinds. 


So Burroughs initiated what is now 
recognized as a most awesomely exacting 
project in electronic computation—and 
saw it through, as usual, all the way. By 
testing, retesting and re-retesting even 
the tiniest component part and assembly, 
Burroughs exceeded the rigorous govern- 
ment standards set for the job. 


There’s a moral here, we believe, for 
business and industry, too—where abso- 
lutely dependable electronic computation 
and data processing are also a must in 
today’s fiercely competitive commercial 
world. 


Burroughs 


Burroughs Corporation 


DETROIT 32, MICHIGAN 


Electronic Computers and 
Other Systems for Processing Data 




















G. F. BRICE, Jr. J. J. GARD 


To head new bank 


by George F. Brice, Jr., presently presi- 
dent of the Oregon Mutual Savings 
Bank, Brice Mortgage Company, Brice 








BOARD OF DIRECTORS 


AGUSTIN BATISTA 
President and Chairman 
of the Board 


ANTONIO RANGEL 


Chairman Executive Committee 


JOSE I. DE LA CAMARA 


Vice Chairman of the Board 


Vice President, Cuban 
Trading Company 


PAUL MENDOZA 


President, Banco Hipotecario 





The Trust Company of Cuba 


HABANA, CUBA 


CONDENSED STATEMENT OF CONDITION AS OF 


Cash on Hand, in Banco Nacional de | 
Cuba and Due from Banks...................... $ 66,723,561.84 


Republic of Cuba Bonds and Other 


: PE: CINENNEO aces oe ashi ices 67,096,000.00 
GONZALO R. gto 
ARELLANO Stock of Banco Nacional de Cuba.............. 519,900.00 
Fo mage i a ON RNIN i ht eet a tea aes 3,939,141.78 
sanos iain . Loans end Discounts............2....:..0...... 91,716,378.46 | 
es og Cia. Azucarera Banking Premises schansmepentiio desiedearoanminteieaian 3,729,649.25 | 
Central Cuba Customers’ Liability on Acceptances...... 2,597,468.31 | 
AGUSTIN BATISTA Items in Transit with Branches.................. 10,047,496.44 | 
FALLA SN CANNEIIIDY ' avin ca incatctneemicacnaartcamndennieliih 2,891,470.19 
Director 
JULIO BATISTA $249,261,066.27_ | 
Secretary 
JOSE M. pOscH 
ident, Cia. R 
"aaa. a vee LIABILITIES | 
EUTIMIO FALLA Deposits Soseiieneneneennte-neninraecancaniei nea $234,072,528.56 | 
Director Acceptances under Letters of Credit.......... 2,597,468.31 
ALFONSO FANJUL RUNES SEMIN: = sich ssnsspicanioniebiiepsaneetbabiics 536,388.73 | 


Capital Funds: 


Realty Company and Title Insurance 
Company. Jess J. Gard will be execu- 
tive vice-president. 

. 


New senior accounting officer at the 
Chemical Corn Exchange Bank, New 
York, is George E. Post. Senior audit- 
ing officer is William E. Swinyard. 

Sd 


Four new vice-presidents at The 
Cleveland (Ohio) Trust Company are 
B. H. Brainard, T. E. Clutterbuck, 
C. J. Sponseller and D. H. Conkle. 


5 


At the American National Bank and 
Trust Company, Chicago, Luther C. 








DECEMBER 31, 1957 


ASSETS 











Mendoza 


LUIS RANGEL 


Vice President 


CESAR RODRIGUEZ 
President, Almacenes 
Ultra, S. A 


ALBERTO RODRIGUEZ 


Vice President 


HUMBERTO SOLIS 
Secretary, Solis Entrialgo 
y Cia., S 








SS ee $5,000,000.00 
ra a ASOT eo aE: 6,750,000.00 
~~ |= Peeler ........... 304,680.67 —_12,054,680.67 
JOSE A. MESTRE $249,261,066.27 
Director 








DEPOSITS 


December 31, 1957 $234,072,528.56 
December 31, 1956 201,225,980.23 


CAPITAL FUND 


December 31, 1957 $12,054,680.67 
December 31, 1956 11,346,999.32 | 





the 
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Dilatush was promoted to vice-presi- 
dent in the trust investment division 


5 


J. H. Waldrop has been named presi- 
dent of the Guaranty Bank and Trust 
Company, Greenville, North Carolina, 
succeeding W. H. Woolard who has 
been named honorary chairman. 


Sd 


William Licklider will become presi- 
dent of the United States Savings 
Bank, Newark, New Jersey, the institu- 
tion that resulted from the recent 
mergers of the United States Savings 
and Franklin Savings Institution, both 
of Newark, and the Half Dime Savings 
Bank of Orange, New Jersey. 

Other officers of the United States 
Savings Bank of Newark are Irving 
Riker, chairman of the board of man- 
agers; Benjamin Fairbanks, vice-chair- 


man of the board; and Henry T. 
Stetson, chairman of the executive 
committee. 


5 


Three new vice-presidents have been 
named at The Con- 
necticut Bank and 
Trust Company, 
Hartford. They are 
John T. Wilcox, 
head of the person- 
nel department; 
Marcus D. Goodale, 
officer in charge of 











newly-created 
operations post; 
and Russell F. 


Fricke of the con- R. F. FRICKE 


troller’s division. 
In other promotions at Connecticut 
Bank and Trust, Edward S. Agnew 














M. D. GOODALE 


J. T. WILCOX 


Connecticut bank promotions 


| and Clarence N. Gustafson were made 
| assistant vice-presidents, and Richard 
| K. Oldham was named auditor. 


named 
and 


Manuel Kessman has been 
vice-president and comptroller, 


| Robert L. Wassmer has been named 


at the 
Bank, 


vice-president in 
Greater New 
Brooklyn. 


promotions 
York Savings 


6 


The Edison (New Jersey) Bank has 
elected Frank A. Wanner as director 





Burroughs Clearing House 
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IRVING TRUST COMPANY 


NEW YORK 


STATEMENT OF CONDITION, DECEMBER 31, 1957 











ASSETS 
Cash and Due from Banks . $ 502,571,153 
Securities: 
U. S. Government Securities . 344,867,667 
Securities Issued or Underwritten 
by U. S. Government Agencies . 33,991,202 
Stock in Federal Reserve Bank . 3,150,000 
Other Securities . 6,852,788 
388,861,657 
Loans: 
Loans Guaranteed or Insured 
by U. S. Government 
or its Agencies. ........ 33,581,524 
Loans Secured by 
U. S. Government Securities. . 27,364,501 
Other Loans. 745,202,787 
806,148,812 
Mortgages: 
U. S. Government Insured 
F.H.A. Mortgages ....... 19,617,749 
Conventional First Sevtannes 
om Ment Beteee. . «5 st te 542,695 
20,160,444 
Banking Houses. .......26 ce 16,754,261 
Customers’ Liability for 
Acceptances Outstanding .... 62,033,997 
Accrued Interest and 
Other Assets. 7,520,928 





Total Assets . _ 804,051,252 

















LIABILITIES 

Deposits . $1,578,462,572 
Taxes and Other epee : 16,145,709 
Dividend Payable January 2, 1958. . 2,000,000 

Acceptances: Less Amount in 
Portfolio. 67,582,590 
Other Liabilities . Dae tea 7,058,888 
Total Liabilities. ....... 1,671,249,759 

CAPITAL ACCOUNTS 
Capital Stock (5,000,000 shares — $10 par) 50,000,000 
Surplus . ‘ 55,000,000 
Undivided Profits 27,801,493 
Total Capital Accounts 132,801,493 
Total Liabilities and 

Capital Accounts $1,804,051,252 








U. S. Government Securities pledged to secure deposits of public 
monies and for other purposes required by law 


amounted to $82,416,344. 





DIRECTORS 


RICHARD H. WEST 
Chairman of the Board 


GEORGE A. MURPHY 
President 


HENRY P. BRISTOL 
Chairman, Executive Committee, 
Bristol-Myers Company 

THOMAS C. FOGARTY 
President, 

Continental Can Company, Inc. 

I. J. HARVEY, JR. 

Chairman, The Flintkote Company 

DAVID L. LUKE 
President, West Virginia 
Pulp and Paper Company 

J. R. MacDONALD 
Chairman and President, 

General Cable Corporation 

MINOT K. MILLIKEN 
Vice President and Treasurer, 
Deering, Milliken & Co., Inc. 

DON G. MITCHELL 
Chairman and President, 
Sylvania Electric Products Inc, 

ROY W. MOORE 
Chairman, 

Canada Dry Ginger Ale, Incorporated 

MICHAEL A. MORRISSEY 
New York, N.Y. 

PETER S. PAINE 
President, 

New York & Pennsylvania Co, 

LeROY A. PETERSEN 
President, Otis Elevator Company 

J. WHITNEY PETERSON 
President, 

United States Tobacco Company 

DONALD C. POWER 
President, 

General Telephone Corporation 

RAYMOND H. REISS 
President, 

Reiss Manufacturing Corporation 

HERBERT E. SMITH 
Former Chairman of the Board 
and Chief Executive Officer, 
United States Rubber Company 

E. E. STEWART 
President and Chairman of the Board, 
National Dairy Products Corporation 

WILLIAM J. WARDALL 
New York, N.Y. 

FRANCIS L. WHITMARSH 
President, 

Francis H. Leggett & Company 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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and executive vice-president. He re- 
cently retired as head examiner of a 
Federal Deposit Insurance Corpora- 
tion district. 


Earl F. Herold was named vice-presi- 
dent and Raymond E. Laurent was 
elected treasurer. Mr. Grieves has 
served as executive vice-president since 





~ joining the bank in 1940. Mr. Campbell 
Four new vice-presidents have been has been president for 17 years. 
named at The First National Bank, ° 


Fort Worth, .Texas. They are L. C. 
Maxwell, Ralph H. Viney, Roy Cole- 
man and D. T. Averitt. 


Jack B. Craig has succeeded E. P. 
Tucker as president of the Merchants 


National Bank, Port Arthur, Texas. 
es : 
, Mr. Tucker has been named chairman 
In major changes at the Butler of the executive committee. 


(Pennsylvania) Savings and_ Trust 
Company, James B. Grieves has been 
elected president, succeeding J. S. 
Campbell, Jr. who becomes chairman 
of the board. In other top promotions, 


° 


At the First National Bank of Ft. 
Lauderdale, Florida, James S. Wilson 
has been elected senior vice-president. 








BANCO GELATS 


HABANA, CUBA 


Statement of Condition at December 31, 1957 





e | 
ASSETS 
Cash on hand and Reserve in Banco 
Nacional de Cuba _______-__-__-_- $14,197,731.93 
Cash due from Banks and Items in 
ca a 2,384,434.41 $16,582.166.34 | 
Treasury Notes, Government Bonds and | 
| other Public Securities. _______________________ 12,124.163.26 
Stock of Banco Nacional de Cuba ____-_________-__~ 128,600.00 
Other Bonds and Securities __-_____-_____________~_ 2,.881.553.70 
ee EEE 18,431,603.64 
| Bank Premises, Furniture and Fixtures _________--- 321,972.97 
| Other Real Estate ______________________________ 304,984.00 
| Customers Acceptances under Commercial 
| OE 6 a aa 368,676.31 
| EE ESE ee a a 1,108,353.99 
| RN ae a Pe ae a eee $52,252.074.21 
| . 
LIABILITIES 
| I itecciend ta Rec al $45,733,776.20 
Outstanding Acceptances under Commercial Letters of 
Credit issued by us or for our account __________- 368,676.31 
ie tia Rl A ORC ee Ea 588,374.04 
EE a $46,690,826.55 
* 
CAPITAL ACCOUNTS 
Capital issued and paid ___________-_- $2,000,000.00 
LEE Ee 3,300,000.00 
Undivided Profits ................_. 261,247.66 5,561,247.66 
Total Liabilities plus Capital Accounts ___._____-- $52,252.074.21 








SECURITIES IN SAFEKEEPING:__$55,115.385.70 








JUAN GELATS, President 
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He joins the bank after 12 years’ sery- 

ice with the National Banking Depart- 

ment of the Federal Reserve Syste. 
. 


W. J. Nichols has been elected vice- 
president in charge of installment 
credit operations at 
the Bank of St. 
Louis, Missouri. 
Since joining the 
bank in 1945, he 
has been manager 
of the automobile 
division and man- 
ager of the install- 
ment credit depart- 
ment. Mr. Nichols 
has been active in 
the St. Louis In- 
stallment Credit Association and was 
formerly a director of the Credit 
Bureau. 





W. J. NICHOLS 


e 


Succeeding Rodney C. Ward as 
president of the South Brooklyn Sav- 
ings Bank, New York, is Richard B. 
Loomis, a member of the bank’s board 
since 1952. 

* 


Top promotions at the Citizens Bank 
of Michigan City, Indiana, place Rich- 
ard Ream as executive vice-president, 
and Thomas M. Baker and Lewis A. 
Ziemer as senior vice-presidents. 

o 


The new management of the North- 
western National Bank of Hopkins, 
Minnesota, includes Frank F. Sefcik as 
chairman of the board and John J. 
Tarasar as president. 


. 


Richard C. Buell will join The Bank 
of Virginia, Richmond, early this year 
as vice-president in 
charge of person- 
nel and customer 
relations. He _ will 
come to the bank 
after serving with 
the Wachovia Bank 
and Trust Com- 
pany, Winston- 
Salem, North Caro- 
lina, where he has 
been the personnel 
director since 1951, 
the year he joined the bank. 

* 








R. C. BUELL 


Succeeding Edward E. Salmon as 
president of the Commercial and In- 
dustrial Bank, Memphis, Tennessee. is 
Loran L. Wyatt, formerly executive 
vice-president. Mr. Wyatt joined the 
bank in 1943. 


. 


An outstanding longevity record 1s 
being compiled by John H. Cunning- 
ham, chairman of the Carroll County 
National Bank, Westminster, Mary- 
land. Mr. Cunningham, who receuitly 


Burroughs Clearing House 
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= December 31, 1957 


December 31, 1956 








CASH AND SECURITIES 
Cash and Due from Banks . . .. . 
United States Government Securities. . 
State and Municipal Securities. . . . 
Other Bonds and Securities. . . . . 


$ 269,557,091.36 
325,086,020.14 
86,266,781.55 
11,023,897.97 


$ 296,198,118.85 
324,737,462.24 
79,861,685.60 
15,125,934.73 





TOTAL 2. 6 © © © «© $ 691,933,791.02 


$ 715,923,201.42 




















LOANS 
Commercial Loans . .« 6 « «© « « $ 380,828,695.39 $ 346,703,130.54 
Real Estate Loans. . . + 2 we * 269,535,036.14 261,094,488.88 
Automobile Installment — — a 93,605,184.48 95,359,756.97 
Personal and Improvement Loans . . 62,507,311.94 $7,589,358.25 
$ 806,476,227.95 $ 760,746,734.64 
Less: Reserve for Possible Loan Losses . 11,488,738.92 9,371,088.68 
TOTAL . 2. «6 «© « « $ 794,987,489.03 $ 751,375,645.96 
OTHER ASSETS 
Accrued Income Receivable. . . . . $ 5,646,191.95 ¢ 4,910,474.66 
Stock in Federal Reserve Bank. . . . 2,490,000.00 2,490,000.00 
Bank Premises and Equipment. . . . 17,794,506.24 16,823,826.56 
Other Real EstateOwned . . .. . 20,278.45 17,519.02 
Customers’ Liability under Letters of 
Credit and Acceptances . . . 6 « 13,362,683.72 16,772,206.01 
ae. + So wm je 2 we oe 1,139,166.28 1,825,386.02 
TOTAL . «© « © © © $ =40,452,826.64 $ 42,839,412.27 
TOTAL ASSETS . . . . $1,527,374,106.69 $1,510,138,259.65 


LIABILITIES 
$ 696,433,735.61 


DEPOSITS 
Demand Deposits. . . 2. « « «© « 


$ 748,485,893.50 
500,659,661.68 
24,090,320.93 
96,021,486.19 





$1,369,257,362.30 





pp eee ee ee ee ee ee 551,557,959.29 
United States Government Deposits . . 31,664,232.11 
Other Public Deposits . . . . « « 109,221,909.16 

TOTAL . «6 «© ec ec e $1,388,877,836.17 

OTHER LIABILITIES 

Dividends Payable . . . «© «© © «© $ 1,209,990.00 
Income Collected in Advance . .. . 12,535,047.18 
Letters of Credit and Acceptances. . . 13,398,389.72 
Accrued Interest, Taxes, Other Expense . 7,275,053.18 





TOTAL . 4... « « $ 34,418,480.08 


$ 1,209,990.00 
10,956,633.34 
16,772,206.01 
8,876,413.05 





$ 37,815,242.40 





CAPITAL ACCOUNTS 
Capital Stock ° : e . e e . . . $ 


Surplus . . ° 7 7 . ° . ° 


Undivided Profits a oe oe a 


40,333,000.00 


$ 40,333,000.00 





ek... « << «se + 2 





TOTAL LIABILITIES . «. « 


68 Offices in 44 Communities 


 CROCKER-ANGLO 


NATIONAL 


BANK 









February, 1958 


42,667,000.00 42,667,000.00 
21,077,790.44 20,065,654.95 
104,077,790.44 $ 103,065,654.95 
$1,527,374,106.69 $1,510,138,259.65 


On December 31, 1957, securities carried at $224,213,571.14 were 
pledged to secure trust deposits, United States Government and 
other public deposits, as required by law. On December 31, 1956, 
securities so pledged amounted to $215,357,262.48. 


ADMINISTRATIVE HEADQUARTERS 
1 MONTGOMERY STREET, SAN FRANCISCO 20 
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- DIRECTORS 


FRED W. ACKERMAN, 
President, Western Greyhound Lines 
OTHMAR BERRY, 

President, Berry Oil Company 
CLYDE H. BRAND, 

Downey, Brand, Seymour & Rohwer, Attorneys 
STARR BRUCE, 

Vice President, C. Brewer & Company, Ltd. 
WM. HERBERT CARR, 

Vice President — Finance, 
California Packing Corporation 
HARRY D, COLLIER 
Member, Executive Committee 
W. W. CROCKER, 

Chairman of the Board 

ADRIEN J. FALK, 
Retired President 
S&W Fine Foods, Inc. 
R. G. FOLLIS, 

Chairman of the Board 
Standard Oil Company of California 
WALTER A. HAAS, 
Chairman of the Board, Levi Strauss & Co. 
PAUL E. HOOVER, 

President and Chief Executive Officer 
ERNEST INGOLD, 

President, Ernest Ingold. Inc. 
PAUL B. KELLY, 

First Vice President 
JOSEPH A. MOORE, JR., 
President, Moore Dry Dock Co. 
LAURENCE H. ODELL, 

Vice President, W.R. Grace & Co. (Conn.) 
DAVID PACKARD, 
President, Hewlett-Packard Company 
WILLIAM PFLUEGER, 
Executive Vice President 
GEORGE A. POPE, JR., 
President, Pope & Talbot, Ine, 
Po mk REILLY, 

airman of the Board, 
Western Department Stores 
MRS. HELEN C. RUSSELL 
PORTER SESNON, 
President, Porter Estate Company 
RANDOLPH SEVIER, 
President, Matson Navigation Company 
EMMETT G. SOLOMON, 
Vice President, Provident Securities Co. 
J. F. SULLIVAN, JR., 


Member, Executive Committee, 
Retired President (Crocker Bank) 


ADVISORY COMMITTEE 
FRED B. BAIN, 

Honorary Chairman of the Board, 
Leslie Salt Co. 
FREDERICK M. FISK, 
Chickering & Gregory, Attorneys 
ARTHUR W. HOOPER, 

John A. Hooper Co. 
CLIFTON H. yoy 

Atkins, Kroll & C 
ATHOLL McBEAN 
Chairman of the Board, The Newhall 
nd and Farming Company 
S. F. B. MORSE, 

President & Chairman of the Board, 
Del Monte Properties Co. 
CHARLES PAGE, 

Vice President, 

Johnson & Higgins of California 
J. F. SHUMAN, 

Attorney 
WALTER H. SULLIVAN, 

Real Estate Investments 
SYDNEY G. WALTON, 

Vice President, Kenyon & Eckhardt, Ince. 
LINGAN A. WARREN, 
Consultant, Safeway Stores, "Ine. 
CHARLES L. WHEELER, 
Special Vice President, Pope & Talbot, Inc. 
FREDERICK CROCKER WHITMAN, 
President, St. Francis Investment Co. 
HERMAN WOBBER, 
Twentieth Century-Fox Film Corporation 
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celebrated his 91st birthday, has been 
with the Westminster bank for 73 
vears and still reports for work at his 


desk every day. 
° 


Vice-president is the title added to 
that of cashier for Ferd B. Chuse at 
Bank of 
Peoria, Illinois. Charles H. Kellogg 


has also been elevated to vice-presi- 


the Commercial National 


dent. 
° 


In promotions at the First New 
Haven (Connecticut) National Bank, 
Frank G. Chadwick, Jr., becomes senior 
vice-president, and John D. Greco was 





J. D. GRECO 


named vice-president. 
who joined the bank in 1950, has been 
serving in the installment loan depart- 


F. G. CHADWICK, Jr. 


Upgraded in Connecticut 


Mr. Chadwick, 





CONDENSED 


Statement of Condition 


AT CLOSE OF BUSINESS DECEMBER 31, 1957 


DIRECTORS 


HERBERT D. IVEY 
Chairman of the Board 


Roy A. BRITT 
President 


CARL E. BAKER 

MILO W. BEKINS 

W. J. BOYLE 

WALTER H. BUTLER 
RALPH J. CHANDLER 
DWIGHT L. CLARKE 
ERNEST E. DUQUE 

L. O. IVEY 

G. HAROLD JANEWAY 
ROBERT GIBSON JOHNSON 
EARLE M. JORGENSEN 
DONALD H. MCKEE 
KENNETH T. NORRIS 
GEORGE A. PARKER 
JOHN B. RAUEN 
SAMUEL K. RINDGE 
WILLIAM S. ROSECRANS 
W. A. SIMPSON 

RON STEVER 

KENNETH B. WILSON 





RESOURCES 
Cash and Due from Banks . . . . 
United States Government Securities . 
Obligations of Other Federal Agencies 
State, County and Municipal Securities 
Other Securities i 
Loans and Discounts (Less Reserve) 
Federal Reserve Bank Stock . 
Stock in Commercial Fireproof Build- 
ing Co.—Head Office Building . 
Bank Premises — 
Furniture, Fixtures and Equipment. . 
Other Real Estate Owned 


Customers’ Liability under Letters of 
Credit and Acceptances . 


Earned Interest Receivable 
Other Resources . . 
TOIAL.. « «© « 


LIABILITIES 
Capital Stock . . * ° 
Surplus ae ee 
Undivided Profits .... 
SUB-TOTAL . . « 
Reserve for Taxes, Expenses, Etc. . 
Discount Collected—Unearned . 
Letters of Credit and Acceptances . 
Other Liabilities 
Deposits 
TOTAL . 


Head Office: Fifth & Spring Streets, Los Angeles 


$ 97,972,279 
158,450,088 
2,373,125 
24,685,641 
505,843 
208,683,461 
660,000 


348,500 
4,674,951 
1,855,702 

l 


1,627,402 
1,787,523 
373,202 


$503,997.718 


$ 7,000,000 
15,000,000 
7,865,765 

$ 29,865,765 
2,362,884 
4,421,171 
1,627,402 
427,411 
465,293,085 


$503,997,718 


43 Conveniently located branch offices in the greater Los Angeles area 





YEAR 
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Established 1890 


Member Federal Reserve System 


Member Federal Deposit Insurance Corporation 





ment. Mr. Greco is in charge of the 
bank’s Milford branch. Retiring afte: 
long careers with the branch are Vice- 
President Albert P. Stowe and Assist- 
ant Cashier William H. Crawford. 


od 


Management changes at the First 
National Bank, Joplin, Missouri, have 
placed W. F. Reynolds as chairman 
of the board, Guy McHenry as presi- 
dent, and L. R. Reynolds, Jr., executive 
vice-president. The new chairman had 
been president of the bank since 1937 
and has been in the banking business 
for 45 years. Mr. McHenry was with 
the Joplin National Bank at the time 
the bank was merged with First Na- 


1 tional in 1952 and was named senior 


vice-president last year. 

In other promotions at the bank, 
Ray D. Miller and Jack H. Wells were 
made senior vice-presidents, and Floyd 
Lyon was advanced to vice-president. 


& 


In promotions at the Mercantile- 
Safe Deposit and Trust Company, Bal- 
timore, Maryland, John T. Kenny was 
elected senior vice-president, and F., 
Edmund Sutton, Leonard G. Getschel 
and Owen Daly, II, were elected vice- 
presidents. 

Sa 


Vice-president is the new title for 
Joseph M. Luby at the Commerce 
Trust Company, Kansas City, Missouri. 

Sd 


Adam J. Zaun has been elected 
comptroller of The Franklin Savings 
Bank, New York City. 


5 


First to assume the newly-created 
title of executive 
vice - president at 
the Citizens Fidel- 
ity Bank and Trust 
Company, Louis- 
ville, Kentucky is 
P. Booker Robin- 
son, formerly vice- 
president in the 
loan department. 
In other promo- 
tions, titles of sen- 
ior vice-president 
went to Bart A. Brown, Matthew W. 
King and William F. Miller. New vice- 
presidents are Harold Huddleston, Am- 
brose N. Sutherland and Edwin L. 
Tomppert. 


P. B. ROBINSON 


+ 


L. W. Hague, president of the Will 
County Title Company, Joliet, Illinois, 
has been named a vice-president of the 
Chicago Title and Trust Company, fol- 
lowing the acquisition of Will County 
Title by. the Chicago institution. 

° 


Top officers of the newly-opened 
Dedham (Massachusetts) Trust Com- 


Burroughs Clearing House 
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The detailed information on a check makes 


processing efficient . . . efficient so long as the 


name of the payee, the amount and the date 

Ee e ee ‘ Cli bz tg T are protected against alteration. When your checks 
are produced on La Monte Safety Paper you know 
they provide the maximum in safety and dependability. 
For safety, quality and service, La Monte has been 


the first choice among bankers from coast to coast. 


SAFETY PAPER 
FOR CHECKS 


THE WAVY LINES © ARE 
A LAMONTE TRADE-MARK 


nary, 1958 




















pany include Gardner A. Whitney, 
president ; Andrew G. Geishecker, first 
vice-president; and Robert P. Greaves, 
second vice-president. 


e 


W. L. Kendall has been named 
senior vice-president of the First Na- 
tional Bank and Trust Company, 
Tulsa, Oklahoma. J. R. Forrester, John 
D. Kiper and Louis Wall are new vice- 
presidents. 


. 


For leadership on the football field 
to leadership in the banking field, 
Sports Illustrated magazine recently 
honored James W. Aston, president of 


the Republic National Bank of Dallas, 
Texas, and 24 other former All-Ameri- 
can players of 25 years ago. A citation 
for business success went with the silver 
goal post trophy to the men listed on 
the 1957 silver anniversary All-Ameri- 
can roster. In his playing days, Mr. 
Aston was captain and fullback of the 
1932 Texas A. and M. football squad. 


e 


At the First National Bank, Clinton, 
Oklahoma, F. A. Sewell, Jr., has been 


named president, succeeding Frank A. 


Sewell, Sr., who has become chairman. 


e 


Conway Crossland, Jr., has been 





















ae The First National 


for personalized 
correspondent service 


Statement of Condition 


P: at the close of business December 31, 1957 
F RESOURCES 
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4 Cash and Due from Banks $ 60,542,804.56 
ae U. S. Government Securities 38,213,286.97 
State, County and Municipal Bonds 18,959,042.96 3 
= Other Bonds and Securities 1,900,004.00 BE 4 
ee Stock in Federal Reserve Bank 540,000.00 a 
is Loans and Discounts 135,263,636.35 he 
‘g Customers’ Liability Acc’t Letters of Credit Executed___ 441,123.88 . 3 
Bank Premises: Main Office 820,000.00 a 
Bank Premises: Branches _ 1,030,000.00 ae 
Accrued Interest Receivable 679,886.20 3 
Other Assets 97,588.71 a 
Total $258,487,373.63 “4 
$ Capital Stock LIABILITIES fe 4 
f (Par Value $10.00 Per Share)__$ 6,000,000.00 : 
hg Surplus sa 12,000,000.00 
¥ : Undivided Profits 5,343,797.47 23,343,797.47 te 
NK Reserve for Taxes 1,430,773.55 ae 
Unearned Discount 1,616,341.43 . 3 
ng Dividend Payable Jan. 1, 1958 210,000.00 . dl 
. Letters of Credit Executed for Customers 441,123.88 = 
a Deposits 231,445,337.30 7. 
Total $258,487,373.63 4 
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A The First National Bank of Memphis 


Memphis, Tennessee a s 





elected president of the Central Sav- 
ings Bank and Trust Company, Mon- 
roe, Louisiana, to succeed John Breard 
who has retired. 


4 


Albert Wagenfuehr has been ad- 
vanced to. senior 
vice - president at 
the First National 
Bank, St. Louis, 
Missouri. He has 
served as vice-pres- 
ident since joining 
the bank in 1954 
from the Boatmen’s 
National Bank, St. 
Louis. Long active 
in the field of bank 














A. WAGENFUEHR 


| credit, Mr. Wagen- 


fuehr has also been active in affairs of 
the American Bankers Association, 
Robert Morris Associates and the Mis- 
souri Bankers Association. 


Top officers of the newly-organized 
Northeast National Bank, East Hous- 
ton, Texas, are James L. Cowan, presi- 
dent; J. C. Epps, Jr., chairman of the 
board; and W. E. Carlisle, Jr., vice- 
president and cashier. 


4 


Andrew J. Anderson has been ele- 
vated from acting president to chair- 
man of the board of The First National 
Bank and Trust Company, Ellenville, 
New York. Named president was 
Meyer Regenbogen. 


e 


Chester J. Meldrum has been ap- 
pointed vice-president of the newly- 





opened Public 
Bank, Detroit, 
Michigan. Active 


in the banking field 
since 1918, he most 
recently served as 
vice - president of 
the City Bank, De- 
troit, and_ earlier 
was with the Man- 
ufacturers National 
Bank in Detroit, 
according to Jo- 
seph F. Verhelle, president. Organizers 
of Detroit’s first new bank in several 
years are already planning more offices. 











Cc. J. MELDRUM 


a 


The promotion of Floyd B. Patrick, 
Jr. to vice-president was among recent 
officer changes made at the Peoples 
National Bank, Grand Rapids, Michi- 
gan. 

. 


Several of the programs of the New 
Deal economy are attacked by a Chat- 
tanooga, Tennessee, banker in an 
article appearing in the January, 1958 
issue of The Freeman, the monthly pub- 


Burroughs Clearing House 
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NEW 
MOSLER 


NO MORE FILING GYMNASTICS! REVO-FILE 







Only Mosler’s Revolutionary rotary active card file can: Cut 
reference time to 1 ¥2 seconds. Revo-File makes flap-flipping and 
tub-tugging old-fashioned. One quick spin gives you your card. 
Save 500% in space. Mosler Revo-File contains five times as 
many cards as other systems hold in the same space. Reduce all 
finding locations to just one. Clerks work comfortably seated. 
Revo-File brings the cards to them! The one finding location is at 
the top of the drum. Save $200 in changeover costs. Just take 
present cards and drop them into Revo-File. No hole-punching! 
No extra work! It’s amazing! Send coupon today. 


NEW MOSLER REVO-FILE 


the modern rotary card file... 
another fine product of The Mosler Safe Co. 


Fel, uary, 1958 


obsoletes 
all other 
systems 





REVO-FILE DIVISION * THE MOSLER SAFE CO. 
Department BCH-258, 320 Fifth Avenue, New York 1, N. Y. 


Gentlemen: | have 2,500 or more cards and— 
im 1 am interested in a free CO | am interested in addi- 


30-day office trial of tional information on 
Mosler Revo-File. Mosler Revo-File. 
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Eco- 


the Foundation for 
nomic Freedom, Inc. George M. Clark, 
president of the Pioneer Bank, par- 


lication of 


ticularly aims his criticisms at the 
taxation, inflation and social security 
program of New Deal policies. Titled 
“Who’s Forgotten Now?,” the article 
states that every sphere of society, in- 
cluding the little man, has suffered 
under recent Government welfare pro- 
grams. 
. 


Wayne M. Singer, assistant vice- 
president, will take charge of a new 
operating division at the Associates 
Investment Company, South Bend, 
Indiana. The new division will con- 





centrate on developing other fields of 
financing not now handled by the firm. 


Two vice-presidents have been 
named at the Peoples Trust Company 
of Bergen County, Hackensack, New 
Jersey. They are James W. Wagner 
and John J. Horgan, Jr. 


5 


The United States National Bank, 
Denver, Colorado, has advanced Don- 
ald H. Webster to vice-president. 


Sd 


Vernon Hinkle has succeeded Clark 
A. Wallace as president of the Bankers 





For High Speed Collections 


in Ever-Growing Puerto Rico 











Thru our net of 18 branches 
we provide a fast, 
dependable and aggressive 
collection service in Puerto Rico 


for mainland United States concerns. 


Our experience and full knowledge 
of local people and conditions 
are at your disposal. 










BANCO 


CREDITO Y AHORRO PONCENO 


FOUNDED 1895 MAIN OFFICE: PONCE, PUERTO RICO 
Member Federal Deposit Insurance Corporation 








Investment Company, Hutchinson 
Kansas. Mr. Wallace has resigned. 
. 


Commercial National Bank, Kansas 
City, Kansas, is now headed by Wil- 
lard J. Breidenthal as president, and 








At Commercial National reins 


E. W. Stilwell as chairman of the 
board. Mr. Stilwell moves into the 
board chairman’s post after serving as 
president of the bank since 1936. A 
major stockholder, Mr. Breidenthal 
has been on the bank’s board for the 
past two vears. In another move, 
Bernard J. Ruysser was named vice- 
president. In the accompanying photo- 
graph, Mr. Breidenthal, left, discusses 
the change with Mr. Stilwell. 


a 


Dan E. Dorman has been named 
executive vice-president of the Bishop 





National Bank, 
Honolulu, Hawaii. 
Other promotions 
included Desmond 
Stanley to senior 
vice-president, John 
D. Bellinger to vice- 
president and cash- 
ier, Frank Wood to 
vice-president, W. 
G. Pool to comp- 
troller and W. L. 
Smith to auditor. 
In a reorganization of the bank, func- 
tions were divided into three divisions. 
They are cashier, business develop- 
ment and loan divisions. 





D. E. DORMAN 


5 


Chester C. Wingate has resigned 
after serving as president of the Mer- 
chants National Bank, Muncie, Indi- 
ana, since 1946, and has been succeeded 


by William P. Givens. 





5 





G. J. Hoff has been named vice- 
president at the Citizens State Bank, 
Dickinson, Texas. 

e 


A private luncheon last month held 
a two-fold purpose for the Philadelphia 





Burroughs Clearing House 
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Trust COMPANY 
OF GEORGIA 


ATLANTA 


Condensed Statement of Condition 


December 31, 1957 


ASSETS 
Cash on Hand and Due From Other Banks . 


United States Government 
Obligations . . . . . $34,113,050.98 


Municipal Bonds . .. . 8,259,201.00 
Other Securities ... . 398,241.00 


Loans and Discounts . . . 





ee ee a 
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Customers’ Liability on Acceptances and 
ee ee” Lee eee ee 


Accounts Receivable and Accrued Interest . 


Prepaid Expenses and Other Assets 


TOTAL . . . o . . . . . 


LIABILITIES 


Capital. . . ... . =. $ 4,090,000.00 
ee & ww ee we 6,310,000.00 
Undivided Profits . . . . 6,485.878.18 





Reserve for Contingencies . 

Reserve for Expenses, Taxes,ete. . . . . 
Acceptances and Letters of Credit . . . . 
Accounts Payable, Unearned Interest, etc. 


Deposits (*Including U. S. Treasury Tax and 
Loan Accounts). ..... 


TOTAL . 7 . . a . . . + . 


*U.S. Treasury Tax and Loan Accounts . . 


Assets Pledged to secure Public Funds (in- 
cluding U. S. Treasury Tax and Loan Ac- 
counts), Trust Balances and Other Liabili- 


ties as required by law . $ 20,002,618.62 


ME“BER: FEDERAL DEPOSIT INSURANCE CORPORATION 


Feb; tary, 1958 


$ 56,063,753.11 


42,770,492.98 
87,894,502.66 
31,743.15 
3,206,964.24 


1,213,964.32 
1,311,499.03 
298,900.83 


$192,791,820.32 











$ 16,885,878.18 
1,121,938.18 
1,113,955.38 
1,213,964.32 
1,477,173.61 


170,978,910.65 
$192,791,820.32 











$ 3,377,787.61 
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Chairman of the Board 
Genuine Parts Company 





JOHN W. GRANT, JR. 
President 
Grant Properties, Inc. 
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LOOK 


FOR COMPLETE 


CALENDARS 
AND DESK SETS 


A completely new line of decorator 
designed perpetual calendars and 
desk sets in satin finished brass or 
chrome, single and double faced 
calendars with or without pens. 


SIGNS 


Illuminated signs, beau- 
tifully hand-etched in 
plate glass. Standard 
engraved floor and 
counter signs. Name 
plates of all types. 


COIN COUNTING MACHINES 


t 


ABBOTT MODEL 49 


The world famous line of Abbott 
coin counting and sorting ma- 
chines in hand operated and heavy 
duty electric models. 


Also: Abbott quality coin wrappers, coin 
and currency trays, etc., etc. 


WRITE FOR COMPLETE CATALOG 


ABBOTT COIN COUNTER CO. 


143rd-144th STREETS & WALES AVE. 
NEW YORK 54, N. Y., U.S.A. 


TO ABBOTT 


BANKING EQUIPMENT 



























Philadelphia Clearing House Committee marks anniversary 


Clearing House Association. It marked 
the association’s 100th birthday, and 
also honored Herbert E. Amidon who 
retired as manager of the association 
after 29 years’ service. Association 
committee members, posed for the ac- 
companying group photograph are, left 
to right, Mr. Amidon, Frederic A. 
Potts, president, Philadelphia National 
Bank ; Carl W. Funk, counsel; Benja- 
min F. Sawin, president, Provident 
Tradesmens Bank and Trust Com- 
pany; James D. Henderson, Jr., vice- 
president, Broad Street Trust Com- 
pany; Casimir A. Sienkiewicz, presi- 
dent, Central Penn National Bank of 
Philadelphia; William B. Carr, vice- 
president, Provident Tradesmens Bank 
and Trust; Alfred C. Graff, senior vice- 
president, First Pennsylvania Banking 


and Trust Company; Geoffrey S. 
Smith, president, Girard Trust Corn 
Exchange Bank; and Howard C. 


Petersen, president, Fidelity-Philadel- 
phia Trust Company. 
. 

Marvin L. Millard becomes senior 

vice-president, and Paul West becomes 


vice-president in promotions at the 
National Bank of Tulsa, Oklahoma. 


° 


S. Clark Beise, president of Bank of 
America, has been awarded the Order 
of Merit of the Italian Republic. The 


Awarded Italian medal 





decoration is the highest award given 
by the Italian government for civilian 
achievement. In the accompanying 
photograph, Mr. Beise, right, accepts 
the medal from Pierluigi Alvera, coun- 
sul general of Italy in San Francisco, 
who cited Mr. Beise for his friendliness 
to Italy and his interest in the coun- 
try’s economic affairs. 


e 


New comptroller of The Omaha 
(Nebraska) National Bank is F. West 
Kemper, who will continue to serve as 
vice-president. 





Dr. Rafael Pico has been elected 
president of the Government Develop- 
ment Bank for 
Puerto Rico. Dr. 


Pico has been Sec- 
retary of the Treas- 
ury for Puerto 
Rico since 1955 and 
prior to that was 
chairman of the 
Puerto Rico Plan- 
ning Board. He has 
been chairman of 
the bank’s’ board 
since 1953. He suc- 
ceeds Guillermo Rodriguez who has 
retired as president of the bank. 














DR. R. PICO 


5 


New president of the Home Savings 
Bank, Milwaukee, Wisconsin, is A. W. 
Baivier who succeeds Jacobus Kruyne. 
Herbert Steinfuhr was made _ vice- 
president. 

7 


Rembrandt P. Lane’s promotion to 
vice-president has been announced by 
the National Newark and Essex Bank- 
ing Company, Newark, New Jersey. 

So 


Mrs. Mildred May, assistant cashier 
at the Valley National Bank, Phoenix, 
Arizona, recently was honored for het 
work in Arizona’s cancer control pro- 
gram. On the completion of her five 
years as president of the Arizona Divi- 


Burroughs Clearing House 
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The difference is in personal service 


What do you look for in a city correspondent? 
Strength? Stability? Sound Management Poli- 
cies? Comprehensive Service? 

At The Northern Trust Company you will 
find these ingredients, and in addition. . . the 
plus factor which makes the real difference . . . 
Personal Service. 

In Chicago, we offer the assistance of a staff 
long experienced in correspondent banking, sin- 
cerely interested in adapting our services to the 
needs of your Bank and your Customers. 

To speed the processing of your items, we 
maintain a night clearing staff, have arrange- 
ments for Air Mail Field Pickup and clear our 


hic 


NORTHERN 


Northwest Corner LaSalle and Monroe Streets 


Chicago, Illinois © Financial 6-5SO0O 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION & A baad 


February, 1958 





Post Office box hourly . . . around-the-clock. The 
combination of these services can clear your 
checks hours—even days—sooner, depending on 
where your bank is located! 

When next in Chicago, plan to spend some 
time visiting us at The Northern Trust Com- 
pany. We will be happy to show you our modern 
equipment and explain how you can benefit from 
our comprehensive Personal Service. 


“Suggested Services for Correspondent Banks”’: 
54 helpful services described. is 


Write today for copies of this . ; 
informative new booklet. A ee 
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Cancer Society award 


sion of the American Cancer Society, 
Mrs. May was presented with a medal- 
lion of honor, highest award of the 
society. Pictured with her admiring 
the medal is Walter R. Bimson, Valley 
National board chairman. 


+ 


The Dover (New Jersey) Trust 
Company has placed Emil D. Katter- 
mann as president, succeeding William 
J. McElroy. 


* 


A former president of the American 
Bankers Association and the Reserve 
City Bankers Association, Thomas B. 





died last month in a Balti- 
hospital at the age 


McAdams, 
more, Maryland, 
of 78. 


5 


Named president of The Hunting- 
ton National Bank, Columbus, Ohio, 
is Clair E. Fultz. He succeeds John E. 
Stevenson who was elevated to vice- 
chairman of the board. 


* 


Charles F. French, Jr., has been 
elected executive vice-president of The 
First National Iron Bank of Morris- 
town, New Jersey. He was formerly a 
vice-president of the Manufacturers 
Trust Company, New York City. 


oa 


Marshall D. Hewitt has joined the 
Kaleva (Michigan) State Bank as exec- 
utive vice-president. He made the 
move after serving with the First 
National Bank, Michigan City, Indi- 
ana. 


e 


Promoted to executive vice-presi- 
dent at the Scarsdale (New York) Na- 
tional Bank is E. W. Stearns. Moving 
up to vice-president of the bank is 


John J. Link, Jr. 


e 


Added to the list of honors earned 











STRAYER 


Steel Storage Files 
Utmost in Safety 
Positive Drawer Stops 
Vertical and Horizontal Rigid 
Stacking—Automatically 


Bank Supplies 
Since 1914 


5 - Styles 


R—Non Roller 
RB—Steel Bearing Wheels 
NR—Nylon Rollers 
NRGL—Combination Nylon 
Rollers and Glide 
NGL—Nylon Glide Only 





Made any size you specify—é6 colors 


Easy to install 





AUTOMATIC 
NO PASTING 


“Easy Snap" 








collapsible corrugated paper file boxes 
Available 175 stock sizes 








Coin Bags 
Boxes 
Trays 

Wrappers 

Teller Chests 

Note Cases 

Sorters 








Send for our Catalogue 


STRAYER COIN BAG CO. Inc. — New Brighton, Pa. 
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Cited by Christian Laymen 


by Fred Florence, chief executive offi- 
cer of the Republic National, was the 
recent citation presented by the Lay- 
men’s Movement for a _ Christian 
World. The international association 
selected Mr. Florence for his “applica- 
tion of moral and spiritual values in 


business practice and for his outstand- fF 


ing humanitarian service in community 
and national affairs.” Shown making 
the presentation in the accompanying 
photograph is J. C. Penney, left, board 
chairman of the J. C. Penney Company 
and vice-president of the movement, 
and Mr. Florence. 





° 


Shelby L. Richardson has been pro- 
moted to vice-president at the Hill- 
crest State Bank, Dallas, Texas. 


5 


New vice-president of the Erie 
County Savings 
Bank, Buffalo, New 
York is Harlan J. 
Swift, formerly a 
senior law partner 
in a Buffalo law 
firm. Most of his 
law practice has 
been in the field of 


banking and he has 











been an active 
member of the H. J. SWIFT 
banking law sec- 


tion of the New York State Bar Asso- 
ciation. 
+ 


Named vice-president in charge of 
the instalment loan program at The 
Bank of Douglas, Phoenix, Arizona, 
is Vincent Hils. Shelby Daniel has 
been promoted to cashier in charge 0! 
accounting operations. 


6 








Crawford Young has been elected 
president of the Flatbush Savings 
Bank, Brooklyn, New York. He suc- 










Burroughs Clearing House 
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ceeds John S. Roberts who has become 
chairman of the board. 


5 


Earl M. Warren, who has served the 
First National 
Bank, Galveston, 
Texas, since 1912, 
has been named 
president of the 
bank, succeeding 
John M. Winter- 
botham who _ has 
resigned. Mr. War- 
ren has been vice- 
president of the 
bank since 1950. In E. M. WARREN 
a second promo- 
tion, C. F. Uroda was named vice- 
president and cashier. 











o 


Clyde C. Brown, president of The 
Cuba (New York) National Bank, was 
recently honored on the occasion of 
his 50th anniversary with the bank. 

. 


Joseph A. Hudson has been elected 
vice-president and manager of the con- 
sumer credit department at the Lin- 
coln Rochester Trust Company, Roch- 
ester, New York. 

e 

New vice-president in charge of 
operations and personnel at the Lin- 
coln National Bank, Chicago, is Roy 
C. Peterson. 


New president of the Marion (South 
Carolina) National Bank is T. Frank 
Salmon. 

as 


Mary W. Rhodes and E. Stanley 
Davenport have been elevated to vice- 
presidents at the Riverside Bank, 
Miami, Florida. 

5 


Top level changes at the Home State 
Bank of Crystal Lake, Illinois, have 
placed Harold J. Bacon as president, 
and William P. Murray as chairman. 


e 


Roane E. Hathon has been made 
vice-president at the Rapides Bank and 
Trust Company, Alexandria, Louisiana. 

4 


New auditor of The National Bank 
of Jackson, Michigan, is Richard L. 
Halsey. R. A. Avery has been named 
comptroller. 

. 

Elected assistant vice-presidents at 
The First National Bank of Peoria, 
llinois, were Carl P. Hessing, Harold 
J. Weyeneth, and Joseph E. Gummer- 
son, 

. 

Charles F. Hoffman was promoted 
to v.ce-president at the Third National 
Ban: and Trust Co., Dayton, Ohio. 


February, 1958 











"LOcust 8-1700” 


TO YOU, that Philadelphia number can mean a lot. 


FOR EXAMPLE, if you’re a First Pennsylvania correspondent: 
IT PUTS YOU in touch with capable people. 

PEOPLE who are specialists in every phase of banking. 

IT SUMMONS all kinds of efficient services. 

AIR MAIL clearances. Investment analysis. 

LOAN participations. Credit information. 

BUSINESS development. Foreign Department facilities. 

AID on personnel problems. 

EVEN personal services. Much more. 

IF YOU'RE not one of our correspondents... 


WHY not call us now? Be glad to hear from you. 


Banking since 1782 


The First Pennsylvania 


BANKING AND TRUST COMPANY 


31 offices—Serving more people more ways than any other Philadelphia bank 


Member Federal Deposit Insurance Corporation 
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Stock in Federal Reserve Bank 


TOTAL . . 7 7 . . 


Liabilities 





Surplus « 2 © © « 
Undivided Profits . 






Resources 


Cash and Due From Banks. . .. . . $249,405,389.84 
U. S. Government Securities. . . . . » 100,113,175.88 
State, Municipal and Other Securities . . 16,331,126.28 


coe ee 2,610,000.00 


Loans and Discounts . ..... +. + 436,488,195.09 
Bills of Exchange and Commodity Loans . 19,744,819.53 
Bank Building and Equipment. . . . . 24,970,331.91 
Acceptances — Customers’ Account . . . 27,963,000.00 
ere « B64. + 6: Se 6% 4 & 


- + . . « $878,754,981.18 


1,128,942.65 





Capital 6 «© © &@ $ 35,771,400.00 
51,228,600.00 
3,749,127.62 $ 90,749,127.62 








Reserve for Contingencies . 
Reserve for Taxes, Etc. . . 









Deposits: 
Individual . . . $506,1 


U. S. Government 


© © «© © © «©631,695,117.39 


6,192,057.23 


Acceptances — Customers’ Account . . . 28,635,000.00 


92,698.33 


Banks ef © @ 222,066,1 75.29 
13,224,805.32 741,483,678.94 





TOTAL . « © « « « 


Directors 
KARL HOBLITZELLE 


Chairman of the Board 


FRED F, FLORENCE 


Chairman, Executive Committee 


JAMES W. ASTON 


President 


AUSTIN F. ALLEN 
Chairman, Texas Employers 
Insurance Association 


J. W. BATESON 
President, J. W. Bateson Co., Inc. 


JOHN W. CARPENTER 


Chairman, 
Southland Life Insurance Co. 


EDWARD H. CARY, JR. 
President, 
Cary-Schneider Investment Co. 
WIRT DAVIS, II 
Wirt Davis Estate 
HAMLETT HARRISON 
Executive Vice-President, 
Trinity Universal Insurance Co. 
J. M. HIGGINBOTHAM, JR. 
Higginbotham-Bailey Co. 
RALEIGH HORTENSTINE 
Chairman, Wyatt Metal and 
Boiler Works 
J. E. JONSSON 
President, Texas Instruments, Inc. 
J. C. KARCHER 


President, Concho Petroleum Co. 
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REPUBLIC 
—_ i BANK. of Dallas 


. + . + « $878,754,981.18 


jJ. L. LATIMER 
President, 
Magnolia Petroleum Co. 
W. W. LYNCH 
President, 
Texas Power and Light Co. 
LEWIS W. MacNAUGHTON 
Chairman, DeGolyer and 
MacNaughton 
STANLEY MARCUS 
President, Neiman-Marcus Co. 
B. F. McLAIN 
President, Hart Furniture Co. 
JULIUS H. PEARLSTONE 
President, Pearlstone Mill and 
Elevator Co. 
GEORGE HARVEY PENLAND 
Chairman, 
Southwestern Drug Corp. 
LAWRENCE S. POLLOCK 
President, 
Pollock Paper Corporation 
J. W. SIMMONS 
President, 
Simmons Cotton Oil Mills 
R. L. TAYLOE 
Vice-President, 
Sears, Roebuck and Co. 
JOE C. THOMPSON 
President, Southland Corporation 
WILLIAM H. WILDES 
Chairman, 
Republic Natural Gas Co. 
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CAPITAL FUNDS OVER $90,000,000 © LARGEST IN THE SOUTH & 
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CANADIAN BANKING 








Northern Banking 


The Royal Bank of Canada has 
opened a branch at Frobisher Bay, 
near the southern end of Baffin Island, 
opposite Greenland. It is believed to 
be the first bank branch to be estab- 
lished in the sparsely populated east- 
ern Canadian Arctic. 

Frobisher Bay is 200 miles south of 
the Arctic Circle, 1,200 miles north of 
Montreal, where the Royal Bank has 
its head-office. It is the third branch 
the bank has in the far north, having 
opened one just south of the Arctic 
Circle at Port Radium on Great Bear 
Lake some years ago. Another branch 
is located at Mayo in the Yukon. It 
has been in operation for a number 
of years. 

The new Frobisher Bay branch was 
prompted by the use of the fur trading 
post as an important airport. It is half- 
way between the Pacific coast and 
Europe, and is used by international 
airlines as a refueling stop on flights 
between Los Angeles, San Francisco, 
Seattle, Vancouver and London, Paris 
and Amsterdam by Canadian Pacific 
Airlines, Trans-World Airlines, and 














Outlying banking outpost 


Pan-American Airways. It is also used 
by Scandinavian Airway System, first 
of the airlines to use the Northern 
Polar route. SAS now flies to Los An- 
geles and to Tokyo, using Frobisher 
Bay as a refueling stop. 

In addition, there are radar. warning 
stations and a U.S. Strategic Air Com- 
mand base at Frobisher Bay. The 
Canadian government is building a big 
Civilian airport there. Two big oil com- 
panies have gasoline depots there. Be- 
Cause of this growing activity and 


Feb: uary, 1958 


By JAMES MONTAGNES 





Fur traders, airlines, among branch’s first customers 


future potential of the area, the Royal 
Bank of Canada has opened its branch 
there. 


* a e 


Annual Reports 

In its fourth annual report the Mer- 
cantile Bank of Canada, whose parent 
company is the Nationale Handelsbank 
of Amsterdam, Netherlands, an- 
nounced a 30 per cent increase in its 
assets, from $19,000,000 to $25,000,- 
000. Despite a tight money situation 
the bank’s deposits have shown an un- 
interrupted rise, while loans and dis- 
counts have increased from $9,000,000 
to $12,000,000, President Henri E. 
Moquette stated. The bank operates 
offices at Montreal, Toronto and Van- 
couver. 

In its 83rd annual report the Cana- 
dian National Bank, head-office Mon- 
treal, reported total assets of $664,- 
353,931, up from $643,514,380 in the 
1956 fiscal year. Deposits for the year 
ending November 30, 1957, totaled 
$627,824,741, up from $618,608,806 
the previous year. Current loans at 
$310,600,000 were up from $308 mil- 
lion the previous year. Mortgage loans 
totaled $14.6 million, compared to 
$11.3 million in 1956. Net profits, after 
taxes and other deductions, amounted 
to $2,080,590 up from. $1,897,100. 

The Royal Bank of Canada contin- 
ued to have the largest total assets 
of any Canadian bank with $3,760,- 
500,000 for the fiscal year ending 
November 30, 1957, as against $3,571,- 
300,000 the previous year. Current 


loans were up to $1,431,200,000 from 
$1,295,000,000 in 1956. Insured mort- 
gages totalled $216.6 million in 1957 
compared to $186.2 million in 1956. 
Profits, after income taxes, were $13,- 
919,550 against $12,467,268 in 1956. 
The bank reported a steady upward 
trend in deposits, up $148.3 million 
for the year to $3,426,700,000. 


° Sd o 


New Building Features 


The Bank of Montreal has started 
work on its new 14-story head-office 


Construction under way 


Bank of Montreal’s future headquarters 
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Dundas Highway-Palston Road office, Toronto-Dominion Bank, Dixie, Ontario 


Sectional construction of new branch reduces costs 


building adjoining its present head- 
office on Place d’Armes in downtown 
Montreal. The new $10,000,000 addi- 
tion will be built on the same site as 
the bank’s original head-office nearly 
140 years ago. It was torn down in 
1876 for a new post office building. 
The latter has now been demolished, 
but a post-office will be located in the 
new 14-story building. 

With exception of the ground-floor 
post-office, which will also occupy part 
of four basements, the new building 
will house Bank of Montreal head- 
quarters. The top 50 feet of the 260 
foot high building will be recessed and 
will carry the bank’s name in six-foot 
high letters on all four sides, two sides 
in English and two in French. A three- 
story wing will connect the new build- 
ing with the present. domed head-office 
which was constructed in 1848. The 
14-story structure will be set back 
about 16 feet from St. James Street, 
with a landscaped plaza across the 
front of it. 

The Canadian Bank of Commerce 
opened a colorful new branch in the 
19-story Burrard Building at Van- 
couver. Colored photographs of various 
facets of British Columbia’s economy 
decorate one wall. The doors to the 
branch open at a slight touch of the 
bar running vertically up the glass 
panels. 

The five large mural photographs 
depict farming, logging, mining, fish- 
ing, pulp and paper industries. The 
photographs are blown up to four by 
six feet from actual colored photos 
taken at various points in the prov- 
ince. The bank has low counters of 
light wood and caters to many trav- 
elers. There are a number of travel 
agencies in the office building and it 
is close to main hotels. 

The St. Lawrence Seaway looms in 
the branch banking of the Bank of 
Montreal. With elimination of a num- 
ber of towns and villages on the Cana- 
dian side of the St. Lawrence River in 
connection with flooding for the Sea- 
way, the bank has closed its offices at 
Wales and Aultsville, Ontario. A new 
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branch has been opened at Ingleside, 
a new town on the St. Lawrence Sea- 
way incorporating a number of the 
flooded communities. 

A new design in bank architecture 
which drastically reduces both the cost 
and time of building construction is 
featured in the new branch of the 
Toronto-Dominion Bank at the junc- 
tion of the Dundas Highway and 
Palston Road at Dixie, a western sub- 
urb of Toronto. Using glass, steel and 
concrete the branch is 30 by 70 feet 
in size and is made up of basic sections 
10 feet in depth. This provides for 
future expansion in that additional 10 
foot sections can be added to the orig- 
inal structure. Three walls are of glass 
panels to utilize natural light when- 
ever possible and the fourth wall is 
constructed of concrete. An overhead 
portico shields the steel and glass front 
entrance and the night depository in- 
stallation. 

Main feature of the new Toronto- 
Dominion Bank branch is the number 
of teller stations that can be put into 
operation in a short time. Portable 
screens can be placed in seconds and 
a tellers’ cash box rolled into position 
on casters. Three to ten tellers stations 
can be used according to peak banking 
hours. There is no basement in the 
new branch; the vault, employees’ 
lounge and washrooms, storage space 
and machine operator stations are con- 
tained in a service core walled off from 
the regular working space. A mezza- 
nine above the service core houses the 
air-conditioning and heating units and 
storage space. 

The interior office fittings are of 
functional design and were built. at 
half the cost of conventional style bank 
fittings. To facilitate cleaning, all dust- 
catching mouldings and corners have 
been eliminated and no furniture, 
counters or desks are panelled to the 
floor except the sky-blue and white 
screens which enclose the manager’s 
office at the front of the building. The 
interior color scheme is_ sky-blue, 
white, black and peach with white ter- 
razo floor in the customers’ area and 


high-intensity fluorescent lighting in 
longitudinal strips on the ceiling. 


e *. e 


Bank Advertising 


Cartoon advertisements are being 
used by the Bank of Montreal in uni- 
versity publications throughout Can- 
ada this school season, with emphasis 
on “It’s nice to have something to fall 
back on.” The cartoons show students 
at various occupations from bird 
watching to flag pole painting, slipping 
from their high perch and sliding back 
to earth on a Bank of Montreal savings 
account passbook. The advertisement 
lists the bank’s branches near the local 
university and points out that this is 
“the bank where students’ accounts are 
warmly welcomed.” 

In the city of Montreal, the Bank of 
Montreal has used a map advertise- 
ment in daily newspapers showing its 
66 branches in the metropolitan region 
and the main roads where they are 
located. A list of the branches, corre- 
sponding to the numbers on the map, 
appeared below the map in the adver- 
tisement. 

The Toronto-Dominion Bank has in- 
stalled gaily colored rocking horses at 
some of its suburban branches to oc- 
cupy the youngsters while the parents 
are doing their banking. The idea orig- 
inated with Manager D. C. Cruthers 
at the Wharncliffe Road and Oxford 
branch at London, Ontario. 


Aimed at college students 





«. and a Savings Account ot 
The Bank of Montreal* is the way 
to guarantee yourself that 





secure feeling . .. 
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New type of pacifier 


The Toronto-Dominion Bank has 
prepared a special clear plastic pass- 
book case for use of junior depositors, 





whose new passbooks feature Canadian | 


transportation on one cover and the 
coats-of-arms of the ten Canadian 
provinces on the other cover. 


° e e 


Personnel 


J. U. Boyer, executive vice-president 
and general manager of the Provincial 
Bank of Canada has been elected pres- 
ident of the bank. Mr. Boyer is an hon- 
orary president of the Canadian Bank- 
ers’ Association. He started with the 
bank as a junior in 1918 and became 
manager of the bank’s main Montreal 
branch in 1930, general manager in 
1936, vice-president in 1951, and exec- 


utive vice-president in 1957. He was | 
president of the Canadian Bankers’ | 


Association in 1949. 
o 


Wm. D. Small, with the security de- 
partment of the Bank of Montreal 
for the past ten years, has been ap- 
pointed assistant superintendent of 
the department at the Montreal head- 
office of the bank. He joined the bank 
20 years ago as a commerce graduate 
of Queen’s University, Kingston, Ont. 


° 


J. P. R. Wadsworth, general man- 
ager of the Canadian Bank of Com- 
merce, has been elected a vice-presi- 
dent and director of the bank. K. B. 
Smith, superintendent of the Canadian 
Bank of Commerce at the Toronto 
head-office, has been promoted to as- 
sistant general manager. He joined the 
benk in 1930 and has held posts 
throughout Canada. 
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If you are thinking of establishing a business 
in Canada you will find it advantageous to con- 
sult Imperial Bank of Canada. With branches 
coast to coast, Imperial Bank can readily supply 
you with up-to-the-minute information on 
trends, developments and ‘business opportu- 
nities. For such information, write Imperial 
Bank of Canada, Head Office, Toronto, Canada. 


IMPERIAL 


BAN K OF CANADA 


BRANCHES COAST TO COAST IN CANADA, AND 
CORRESPONDENTS THROUGHOUT THE WORLD 














For the answers 


you need on Canada... 





Your inquiries on any phase of 
Canadian business will receive 
prompt attention from any of 
a vw our offices 

i listed below: / 


Bank or MonTREAL 


New York--64 Wall Street San Francisco--333 Caltfornia Street 
Chicago: Special Representative’s Office, 141 West Jackson Blvd. 
\ 
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10 2 MILLION CANADIANS 





700 BRANCHES ACROSS CANADA ‘RESOURCES—$2,800,000,000 
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First Western Bank 


AND TRUST COMPANY 


ANNOUNCES the Opening of its new 



















to extend the scope of its services 
throughout the world 


405 Montgomery Street, San Francisco 
97 OFFICES THROUGHOUT 






CALIFORNIA 
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THE BOOKLET COUNTER 








Credit Insurance ... Basic factors 
in credit insurance, particularly in re- 
lation to bank lending, are covered in 
this informative 96-page appraisal. It 
gives a history of credit insurance, 
shows the various types of policies 
available, and outlines the purposes 
and needs for credit insurance. Costs 
of credit insurance and its place in 
strengthening the lender’s position are 
also studied. Written as a partial ful- 
fillment of A.B.A. Graduate School re- 
quirements, it contains an appendix of 
various forms used in credit insurance 
operations. 


Office Planning and Layout... 
The arrangement of all component 
parts of work in the office into an 
efficient, attractive whole provides a 
better work flow and more productiv- 
ity. How this can be accomplished is 
the primary aim of this 32-page book- 
let. It gives ideas on room separation, 
work space per employee or officer, lo- 
cation of equipment, aisles, etc. Loca- 
tion and size of doors and windows, ex- 
pansionary plans, and special features 
are also covered in this well-illustrated 














Modern spacing concepts 


pamphlet. Lighting, color and furnish- 
ings are among the other topics given 
full treatment in this valuable library 
addition. 


Secrets of Savings .. . Before you 
Spend any of your pay you should set 
some aside for savings, is one of the 
Saye pieces of advice contained in this 
eight-page customer brochure. Pub- 
lished by a Chicago bank, the copy- 
righted pamphlet outlines 14 secrets 
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secrets of 
saving 
money 


BY LOU DIXON 








Effective savings promotion 


to help the saver put money away for 
future needs. Don’t buy anything you 
don’t really need; avoid waste; and 
bank those refund checks are among 
other thrifty habits covered. The book- 
let’s highly persuasive style makes it 
an ideal vehicle for banks considering 
similar promotions. 


Year-End Bond Survey .. . What 
the 1957 issues lacked in size, they 
made up in numbers, according to this 
authoritative report. It notes that the 
sensitive 1957 market probably set a 
record for issues withdrawn or post- 
poned, while at the same time piling 
up a near record of some $7 billion in 
tax-exempt issues underwritten and 
distributed. Approximately $914 bil- 
lions of corporate bonds were mar- 
keted last year, it adds, with virtually 
all industries contributing to the in- 
crease. The outlook for 1958 issues, in 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promplly to the 
producers. Simply address requests 
on bank or company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 















the light of recent developments, is 
treated in the report. 


Residential Appraising . . . The 
factors that influence the value of a 
home may change quickly, adding im- 
port to the work of the senior residen- 
tial appraiser. His functions and spe- 
cialized talents are outlined in this 16- 
page booklet. The appraiser’s knowl- 
edge of proper size, reliable design and 
correct installation of complicated 
equipment enable him to provide addi- 
tional expert scrutiny when it seems 
warranted, the booklet adds. 


Modern Banking Equipment... 
Many worthwhile ideas for speeding 
depositor service, desk work and record 
keeping are contained in this 36-page 
office equipment handbook. Well-illus- 
trated, it places main emphasis on 
work organization, better use of avail- 
able space, and point-of-use fire pro- 
tection for records. 


Pension Plans . . . Special fund- 
ing of pension plans may go a long way 
towards meeting needs of employers 
who have guaranteed specific benefits 
to retired employees, according to this 
22-page booklet. It points out how 
taxes and legislative restrictions have 
hampered funding of various pension 
plans, making special funding an ideal 
means of providing greater flexibility 
in payments to retirees. The booklet 
also discusses the advantages of the 
variable annuity over previous fixed 
annuity programs. 


Outlines new program 






Pension Plans 
with 


Special Funding 





















































THE 


TRUSTEES 





THOMAS M. BANCROFT 
President 
Mount Vernon Mills, Inc. 


WILLIAM A. M. BURDEN 
W. A. M. Burden & Co. 


LOUIS S. CATES 
Chairman of the Board 
Phelps Dodge Corporation 


COLBY M. CHESTER 
Honorary Chairman 
General Foods Corporation 


JOHN B. CLARK 
President 
Coats & Clark Inc. 


LESTER L. COLBERT 
President 
Chrysler Corporation 


RICHARD G. CROFT 
J. H. Whitney & Co. 


JARVIS CROMWELL 
President 
Iselin-Jefferson Financial Co., Inc. 


MORSE G. DIAL 
President 
Union Carbide Corporation 


WALTER G. DUNNINGTON 
Attorney 
Dunnington, Bartholow and Miller 


WILLIAM S. GRAY 
Chairman of the Board 


J. VICTOR HERD 
Chairman and President 
America Fore Insurance Group 


C. JARED INGERSOLL 
Chairman of the Board 
Muskogee Company 


JOSEPH H. MCCONNELL 
General Counsel 
Reynolds Metals Company 


R. E. MCNEILL, JR. 
President 


J. K. OLYPHANT, JR. 
Vice Chairman 


ROBERT G. PAGE 
President 
Phelps Dodge Corporation 


AUGUSTE G. PRATT 
Chairman of the Board 
The Babcock & Wilcox Company 


GWILYM A. PRICE 
Chairman of the Board 
Westinghouse Electric Corporation 
LUCIUS F. ROBINSON, JR. 


Attorney 
Robinson, Robinson and Cole 


JOHN P. STEVENS, JR. 
Chairman of the Board 
J. P. Stevens & Co., Inc. 





Statement of Condition, December 31, 1957 





ASSETS 
Cash and Due from Banks . . . . 2 « « $ 500,560,881 
U.S. Government Obligations . . . . 2. . 262,538,456 
State, Municipal and Other Securities. . . . 57,482,129 


sabe AS Stik A i a be a cm ee 912,329,335 





Real Estate Mortgages. . . . . 2. «© © « 3239,125 
Banking Houses and Equipment .... . 12,207,001 
Accrued Interest Receivable. . . 2. 2. « « 2,558,969 

Customers’ Liability on 
Acceptances Outstanding . . . « « « « 45,144,526 
$1,796,060,422 


LIABILITIES 


Deposits. « 0 6 6 2 6 8s ss +s «+ $2,676,068,655 
Acceptances. « 2 « «© « « «+ $47,742,164 





In Portfolio. . « «+ + » « « 1,838,932 45,903,232 
Reserves for Taxes, Interest,etc. . . . . . 8,781,238 
Dividend Payable January 2,1958. . .. . 1,800,000 
Capital ($10 Par) . . . $ 36,000,000 
a a a 100,000,000 
Undivided Profits . . .. 27,507,257 163,507,257 

$1,796,060,422 


U. S. Government obligations and other securities carried at $62,753,171 


were pledged for various purposes as required by law. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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COURT DECISIONS 








By FREDERICK C. FIECHTER. Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Insolvency Liens 


The United States Court of Ap- 
peals, Fifth Circuit (Texas) has held 
that under the United States Priority 
Statute, the United States was not en- 
titled to have its debt for taxes first 
satisfied out of the proceeds of the sale 
of the assets of an insolvent taxpayer 
corporation ahead of the tax lien 
claims of the City of Dallas and the 
mortgage lien claims of the banks. 
“.. The claim of the United States 
to priority over the mortgage lien 
claims is unfounded, and on the appeal 
of the mortgage lien claimants, the 
judgment must be reversed with direc- 
tions to provide for the payment of the 
claim of each out of the proceeds of the 
property on which its lien was fixed, 
subject, however, to first payment 
thereout of the City’s tax claims. 

“We thus, while affording protec- 
tion to the City’s claims for taxes by 
directing their payment, reject both 
the claim of the City that... ‘its 
general lien’ defeats the priority claim 
of the United States and the conten- 
tion of the United States that, be- 
cause we have concluded that its 
claim is entitled to priority over the 
City’s claim and the City’s claim is 
entitled to payment ahead of the mort- 
gage lien claims, the circuity problem 
presented thereby compels... putting 
the claim of the United States ahead 
of them both.” 

In so holding the Circuit Court 
reversed its District Court. The stat- 
ute in question reads: “Whenever 
any person indebted to the United 
States is insolvent, or whenever the 
estate of any deceased debtor, in the 
hands of the executors or adminis- 
trators, is insufficient to pay all the 
debts due from the deceased, the 
debts due to the United States shall 
be first satisfied; and the priority 
established shall extend as well to 
cases in which a debtor, not having 
sufficient property to pay all his debts, 
makes a voluntary assignment there- 
of, or in which the estate and effects 
of an absconding, concealed, or absent 
debtor are attached by process of law, 
as to cases in which an act of bank- 
runtey is committed.” 

“he bank had recorded its mort- 
gazes November 25, 1953 and June 
30, 1954; the City of Dallas had 
assessed its personal property taxes 
on September 12, 1955; and the 
United States levied its excise taxes 
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on August 15, 1956 and filed its 
notice of tax lien on October 15, 1956. 
Exchange Bank & Trust Co. v. Tubbs 
Manufacturing Co., 246 F.2d 141 
(1957) 


& e e 


Accord and Satisfaction 

The Supreme Judicial Court in 
Maine held that where owners gave 
the builder of a dwelling house a check 
on which appeared the words “By 
endorsement this check is accepted in 
full payment of the following ac- 
count”, “Final’, and “If incorrect 
Please return. No other receipt neces- 
sary”, and builder’s endorsement ap- 
peared on check and check was marked 
paid, there was accord and satisfac- 
tion. 

The Maine statute modified the 
common law about no settlement of 
undisputed amounts by providing: 
“No action shall maintained on a 
demand settled by a creditor or his 
attorney entrusted to collect it, in full 
discharge thereof, by the receipt of 
money or other valuable considera- 
tion, however small.” 

The court said that it was not con- 
cerned with whether the claim was 
disputed or undisputed (there was a 
dispute arising from the construction 
of the house) because the statute was 
applicable. 

The court found that the Referee 
erred in finding that the payee of the 
check was unaware that it was in 
final settlement. “The word ‘final’ on 
the check could have only one meaning 
to a person in the situation of the 
plaintiff; namely, that it was the in- 
tention of the defendants thereby to 
settle the claim. What else could 
‘final’ mean to the plaintiff contrac- 
tor? What need was there for the 
parties to discuss the offer of $1,000 
in final settlement? The plaintiff chose 
to accept the check with the condition 
attached. He now seeks to deny the 
force and effect of the condition, and 
this he may not do.” 

Larsen v. Zimmerman 135 A.2d 270 
(1957) 


° e o 


Promoter v. Financier 

Where a party agreed to provide 
financing for a contemplated real es- 
tate project up to the time the pro- 
posed building plans were submitted, 


and he gave no indication that he in- 
tended to do anything but proceed 
with the project, he waived any pos- 
sible breach on the part of the other 
person to the contract and estopped 
himself from later rescinding the 
contract because of an alleged delay, 








Use high quality Brandt 


coin wrappers 
and 


bill straps 


they have everything 


— 


aRAMMT 


COIN HANDLING PRODUCTS 





@ Fine, strong kraft paper 

@ Firmly sealed seams 

@ Made to exacting specifications 

®@ Neat, clear printing 

@ Complete range of distinctive colors 


For detatled information and free 
samples, fill in the coupon. 





Brandt Automatic Cashier Co. 
515-517 First Street, Watertown, Wisconsin 


a 
Kindly send free samples of your coin wrappers | 
and bill straps as well as detailed information in | 
connection therewith. | 





**Brandt'’ and ‘‘Cashier'’ registered United States 
Potent Office and Canadian Trade Marks Office. 
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banks offering 





gain these extra benefits (0 





INCOME FROM 
PERSONAL CHECKING ACCOUNTS 

















_ ThriftiCheck’s service includes help- | 
ing client banks increase income from | 
_all personal checking accounts—both | 


_ Regular and ThriftiCheck. 


_ ThriftiCheck’s on-the-premises im- 
_ printing equipment may also be used 
_ for personalizing regular checking ac- 
- counts, saving time and money. 
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In addition to names, account num- 


bers can also be imprinted anywhere _ 


on checks and used with any book- 


- keeping system, including automation. | 


_ ThriftiCheck recommends a window 
' envelope system so that reorders for 


fillers can be mailed without the 


_ bother of addressing envelopes. 





ee 


$2.50 
in advance 
for 
25 checks 


MORE 
PROFITABLE 
ACCOUNTS 











ADVERTISED IN 
The Saturday Evening 








_ the preferred“prepayment”plan — it — 
_ reduces cost, increases income and | 


For 19 years, ThriftiCheck has offered 


attracts steadier accounts. 


ThriftiCheck is nationally advertised. 


Client banks are supplied with a con- 
_ tinuous flow of free advertising ma- 


terials for their own use. 









































ThriftiCheck is otlered onanexclusive _ 
_ basis to only one bank in a community 
and is installed without investment 


8 of the bank's funis. 
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' May we tell you more about the profit 
potentials of ThriftiCheck, and the 
reasons why it is America’s most pop- 
ular checking account plan? 












according to the United States Cour 
of Appeals, Fifth Circuit, (Texas) 

On August 1, 1955, Crampton 
entered into an agreement with cer- 
tain owners of vacant real estate ii 
downtown Wichita Falls, Texas. He 
received an option to purchase the 
property for $415,000, provided he 
deposited $10,000 in earnest money in 
escrow with the First National Bank 
of Wichita Falls by 10:00 A.M. on 
August 3rd. This sum was to be ap- 
plied as part of the purchase price to 
be paid in whole on or before October 
1st, or to be forfeited to the sellers 
if the transaction was not consum- 
mated by that time. 

Crampton thereupon executed a 
promissory note for $10,000 to the 
bank, on which he obtained the en- 
dorsement of his father-in-law, Cook, 
as surety, which note was to be used 
to obtain the sum required to be 
placed in escrow when the bank re- 
ceived further instructions from 
Crampton. He then entered into sev- 
eral lease agreements with three po- 
tential tenants of the building he 
planned to erect, who agreed to pay 
monthly rentals totalling at least 
$3,685 for a term of 15 years. At 
that point he was informed by a real 
estate agent that the latter had heard 
of a tentative offer of $10,000 for the 
entire deal as thus far developed. 

On the morning of August 3rd 
Crampton visited Childress and en- 
tered into a written contract with 
him whereby the latter agreed to se- 
cure the necessary financing for the 
purchase of the property and the 
erection of the building, and to re- 
lieve Cook of any liability in connec- 
tion with the above note, in return 
for a three-fourths interest in the 
property. The agreement was that the 
leases should be executed by finan- 
cially sound lessees as represented by 
Crampton. 

Crampton thereupon instructed the 
bank to conclude the escrow arrange- 
ment between him and the owners of 
the property. Childress suggested cer- 
tain changes in the proposed building 
plans submitted to him by Crampton, 
which the latter completed by about 
August 17th, at the cost of $800 in 
architect’s fees. 

Childress never took any steps to 
relieve Cook from his liability on the 
$10,000 note, as the contract required 
him to do before September 13th, and 
he never secured the necessary financ- 
ing to enable Crampton to comply 
with the terms of the purchase agree- 
ment, and consequently on October 1, 
1955, the $10,000 earnest money was 
forfeited. Crampton being unable to 
honor the note, it was paid by Cook. 

Cook, a citizen of Nebraska, there- 
upon brought a diversity suit in the 
court below against Crampton and 
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BATTLE CREEK FLINT GRAND RAPIDS LANSING 
MARSHALL PORT HURON SAGINAW 
STATEMENT OF CONDITION 
December 31, 1957 
ASSETS 

Cash and Due from Banks.............+++--$ 60,241,567.26 
U. S. Government Securities.............+-. 139,239,413.08 
Sic ae I BE ccccccecncacdawenns 60,528,720.58  $260,009,700.92 
Loans—Other....cceeceeseees TTT TTT TT TTT TTT TTT _— 208,575,534.71 
Bank Buildings and Equipment...........sseeeeeececeees eee 8,600,613.69 
Other Securities *eeee eee eeveeeeeeeeeeeeeeeeeeeeeeeeeeeeeeneeee 1,729,487.67 
Accrued Income....... Ousne be 06s bnb00604566606600000000006 1,184,594.05 
Other Assets *seneeeeeee eeeeeee ee eee eeeeeeeeeeeeeeeeeeeeeeeeee 981,118.58 
Pa a $481,081,049.62 
LIABILITIES 
Deposits oeeeeeveeeeeeeveee eeeeveeveeee eee eeeeeeeeeeeeeeeeeeeeeeeee $433,491,211.24 
CE GD 6 0 00s008eneeeendeseenseseceneetéseeesneenes 4,755,277.79 
Ph Pi . -ccscebnmdedebaeniaeeehedheeneaaneeekes 15,736,497.15 
Peetesned SEs cv ccccccesescsccssscssceseses «68GB 
Ce Tc ccc wecdecinccsncesessnsenes 7,500,000.00 
Surplus...ccccccccccccccccccscccccccccccccs 7,500,000.00 
Profits and Reserves... .ccccccccccsccccccess 11,098,063.44 27,098,063.44 
Total Liabilities........ ieisavesesun ceccccsecceeees§ $481,081,049.62 








OPEN EACH WEEKDAY INCLUDING SATURDAY UNTIL 4:30 P.M. 


Member 
Federal Reserve System 
Federal Deposit Insurance Corporation 
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Come 
a little 


closer 





(I have a surprise for you in my little bag.) 


Here’s a magic formula guaranteed to bring you new 
customers, new accounts. It’s called a Christmas Club. 
My little Club has worked wonders for hundreds of in- 
stitutions across the country. It can for you, too. Why, 
you'll be astonished at how many folks keep dropping in 
every day ... making regular payments . . . discovering 
your other services. 

Won't you help yourself to one of my profitable Christmas 
Clubs? I have a whole bagful to choose from — but I 
especially recommend Rand M¢Nally’s. They have every- 
thing you'll need for your Christmas Club—beautiful 
four-color promotional material, ad mats, shopping lists, 
coupon books, checks, and all the other supplies that go 
to make a successful Club that will grow with the years. 


For samples and full 
information, drop a line to: 
Rand M‘Nally & Company, 
Christmas Ciub Division, 

405 Park Avenue, New York 22, 
Box 7600, Chicago 80. 








Childress, both citizens of Texas, for 
recovery of the $10,000. Crampton 
filed a crossclaim against his co- 
defendant in which he alleged the 
latter’s breach of the contract between 
them, and asked that he should be 
required to pay (1) the entire amount 
of Cook’s claim, as well as (2) dam- 
ages to Crampton: $10,000 for the 
loss of the value of the leases, $800 
for the architect’s fees incurred in 
modifying the plans in accordance 
with Childress’ demands, and lesser 
amounts for other incidental expend- 
itures. 

The defense was that the lessees 
were not financially sound and that 
Crampton’s delay in revising the 
building plans prevented the accrual 
of any obligation by Childress under 
the contract, because it was too late 
for him to obtain the necessary financ- 
ing from the outsiders, to whom he 
had shown the revised plans. 

The court dismissed both defenses 
on the facts and proceeded to hold 
Childress for the loss of the market 
value of the leases caused by his 
breach of the contract, as well as for 
the architect’s fees and the amount 
of the $10,000 note. 

Childress v. Cook, 245 F.2d 1798 
(1957) 


Documentary Letter 
Of Credit 

An Oklahoma bank issued a docu- 
mentary letter of credit to a bank in 
California, and in a telegram sent 
later advised the California bank that 
it was authorized to pay certain 
amounts on receipt of a cablegram 
from a Swiss bank. The cablegram 
would describe, said the telegram, cer- 
tain documents held by the Swiss 
bank. 

In due time the California bank 
paid out on receipt of the cablegram. 
Later, the United States Court of Ap- 
peals for the Tenth Circuit (Califor- 
nia) held that the Oklahoma bank 
thereby became impliedly obligated to 
reimburse the California bank for the 
amounts it paid. 

Well casing and tubing were being 
shipped from Antwerp, Belgium to 
Houston, Texas. The purchaser of this 
material negotiated with a broker in 
San Francisco to purchase the mer- 
chandise, and it became necessary for 
the purchaser to furnish a letter of 
credit covering the amount of the pur- 
chase price. The purchaser’s bank in 
Oklahoma furnished the letter of 
credit obligating that bank to honor 
drafts not to exceed $480,749, provided 
that certain documents were attached 
to the drafts. The letter was very de- 
tailed as to specifications of the ma- 
terial, inspection, etc. 

The California bank was employed 
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AMERICAN TRUST COMPANY 


San Francisco 


Statement of Condition, December 31, 1957 


RESOURCES 


Cash on Hand and in Banks 
U. S. Government Obligations 
State, County and 
Municipal Bonds 
Other Bonds and Securities 
Stock in Federal Reserve Bank 
Loans and Discounts 
Bank Premises and Equipment 
Other Real Estate 
Customers’ Liability 
under Acceptances 
Accrued Interest Receivable 
and Other Assets 


80,491,221.52 
34,003,054.48 


2,400,000.00 ie ee 
850,202,846.88 Other Liabilities 


16,170,212.42 Capital Funds: 


1,922,311.76 


11,991,714.91 


LIABILITIES 


$ 282,806,120.14 Deposits 


402,878,677.58 Acceptances Outstanding 


1.00 Capital Stock 
($10.00 par value) 


Surplus 





Total Resources 


$1,682,866, 160.69 


Reserve for Unearned Discount 


Reserve for Interest, Taxes, etc. 


$1,539,688,411.50 
2,228,600.76 
14,636,512.61 
11,575,086.35 
4,189,956.59 


$27,812,500.00 
52,187,500.00 
Undivided Profits 30,547,592.88 


110,547,592.88 





Total Liabilities 


$1,682,866, 160.69 


United States Government and other securities carried at $185,437,556.20 are pledged to secure U. S. Government 
Deposits, other public funds, trust deposits, and for other purposes as required or permitted by law. 


FRAZER A. BAILEY 
San Francisco 
WAKEFIELD BAKER 
President, Baker & Hamilton 
KENNETH K. BECHTEL 
Chairman of the Board 
Industrial Indemnity Company 
COLBERT COLDWELL 
Coldwell, Banker & Company 
PETER COOK, JR. 
Rio Vista 
RANSOM M. COOK 
Senior Vice President 
PAUL L. DAVIES 
Chairman of the Board, Food 
Machinery and Chemical Corporation 
CHARLES ELSEY 
San Francisco 
B. R. FUNSTEN 
President, B. R. Funsten & Co. 


DIRECTORS 


HENRY Q. HAWES 
Senior Vice President 
McCann-Erickson, Inc. 
WILLIAM L. KEADY 
President, Fibreboard Paper 
Products Corporation 
HARRIS C. KIRK 
President 
J.R. KNOWLAND 
Publisher, Oakland Tribune 
DANIEL E. KOSHLAND 
President, Levi Strauss & Company 
ROGER D. LAPHAM 
San Francisco 
JAMES K. LOCHEAD 
Piedmont 
DONALD MACLEAN 
President, California and Hawaiian 
Sugar Refining Corporation 


J. W. MAILLIARD, III 
Vice President 
Mailliard & Schmiedell 
DONALD H. McLAUGHLIN 
‘President, Homestake Mining 
Company 
ROBERT W. MILLER 
Chairman of the Board 
Pacific Lighting Corporation 
GEORGE G. MONTGOMERY 
President, Kern County 
Land Company 
HERMAN PHLEGER 
Brobeck, Phleger & Harrison, 
Attorneys 
ALLAN SPROUL 
Kentfield 
MARK R. SULLIVAN 
President, The Pacific Telephone 
and Telegraph Company 
BEN F. WOOLNER 
Attorney 
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THE CREST 
OF THE WAVE... 


Today more than ever the important markets 
of Australia and New Zealand are attracting 
the attention of U.S. business executives. 


If you are thinking of establishing a branch 
or subsidiary in Australia, you'll find that our 
48 page book “Company Formation in Aus- 
tralia” will give you much difficult-to-find 
information in concise form. 


We will also be pleased to send you A. N. Z. 
Bank Travellers’ Guides which contain useful 
information including maps. There’s one for 
Sydney, Melbourne, Adelaide, Perth, Bris- 
bane, Tasmania, Wellington, Auckland, 
Christchurch and Dunedin. Merely write to: 


General Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
394/396, Collins Street, Melbourne, Australia 
Chief Manager’s Office 


AUSTRALIA AND NEW ZEALAND BANK LIMITED 
196 Featherston Street, Wellington, New Zealand 


The Manager 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
71 Cornhill, London, E. C. 3, England 


NE 
AUSTRALIA AND NEW ZEALAND 
BANK LIMITED 











for a commission to pay drafts draw: 
by the seller of the merchandise, and 
the procedure outlined by that bank 
was approved by the Oklahoma bank. 
However, after this procedure was es- 
tablished, all parties concerned learned 
that in order to effect the shipment it 
would be necessary to make payment 
in Europe before the materials moved. 

The Oklahoma bank, with the ap- 
proval of the purchaser, advised the 
California bank in a telegram that it 
should make payment on receipt of a 
cablegram from the Swiss bank; that 
the latter bank held the documents re- 
quired by the letter of credit issued 
by the California bank to the Swiss 
bank. 

When received, the Swiss bank’s 
cablegram read: “. upon receipt 
your authenticated cablegram advis- 
ing amount negotiated, quantity 
shipped, credit terms met, we will re- 
imburse you in accordance with your 
instructions.” When the material ar- 
rived it was discovered that some of it 
was not new but second-hand, and for 
that reason the purchaser refused ac- 
ceptance. 

Thereupon, the California bank ex- 
plained to the purchaser the meaning 
of the cable from the Swiss bank, and 
expressed the opinion that the Swiss 
bank was reliable, that certain docu- 
ments would be received before the 
goods arrived, and that payment in 


| Europe did not mean anything as far 


as the purchaser was concerned. 

In the litigation that followed, the 
Court. found that this was not a false 
representation of a material fact 


| which would have stopped the Califor- 


nia bank from enforcing the implied 
obligation on the part of the Oklahoma 
bank to reimburse the California bank 
for payments made after the Okla- 
homa bank had authorized them, par- 
ticularly since that authorization was 
subsequent. 

The California bank reimbursed the 
Swiss bank in full, sold the rejected 
material and sued the Oklahoma bank 
for the difference. 

Both the lower Court and the Cir- 
cuit Court found in favor of the Cali- 
fornia bank although there was one 
dissent in the Court above. 

a pile ebiiall Co. v. Bank of America 
Nat. T. &-S. Ass’n., 218 F. 2d 831 
(1955). 


e e e 


Creditors Denied Access to 
Bankrupt’s Accounts 

Credit is rarely extended in reliance 
on any particular accounts receivable, 
but rather on the amount of receiv- 
ables which a business of a particular 
size and character may be expected to 
have continually outstanding, ruled 
the court in this case, as it denied the 
bankrupt assignor’s creditors access to 
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Organized as N. W. Harris & Co. 1882. Incorporated 1907 


115 W. MONROE STREET 
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CHICAGO 90 





STATEMENT OF CONDITION 


DIRECTORS 





December 31, 1957 
RESOURCES 


Cash on Hand and Due from Banks.... . .$199,207,554.95 
U. S. Government Securities 139,873,709.52 
State and Municipal Securities 48,902,564.89 
Other Bonds and Securities 6,035,485.82 
Loans and Discounts 358,959,482.43 
Federal Reserve Bank Stock 1,050,000.00 
Customers’ Liability on Acceptances 1,644.65 
Accrued Interest and Other Resources... . 3,711,349.20 
Bank Premises 5,700,000.00 


$763,441,791.46 





LIABILITIES 


Demand Deposits 

Time Deposits 
Total Deposits 

Dividend Payable January 2, 1958 

Acceptances 

Reserves for Taxes, Interest, etc 

General Contingency Reserve 

Capital $ 15,000,000.00 

Surplus 20,000,000.00 

Undivided Profits 11,560,009.57 
Total Capital Funds 


$613,434,787.55 
87,080,801.71 





$700,515,589.26 
450,000.00 
1,644.65 
8,433,206.47 
7,481,341.51 





46,560,009.57 
$763,441,791.46 





United States Government Obligations and Other Securities carried at $64,526,527 
are pledged to secure Public and Trust Deposits and for other purposes as required 
or permitted by law. 
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EDWIN C. AUSTIN 
Sidley, Austin, Burgess & Smith 


WESLEY M. DIXON 
President, Container Corporation 
of America 


ROBERT W. GALVIN 


President, Motorola, Inc. 


DAVID GRAHAM 
Financial Vice President 
Standard Oil Company (Indiana) 


‘FRED G. GURLEY 
Chairman of Board 
The Atchison, Topeka and 
Santa Fe Railway Company 


NORMAN W. HARRIS 
Room 2001, Harris Trust Bldg. 


STANLEY G. HARRIS 


Chairman, Executive Committee 


CHARLES C. JARCHOW 


President, American Steel Foundries 


WAYNE A. JOHNSTON 
President, Illinois Central Railroad 


WILLIAM V. KAHLER 
President 
Illinois Bell Telephone Company 


EDWIN A. LOCKE, JR. 
President, Union Tank Car Company 


JOHN L. McCAFFREY 
Chairman of Board 
International Harvester Company 


F. B. McCONNELL 
President, Sears, Roebuck and Co. 


JAMES L. PALMER 
President, Marshall Field & Company 


WILLIAM A. PATTERSON 
President, United Air Lines, Inc. 


CHARLES H. PERCY 
President 
Bell & Howell Company 


JOHN G. SEARLE 
President, G. D. Searle & Co. 


STUART J. TEMPLETON 
Wilson & Mcllvaine 


KENNETH V. ZWIENER 


President 











a bank’s open book accounts for a con- 
struction contract between the bank- 
rupt and the State of California. 

A trustee in bankruptcy contended 
that the assignment made by the bank- 
rupt to The Bank of America was 
voidable under a section of the Cali- 
fornia Civil Code by creditors having 
provable claims in the bankruptcy pro- 
ceedings. At one time California fol- 
lowed the rule that notification to the 
account-debtor is necessary to perfect 
an assignment against a subsequent 
assignee for value without notice, but 
such notification was not necessary to 
perfect an assignment against the as- 
signor’s creditors. 





This 
is the 
bank to 


Overdrafts 
Banking House 


Other Assets 


Capital 
Surplus 


Other Liabilities 


Deposits 
TOTAL ... 


the 


\ 
FLORIDA's| oe 
OLDEST 


NATIONAL 


Loans and Discounts (After Reserves of $2,000,000.00) $ 33,245,242.29 


Furniture and Fixtures 


Other Real Estate 7.00 


Insurance and Other Expenses Prepaid 
Stock in Federal Reserve Bank 


Customer’s Liability for Letters of Credit 

United States Government Obligations. . .$32,115,228.14 

Obligations of Other Federal Agencies... 2,441,468.75 

State, County and Municipal Obligations. 10,369,517.82 

Marketable Corporate Bonds 

Cash and Due from Banks 
TOTAL ...- 


Undivided Profits 
NE le ONNOR, ions coc caccbeswidccdsencsos 
Interest and Income Collected Not Earned 

Accrued Interest, 


Letters of Credit 


However, the ruling of the Supreme 
Court of the United States in° Corn 
Exchange National Bank vs. Klauder 
was that an assignment was voidable 
as a preferential transfer in the event 
of the assignor’s subsequent bank- 
ruptcy unless it had been perfected 
both against his creditors and against 
subsequent assignees more than four 
months prior to the bankruptcy, or 
unless it had been perfected at the 
time it was made for a contemporane- 
ous consideration. The trustee in 
bankruptcy here claimed that it had 
never been perfected, since no notifi- 
cation had been given. The bank de- 
fended on the ground that the receiv- 





STATEMENT OF CONDITION 


December 31, 1957 


COMPTROLLER’S CALL 


RESOURCES 


1.07 
1,008, 736.93 
294,218.68 


428,664.38 
142,568.25 
150,000.00 
9,699.30 
82,649.30 


536,664.09 
34,669,560.49 80,132,439.29 
Co cccccccccccccccecccccecccescescees $115,495,146.99 


LIABILITIES 


$ 2,500.000.00 
2,500,000 .00 
503,134.30 
454,907.47 
956,098.43 
268,794.81 
15,536.89 
82,649.80 
108,214,025.29 


Taxes, etc 


Prrrrrrrrrrrrreerrrirerrrr rr rrr ree $115,495,146.99 


=H) First National Bank 


of Famaoe 
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LIGHT, MOTION and COLOR. De- 
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Trust Services 
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ables assigned to it did not constitute 
an account receivable under the Code; 
but this contention was dismissed. 

With regard to the account receiv- 
able in question, a construction con- 
tract between the bankrupt and the 
State of California providing for pay- 
ment on a unit basis for work done 
and materials furnished, the court 
said: “Appropriate entries were made 
in accounts maintained by the bank- 
rupt, when these estimates were made 
and again when payment was made by 
the State. The amount which had 
fallen due under the contract could 
not have been determined from the 
contract itself. Thus the accounts were 
more than a mere memorandum of the 
payments which had been made on an 
indebtedness fixed by the terms of the 
contract. They were the primary evi- 
dence of the current indebtedness of 
the State to the bankrupt.” 

In upholding the defendant’s claim 
that the recording statute does not 
enable creditors of the assignor of an 
unrecorded assignment to recover 
from the assignee sums actually col- 
lected pursuant to the assignment, the 
court said: “Any creditor is aware 
that an account will not ordinarily re- 
main outstanding indefinitely, but in 
the normal course of business will be 
paid. Upon collection of the account, 
the debtor is free to dispose of the 
proceeds as he may see fit. 


Costello v. Bank of America 141 F. 
Supp. 225 (1956). 


BUILDING FOREIGN 
BUSINESS 


CONTINUED FROM PAGE 41 


gave immediate service and soon, per- 
haps, we were discussing a complete 
relationship. 

At the present time, most of our 
correspondent-building activities are 
connected with regular attendance at 
conventions of bankers associations 
abroad, and personal calls on prospec- 
tive accounts. At least once every 
three or four months, one of our of- 
ficers makes a trip to call on some of 
our more active customers and to 
make some new associations. 

On the domestic side, we have 
found it immensely helpful to have 
our Officers join foreign trade groups 
and participate in their activities. 
American Trust officers are on the 
membership rolls of the National For- 
eign Trade Council, Bankers Associa- 
tion for Foreign Trade, Committee 
for Foreign Banking, Foreign Credit 
Interchange Bureau and of the Im- 
porters Council, among others. We 
regularly attend their meetings and 
contribute to conferences and proceed- 
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BANCO POPULAR DE PUERTO RICO 


San Juan, Puerto Rico 
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STATEMENT OF CONDITION 



































, ee AS OF DECEMBER 31, 1957 
| | sce RESOURCES 
| C ae : Cash and Due from Banks $12,424,997.89 
| e United States Government 
at i sk, Obligations 24,625,685.52 
' Obligations of the Government 
7 Z of Puerto Rico and its 
| iis: 2 cet» Dependencies 17,583,986.03 
Sanll () try —_ : 73 Loans Guaranteed by Govern- 
' eenth: Rent PHifin é' ment of the United States 9,349,963.28 63,984,632.72 
’ | Loans and Discounts 48,805,579.84 
TERN Red — Tye | Banking Houses 1,179,606.74 
: Other Real Estate 33,515.45 
. Furniture and Fixtures 419,615.54 
t Customers’ Liability on Letters of Credit 658,035.40 
n Other Resources 1,461 ,787.86 
r $116,542,773.55 
- ¥ — ——— 
e ; LIABILITIES 
“ ne r ; Capital Stock $ 3,800,000.00 
n uae .| %y ~ Surplus 3,800,000.00 
e —— : 4 1 Undivided Profits 778,430.27 8,378,430.27 
t, or $ ‘we. J : : : id Reserves 2,902,925.96 
. 1 | neta pe 44 Deposits 104,280,538.00 
~~ ace : ' LI oS ; Dividends Payable January J, 1958 209,000.00 
vs | 28 he tas —s. "Letters of Credit Outstanding 658,035.40 
r — a ee 2 a" Other Liabilities 113,843.92 
| | s SE Op $116,542,773.55 
an a oo t SS 
=  ABELARDO GONZALES R. CARRION, JR. 
pea Acting Comptroller President 
epee vat Fe tool Securities carried at $26,341,067.28 are pledged to secure public 
— funds and trust deposits as required by law. 
Y- ' Member Federal Deposit Insurance Corporation 
te 
ur 
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ings of these organizations. In the 
exchange between members we have 
found a stimulating source of fresh 
information. The new acquaintances 
we have formed in these surround- 
ings have been productive of substan- 
tial foreign business returns. As in 
any other professional field, our ex- 
perience has been that specialization 
pays off. Out of our total foreign busi- 
ness, more than 50 per cent still comes 
from our connection with Mexico as 
a country and Mexican bankers as 
individuals. We strive to reinforce 
the impression of being experts in 
Mexican affairs by featuring up-to- 
date reports on Mexican problems in 
our monthly publication, “Viewpoint,” 
and by contributing articles and dis- 
cussions on the Mexican economic 
situation to newspapers and maga- 
zines. Our doors are always open to 
any person or firm who wants to dis- 
cuss Mexico, Mexican problems or 
Mexican companies. 

The association of American Trust 





Mr. Schwamm and a Haiti merchant 


Personal calls are stressed 


Company with Mexico has had an im- 
portant secondary effect in customer 
relations. Bankers from other South 
American countries are constantly 
calling on us with the idea in mind 
that a bank that successfully transacts 
business for one Latin country can 
do so for others as well. By the same 
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token, bankers from other continents 
like to see a solid record of accomplish- 
ment to warrant their confidence in us 
as proper agents for their own affairs 
in a more general sphere. 

Furthermore, the products. that 
Mexico buys and sells compete with 
similar products from other countries 
of the world. For example, when we 
finance the shipment of Mexican cord- 
age products from Yucatan to New 
York and we present the Mexican 
shipper’s draft on the New York im- 
porter, we have made a contact with a 
firm that may bring in Cuban sisal or 
Manila hemp. With our intimate 
knowledge of the Mexican situation, 
we may be able to be of service to 
this importer and perhaps at some 
future time, get him as a direct cus- 
tomer and finance his imports of these 
products from other parts of the 
world. 

Having made this report of our 
progress, and perhaps having con- 
veyed the idea that foreign banking 
is an easy enough matter, we should 
like to point out some of the pitfalls 
of this type of operation. 

A myriad of details such as con- 
firming credits for correspondents, 


opening credits for your domestic 


customers, dealing in foreign ex- 
change and being up to date on market 
and credit conditions in a score of 
countries are part of the everyday 
routine of running a foreign depart- 
ment. 

Although costs have steadily in- 
creased over the years, many of the 
fees and commissions charged are the 
same as they were before the turn of 
the century; as low as 1/20th of one 
per cent for confirming a credit for a 
foreign correspondent or 1/8th for 
opening a domestic credit, and no 
compensation at all for supplying 
foreign market and credit informa- 
tion. 

Because gross fees and commis- 
sions are small, it takes a large vol- 
ume, particularly in the foreign field, 
to show a profitable result. 


OREOVER, it takes courage and 
determination to face the risks of 
the business—the everyday risks of 
making decisions and standing with 
them. 

Unlike many other phases of credit 
granting, you can’t always be safe by 
saying “no.” Once you issue a letter 
of credit, you must honor it when the 
documents are presented—but only IF 
the documents are in order. 

For example, your customer buys 
1,000 bales of cotton and you issue 
your credit for $165,000. When the 
documents arrive, the cotton market is 
down and the 1,000 bales may only e 
worth $150,000. Now suppose a ques- 
tion of possible discrepancy in the 
documents comes to your attention. If 
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FREE FACTFILE 





Helps you answer 
client’s questions 


BANKERS are playing an ever-increasing part 
in plant site selection. Your expansion-minded 
clients look to you for help because they know 
you will give them the facts. The information you 
supply will be unbiased—complete—and up-to- 
the-minute. 


It answers the questions we are asked every day 
in letters and phone calls from executives and 
their representatives. 


Even a slight examination of the new FACTFILE 
will show you why “industry grows places” in 
MOA. It contains Data Sheets covering Clim- 


IMA....cciiran 
O..:.:: 

SAN LEANDRO 
A... RURAL ALAMEDA COUNTY 


CALIFORNIA 











ALAMEDA 
ALBANY 
BERKELEY 
EMERYVILLE 
FREMONT 
HAYWARD 
LIVERMORE 
NEWARK 
OAKLAND 
PIEDMONT 
PLEASANTON 


“ON THE MAINLAND SIDE OF SAN FRANCISCO BAY” Imamee eee eee ee eee eee ee eee eee 


February, 1958 


ate, Labor Supply, Markets, Transportation and Distri- 
bution, and Living Conditions. 


Special Reports based on our Industrial Survey supple- 
ment the FACTFILE and Data Sheet Service to furnish 
“pre-plant”’ surveys of plants and plant sites available, 


You wit wanr several copies of this valuable Fact- 
FILE— which will be sent to you free of cost. Just mail 
the convenient coupon below to MOA headquarters. 
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the documents are in order, you must 
pay or else you will be liable to the 
shipper—and no one will accept your 
credits in the future. If the documents 
don’t conform to the provisions of the 
credit, however, and you pay in error 
—you will be liable to your own cus- 
tomer. 

Another example: You may be re- 
quested by a foreign correspondent to 
confirm one of their credits in favor 








NEW ZEALAND 


Over the past 92 years THE 
COMMERCIAL BANK OF AUSTRALIA 
LIMITED has gathered a completely 
comprehensive knowledge of eco- 
nomic and financial conditions in 
these two greatly expanding nations. 


More than 750 Offices through- 
out New Zealand and Australia 
provide up to date information on 
the local outlook and offer facilities 
for every type of transaction. 








THE COMMERCIAL BANK 


OF AUSTRALIA LIMITED 


FOUNDED I866 


Head Office: 335-7-9 Collins Street, 
MELBOURNE, AUSTRALIA. 


Chief New Zealand Office: 
328-330 Lambton Quay, WELLINGTON. 
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MANUFACTURING COMPANY 
WORCESTER 8. MASS. 
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of an exporter in your city. You open 
the credit and when the documents are 
presented, they are in order and you 
pay. But, a moratorium on foreign 
exchange has been declared in the 
country where your foreign corre- 
spondent is located and you must sit 
and wait for reimbursements. 

It can be seen, therefore, that for- 
eign business resolves itself into mak- 
ing decisions and keeping informed. 
Each decision depends on a particular 
set of facts. Facts related to the in- 
dividuals, countries and merchandise 
involved: Errors can be very expen- 
sive and easily made. 

Despite these drawbacks we feel 
extremely optimistic about the future 
of foreign banking at American Trust 
in particular and for American banks 
in general. The place of the United 


States in world trade is becoming 
more important each day even if the 
large blocks of trading nations show 
temporary frictions. 

Moreover, should there be any sub- 
stantial easing of the “cold war” and 
the nations of the world adopt more 
liberal trade policies, the opportunities 
in this field would be limitless. 

Hundreds of millions of peoples 
could be buyers of American goods, 
and Americans still have a desire for 
imported products. Exports and im- 
ports need financing, and financing in 
this field means foreign departments 
of commercial banks. 

This is still a large untapped area 
of banking profits, and one which 
warrants the attention of the average 
bank. External business may mean 
internal profits. 


CHECK HANDLING AUTOMATION 


CONTINUED FROM PAGE 39 
phasis on check standardization. It is 
pointed out that by eliminating as 
many different varieties of checks 
from their present stocks as possible, 
and speeding the standardization of 
forms, color and bindings, banks will 
save money on storage, printing, etc. 

Besides the printing hurdles in- 
volved, bank check automation also 
poses a touchy problem in customer 
relations with some prized business 
accounts issuing outsize or otherwise 
incompatible checks. 

The major headache will come with 
checks purchased by business custom- 
ers for use with particular accounting 
systems. They are likely to be manu- 
factured with the exact specifications 
required for the accounting equipment. 
Suggestions for the redesign of checks 
to meet the specifications of the cus- 
tomer’s particular system, as well as to 
conform to the bank’s coding require- 
ments, will require considerable 
“know-how” and experience. In other 
words, it will entail technical ability 
as well as a good customer relations 
approach, and will be worthy of the 
efforts of competent bank officers. 

In other instances, the layout and 
design of customers’ checks and re- 
lated accounting records may need to 
be changed to allow for the coding line. 
Revisions may involve new negatives 
and plates, ranging in cost from $150 
to $1,000, depending upon the design 
of the check. This raises the question 
as to who will pay for such changes. 

There will, of course, be a great 
variation in the degree to which banks 
adopt automation, largely depending 
upon their size and deposit volume. 

While the really small banks may 
not, as individual institutions, be pros- 
pective users of fully automatic equip- 


ment, there are steps they can take to 
improve bookkeeping efficiency. 

For example, the small banks as well 
as their large brethren can benefit by 
imprinting customer names on all 
checks, and many have already done so. 

Some have converted to an account 
numbering system, which enables the 
small institutions to obtain some of 
the advantages of electronic equip- 
ment while still retaining conventional 
bookkeeping machines. With an ac- 
count numbering system they could 
adopt a pre-audit plan, particularly on 
personal and special checking ac- 
counts, utilizing the account number 
to prove posting to the correct account 
for the first item and to prove the 
accuracy of the old balance picked up. 
With this change alone, the small bank 
could effect large savings by eliminat- 
ing one posting run and one extra han- 
dling of all items. 

Aside from internal considerations, 
there is also a broader reason why ac- 
count numbering is important for all 
banks, small as well as large. It is a 
prerequisite to the full utilization of 
electronic check handling equipment, 
and there is surmise that the Federal 
Reserve Banks and the city corre- 
spondents may at some time in the 
future seek to persuade the small banks 
to put coded information on their 
checks, via a magnetic ink imprinter. 
One “selling” argument will doubtless 
be that this on-the-spot coding will re- 
sult in greater speed and accuracy in 
the check collection process. 

Another conjecture is that central- 
ized data processing centers may be 
established for small banks on an 2rea 
basis, enabling them to obtain the 
benefits of automatic sorting and mak- 
ing check coding mandatory. 

A more immediate equipment possi- 
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Statement by Union Bank and Trust Company of Bethlehem 
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Bank and Trust Company of Bethlehem added Brandt machines of 
various types, Brandt Automatic Cashiers, Brandt Coin Sorters and 
Counters and Brandt Coin Counters and Packagers. Today this bank 
has a total of 22 of such machines. 


Two Brandt stalwarts, a coin sorter and counter and a coin coun- 
ter and packager ready for use, owned by the Union Bank and 
Trust Company of Bethlehem. 


Reproduced herewith is an interesting letter which clearly 
bortrays the value of Brandts to this bank. 
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bility for the small bank, as well as for 
larger banks, seeking to improve check 
handling efficiency will be more auto- 
matic proof machines. Field tests have 
shown that operator production on this 
equipment can be increased over pres- 
ent proof machine systems. . 

Beyond the ranks of small banks 
there is an intermediate range where 
the prcspect for use of some electronic 
equipment in partially automatic check 
handling broadens considerably. It is 
impossible to catalog the future auto- 
mation equipment requirements of 
banks by exact size classifications; 
some medium-size institutions will 
want to go much further than others 
in the direction of electronic work 
processing. 

One logical step is the adoption of 
more advanced bookkeeping machines 
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using electronics to perform automat- 
ically many of the functions formerly 
done manually by the operator, thus 
achieving marked savings in time and 
effort. For instance, a machine of this 
type automatically aligns the state- 
ment sheet to the correct posting line, 
electronically verifies posting to the 
correct account, automatically reads 
and prints the old balance, and auto- 
matically reads and progresses the 
check count. The new balance is auto- 
matically extended and printed, and 
the statement ejected. The machine 
achieves these and other automatic 
results by reading electronically infor- 
mation coded on magnetic stripes 
printed on the back of the statement 
forms. The principle employed in stor- 
ing this information in code form is 
similar to the techniques used in large 
scale electronic computers. 

Another unit that many medium- 
sized banks will use is an automatic 
reader that is simply connected by 
cable to an electronic bookkeeping ma- 
chine. It feeds statements automatic- 
ally over a read-head, transmitting to 
the bookkeeping machine the coded in- 
formation contained on the magnetic 
stripes of the statement sheets, and 
thus accomplishing the listing of trial 
balances without operator assistance 
except for an occasional loading of the 
feed hopper. The reader also greatly 
facilitates the balance transfer oper- 
ation by handling the old statement 
sheets automatically while the oper- 
ator inserts the new statement sheets 
into the bookkeeping machine. One au- 
tomatic ledger reader can serve sev- 
eral bookkeeping machines within an 
installation. 


NE major advance that lies ahead 

for banks above the small-size 
group is in the realm of automatic 
sorting of items from coded data. 
Many bankers feel that potentially the 
greatest single savings to be realized 
from automatic equipment is in this 
escape from manual sorting. High- 
speed electronic sorters will be avail- 
able, to sort coded paper checks at the 
rate of 750 items per minute for each 
digit of the account number, and to 
avoid troublesome missorts. 

The document sorter can, of course, 
be used to advantage by banks hav- 
ing electronic bookkeeping equipment. 

Now in the process of development 
is equipment that will permit auto- 
matic ledger processing in electronic 
bookkeeping machines. While the sys- 
tems may vary, basically they entail 
the encoding in magnetic ink of the 
amount, account number and transac- 
tion code on the checks, and the trans- 
lating of this information into 
punched paper tape by means of a 
sorter-converter. A device connected 
to the electronic bookkeeping machine 


provides for the automatic handling 
of account ledger sheets. Posting to 
the correct account is controlled by 
matching the account number con- 
tained on the paper tape with the num- 
ber coded on the magnetic stripes on 
the back of the ledger form. The active 
accounts are transported into the 
carriage of the bookkeeping machine 
for the posting of debit and credit en- 
tries contained on the paper tape. 
This utilization of electronic equip- 
ment will be the ultimate goal of a 
large number of banks; for others, 
this phase will prepare them to ad- 
vance to a still higher degree of auto- 
mation utilizing the common machine 
language for a computer system. 


HILE the situation may change 

with future developments, the 
present outlook is that only larger 
banks will have sufficient work volume 
to warrant full automation. Following 
is a brief description of a typical com- 
puter operation. 

The first step in full electronic proc- 
essing of checking accounts will be the 
pre-qualifying of checks and deposits 
in common machine language. Equip- 
ment is available for “on premises” 
imprinting of these items in magnetic 
ink. 

Next will come the post-printing of 
amounts in magnetic ink on checks and 
deposits as a by-product of the proving 
operation. It is likely that proof ma- 
chines will be used to process mail 
deposits and counter items in proving 
individual deposits. However, supple- 
menting them will be amount printers 
—adding machines equipped with mag- 
netic ink printing devices—that will be 
used to process such “on-us’’ items as 
are received through incoming clear- 
ings and Federal Reserve letters that 
do not require the multiple distribu- 
tion features of a proof machine. ‘On 
us” items can be sorted and listed 
automatically on the electronic sorter 
after they have been processed through 
the amount printer. 

During the proving process the 
bank’s items will have been coded 
(post-printed) in common machine 
language as to type of transaction, 
and amount. The next required step 
in most systems is the conversion of 
the information from magnetic ink 
characters to a form acceptable as “in- 
put” to the electronic computer. The 
most common plan is to use an elec- 
tronic sorter-converter to translate 
the information from the documents 
to punched paper tape. The sorter- 
converter will first punch into paper 
tape the account number, transaction 
code and amount of each acceptable 
item in random order, and prepare 4 
listing of the items to facilitate bal- 
ancing by batches. 

The paper tape in turn will be fed 
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practice and experience make the masters. ° 
Experience is the key to the know-how of Lawyers Title. 


Through years of experience as the largest nationally 
operating title insurance company, Lawyers Title has built 
the know-how that convinces investors that 


There is no better title insurance than a policy issued by 


| Eeltuevecte Bli(em [atattrctiters (orporation 





February, 1958 


Home Office ~ Richmond , Virginia 


Titles Insured Throughout 43 States, The District of Columbia, Puerto Rico, Hawaii 
and The Provinces of Ontario and Quebec, Canada « + + National Title Division 
Offices: Chicago, Dallas, Detroit and New York. 


BRANCH OFFICES IN: Akron, O. + Albany, Ga. + Atlanta, Ga. + Augusta, Ga. 
Birmingham, Ala. » Camden, N. J. + Chicago, Ill. « Cincinnati, O. + Cleveland, O. 
Columbus, Ga. + Columbus, 0. « Dallas, Tex. + Dayton, O. + Decatur, Ga. + Detroit, 
Mich. « Flint, Mich. + Freehold, N. J. * Grand Rapids, Mich. « Macon, Ga. + Mansfield, O. 
Marietta, Ga. + Miami, Fia. + Mount Clemens, Mich. « Newark, N. J. « New Orleans, 
La. + Newport News, Va. » New York, N. Y. + Norfolk, Va. + Pittsburgh, Pa. 
Pontiac, Mich. + Richmond, Va. - Roanoke, Va. * Savannah, Ga. + Toms River, N. J. 


Washington, D. C. » White Plains, N, Y. + Wilmington, Del. + Winston-Salem, N. C. 
Winter Haven, Fla. 


Represented by Local Title Companies In More than 250 Other Cities. 
Thousands of approved attorneys located throughout the operating territory. 
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into a general purpose electronic com- 
puter. The computer processes the 
daily work by first sequencing the in- 
formation in account number order 
and then accomplishing the daily post- 
ing by updating the master balance 
file. A journal of all accounts is printed 
to serve as account reference and audit 
reference. Periodically, statements are 
printed either in full detail or in ab- 
breviated form. The computer will also 


automatically analyze accounts for 
service charge purposes. 
There has been a_ tremendous 


amount of interest created in bank 
automation; there is no question today 
about bankers being electronic-minded. 
They are being exposed to it from all 
directions: at association meetings, 
through special bank research 
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Impressive dignity and good taste are working 
ambassadors for you when your bank’s name 
appears in these beautifully designed and exe- 
cuted signs. Names of your personnel on tasteful 
metal signs also assure an impression of dignity 
and stability. 


INDIVIDUAL LETTERS—Metal or 
plastic—in all sizes 


Desk Nameplates 
Both Economical 
and Beautiful 





Perfect for permanent signs, inside 
or out. As suppliers to banks large 
and small from coast to coast, we 
offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
all signs, plates, display cases, etc. 





“Bronze Tablet Headquarters” 


UNITED STATES BRONZE sicn co., tne. 


101 W. 31st St., Dept. BC, New York 1, N. Y. 
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RETAIN PRESENT ACCOUNTS 
ADD NEW. HERE'S HOW! 


USE KENLEE Leatherette Embossed Wallet- 
type ‘'VALUABLE PAPERS" Holders. Proven 
business getters. At cost of few pennies. USE 
FOR Personal Loan Papers, Car Papers, Mort- 
age Documents, Real Estate and Insurance 
apers, Bank-By-Mail Receipts, etc. Fits in 
—* 10 or 12 envelope. Permanent Advertising 
value. 


WRITE FOR YOUR FREE SAMPLE 
KENLEE & ASSOCIATES 


20260 Sherwood Avenue—Detroit 34, Michigan 
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groups, and by discussions with bank 
correspondent representatives. Man- 
agement officers as well as the operat- 
ing people in the banks have had their 
imaginations kindled by the possibili- 
ties ahead. And with sound reason: the 
work volume banks must process has 
grown at a fast pace, and the outlook 
is that it may double again in the next 
ten years. To process this work with 
existing methods would greatly in- 
tensify an already major bank person- 
nel problem. 

The work of the A.B.A. in setting up 


a standard common machine language, 
and the progress reports of equipment 
manufacturers, have further whetted 
the appetites of bankers for electronic 
solutions to their check handling prob 
lems. 

A highly pertinent question re- 
mains: will the nation’s banks be ready 
for automation when it fully arrives? 
Will they have carefully developed 
programs for taking full advantage 
of more advanced processing tech- 
niques and equipment, based upon 
their own specific requirements? 


QUESTIONS IN BANK CREDIT 


CONTINUED FROM PAGE 46 

Consumer attitude, of course, still 
remains the most important single 
factor in any appraisal of the outlook 
for instalment credit volume, he said, 
and the consumer is always somewhat 
unpredictable. The liquidation of debt 
does not automatically bring the con- 
sumer back into the market, he con- 
tinued, because, with the increased 
saturation of our hard goods market, 
future demand will probably depend 
upon his acceptance of new products 
and newly-styled old commodities to 
give him better service. 

“T know of no better way that we, 
as bankers, can indicate to the public 
that we have confidence in the future,” 
he suggested, “than by directing a 
larger portion of our instalment loan 
advertising budget in 1958 toward 
emphasizing the fact that we have 
available funds for the making of 
personal and modernization loans to 
credit-worthy applicants. 

“We are likely to see an easing in 
demand for funds for the purchase 
of automobiles and hard white goods 
and television sets in the early part 
of the year,” he concluded, ‘‘so, in my 
opinion, it is just good business to 
lend a sympathetic ear to direct loan 
borrowers, many of whom have been 
in the past and can continue to be in 
the future among the best champions 
of your bank and its services.” 


Mortgage Credit 


The best way to report the opinions 
of John Adikes on mortgage credit is 
to do it in his own words. Mr. Adikes 
is president of the A. B. A. Savings 
and Mortgage Division and president, 
Jamaica Savings Bank, Jamaica, New 
York. The questions he raised and his 
answers follow: 

Where are we now? “We have en- 
joyed twenty years of the most re- 
markable mortgage experience in his- 
tory. Whether a man paid 30 per cent 
down, 10 per cent down, or nothing 
down, everything has been good. As 
a matter of fact, mortgages have been 


more stable than government bonds. 
Trouble has been practically unknown. 
The old construction loan that used to 
be a problem is no problem at all.” 

Now, where are we going? “First, 
I am going to take a look at 1958. As 
I see it, in 1958 we will have a great 
deal more mortgage money than we 
had last year. So long as the Fed kept 
the tight money market, bonds yielded 
a much better investment. We had 
bonds that went as high as 4.90 and 
4.95. But the minute the Fed changed 
the discount rate from 3% to 3 per 
cent, this went right out the win- 
dow and today those AAA bonds are 
4 per cent. 

“If present money trends continue, 
mortgage rates will go down, but not 
in a hurry. We can still get 514 on 
FHA, 5%, 534 and even 6 on conven- 
tional loans. There has been no appre- 
ciable change in the mortgage rate up 
to this time, and that is going to mean 
a lot of money that went into bonds 
and securities in 1957 is going to be 
diverted into the mortgage market in 
1958 to take advantage of these higher 
yields.” 

How about building? “I am _ not 
sanguine about the building condi- 
tions for 1958. I know I am going 
against the trend of many who feel 
this will be a fine year. The cost of 
land has increased steadily and is at 
a very high level. The cost of mate- 
rials has been increasing constantly 
and is going even higher. Wages, we 
know, have gone up and are looking 
higher. The result is that the buyer 
today gets relatively little for his 
money and his prime locations are 
gone and he is being pushed out fur- 
ther all the time. 

“One of the evidences of this is the 
return to the seasonal market. During 
that period from 1946 through 1956 
we forgot seasons. Selling was heavy 
in January, in February, and all 
through the year. You can _ notice 
markedly that today sales are stopping 
in January and February. Builders 
are not rushing their houses and are 
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Securities mean Investments 


Weisen VAULT INTERIOR Equipment is 


an investment to protect investments 





WATSON equipment is designed and engineered specific- 
ally for use in vaults,—to efficiently expedite the handling 
and storage of securities, and similar records. For these 


purposes there is no finer equipment made. 





An investigation into WATSON Vault Interior Equipment 


will prove that: 


—capacity is increased ... in almost every case, a 
conversion to WATSON equipment will provide 
40% to 60% additional useable filing space. 


—load ability of drawers is increased . . . because 
of special suspension. 


; —cost is low ... when amortized over a period of 
4 twenty years, WATSON equipment costs far less 
i than any other equipment, on a filing inch basis. 








—security is maintained . . . locks and throwbolts 
do not permit a drawer to be left unlocked. 


SPECIAL SUSPENSION 


Hi-tensile steel, heavy-duty, progressive, 
all ball bearing type suspension was engineered 
and tested for maximum extension with 500 Ib. load! 


The illustrations used here are from the interior of a vault in the St. Louis Union 
Trust Co. S. L. Erwin, Treasurer of St. Louis Trust comments in a letter to Watson: 
. | believe our vault requirements have been taken care 
of for 15 to 25 years or more...” 












Literature available on request. 


Cnboun Since 1887 


MANUFACTURING COMPANY, Inc. |mestown, New York 


Typical Vault Interior Installations: St. Louis Union Trust, St. Louis, Mo. 
First National Bank, St. Louis, Mo. 
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waiting again for the spring market. 
We will have a slow summer as we did 
in the old days and we will get a fall 
market. 

“Buyers, too are looking much more 
carefully and shopping much more 
carefully. Some place, some time they 
are going to stop this upward trend, 
and I feel that the time is 1958. Now, 
I don’t mean we are going to stop 
altogether, but I say that the bloom 
is off the rose, and we are going to 
have to work to sell. The market is not 
going to expand appreciably and we 
will have to go back to sales and peo- 
ple will want more value.” 


Agricultural Credit 
Agriculture as a whole starts the 





Now ELECTROFILE 
Cuts Clerical Costs with 
PUSH-BUTTON FILING 


REVOLUTIONIZES CONSUMER 
LOAN RECORD KEEPING 


Here’s how to mechanize active records to 
save time, work and money. ELECTRO- 
FILE codes, verifies, houses and selects 
cards—all in one compact unit. Elimi- 
nates need for sequence filing. Cards 
needed pop up automatically at the push 
of the buttons. Re-filing time virtually 
eliminated. 

ELECTROFILE is ideal for use in 
combination with posting machines. It 
pays for itself quickly through its savings. 


Write for full details 
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ELECTROF ILE Division of 
ED JOHNSON FARE BOX COMPANY 
4619 N. Ravenswood Ave. 
Chicago 40, Ill. 
SALES AND SERVICE OFFICES IN MAJOR CITIES 
LISTED UNDER BOWSER, INC. 
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year in a strong financial position, 
with total debt having dropped from 
11 per cent to 10.6 per cent of total 
assets during the past year, according 
to Charles N. Shephardson, member of 
the Board of Governors, Federal Re- 
serve System. Farm prices in 1958 
should hold about even, with total agri- 
cultural output about as high or pos- 
sibly higher than last year, he pre- 
dicted. Production and other expenses 
may rise further although Mr. Shep- 
ardson said there are indications in 
recent weeks that the continuing rise 
of recent years may level off or even 
turn down some in coming months. 

Against this favorable background 
the Federal Reserve official discussed 
changing farm credit needs. 

In the long term area, he pointed 
out the need for a mortgage loan that 
can be amortized down to a conserva- 
tive level and the balance carried on a 
continuing basis for a relatively long 
term. This would enable farmers to 
avoid committing themselves to amor- 
tization payments that take so much 
of current income as to cripple their 
operating budget. “Like any other 
business, a farm that is adequately 
staffed, stocked and equipped, and 
has the necessary working capital for 
efficient operation, has a far better 
earning potential and hence is a better 
credit risk than one in which too much 
of the available resources are tied up 
in land or plant, with the result that 
operations are handicapped through 
lack of equipment or resources to take 
advantage of fortuitous opportunities 
that may arise,” Mr. Shepardson 
noted. 

Turning to the area of short term 
credit, the speaker said the need for 
this had been increased, since the 
shift to mechanical power and the ad- 
vances in production technology had 
involved higher cash expenses. He 
added: “The farmer must be in a 
position to know that he can cover un- 
foreseen expense without having to 
take time out to make new credit ar- 
rangements. In other words, he needs 
a line of credit that he can count on 
to meet day-by-day developments.” 

Besides these changes in the long 
and short term credit fields, a new 
need has developed in recent years 
in the intermediate term area, Mr. 
Shephardson stated. This covers loans 
for items that have a continuing use- 
fulness over a period of years and 
that cannot reasonably be expected 
to be paid for out of one year’s oper- 
ation. They are for such purposes as 
equipment and machinery, foundation 
livestock, land and building improve- 
ments, and for consumer durable 
products. 

For example, Mr. Shephardson ex- 
plained that the farmer is faced with 
an investment in breeding animals 
that can pay out only over a period 


of years, and that the average produc- 
tive life of either a beef or dairy cow 
should be something over four years. 
Yet he cited a recent Federal Re- 
serve survey of farm loans at com- 
mercial banks which showed that 8&7 
per cent of the livestock loans had 
maturities of 12 months or less. 

In considering the short, interme- 
diate and long term credit needs, 
there is need for recognition of the 
fact that a farm operation is an in- 
tegrated business, Mr. Shepardson de- 
clared. “The amounts involved require 
that they be based on the earning and 
repayment potential of the operation 
as a whole and not on single-crop or 
livestock enterprises, or as has so fre- 
quently been the case, on the ade- 
quacy of the collateral,” he added. 
“This is turn calls for more business 
planning in projecting needed expan- 
sion and improvements, and more 
careful projections of earnings ex- 
pected to result from such improve- 
ments.” 


Loan Rates and Bank Earnings 


In view of continued rising costs, 
firmness in holding the line on loan 
interest rates to avoid reduced profits 
is the major task confronting the na- 
tion’s banks in 1958, in the opinion of 
Ben H. Wooten, president, First Na- 
tional Bank in Dallas, Texas. 

He acknowledged that the business 
economy is adjusting downward; also 
that the supply of and demand for 
money will, in the long run, control 
the rate. 

However, Mr. Wooten denied that 
the present situation justified “cutting 
prices” on bank credit. “With a scar- 
city of lending funds on every hand 
and a strong demand for loans contin- 
uing,” he asserted, “I feel that banks 
should not permit themselves to be 
pressured into reducing the prime 
rate. Let’s be sure that the law of sup- 
ply and demand leads our action 
rather than our leading the law.” 

More than anyone else, the nation’s 
bankers are in a position to call the 
signals on interest rates, Mr. Wooten 
declared. While the charges should 
be fair to customers, he contended 
that when the situation is properly 
explained, customers in the main are 
willing to be fair with banks. “The in- 
cline of expenses should level off be- 
fore any voluntary reductions in 
earnings are made by bankers,” the 
Dallas bank leader stated. “When one 
bank cuts a prime rate, a reduction 
in income follows regardless of wheth- 
er a bank be located in Portland, 
Maine; Phoenix, Arizona; Miami, 
Florida; or Seattle, Washington.” In 
this connection, Mr. Wooten particu- 
larly urged the Central Reserve City 
banks not to cut the prime rate. 

Another major recommendation was 
that the banks do their best to bring 
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about a reduction in reserve require- 
ments, thus adding to loanable funds. 
Also, that they strive for a more fa- 
vorable bad debt formula. 


Participation Loans 


When heavy loan demand creates 
situations in which local banks are 
unable to meet certain credit demands 
during peak periods, city correspond- 
ents are sometimes called upon to 
assume overline participations. In dis- 
cussing this trend, Fred M. Naber, 
senior vice-president, Continental Illi- 
nois National Bank and Trust Com- 
pany, Chicago, Illinois, suggested the 
following “policy ground rules” cover- 
ing such participations: 

1. Overline participations should be 
for working capital or for seasonal 
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needs, and not ordinarily for longer- 
term money which is_ available 
through other sources such as insur- 
ance companies and trust funds. 

2. The interest rate on the overline 
participation should be the same as 
that of the correspondent bank, pro- 
vided the rate is a proper one. An ex- 
ception to this, Mr. Naber acknowl- 
edged, is in the case of loans requiring 
considerable servicing on the part of 
the local bank. 

38. There should be some termina- 
tion of the overline accommodation 
when it becomes apparent that the 
borrower has permanently outgrown 
the legal limit of his local bank. In 
such instances, the local bank should 
logically try to direct the company 
into the city bank where the overline 
has been carried. 

4. Credit information in support of 
overline requests should conform to 
the standards of the city bank, other- 
wise it may well elect to decline the 
loan. Sometimes, Mr. Naber conceded, 
it is difficult for a small bank to under- 
stand the requirements of the city 
bank for audit reports, other credit in- 
formation, business background, and 
management appraisal. 

5. Overlines are generally placed 
with a city bank on a “Lifo” basis. 
This arrangement is simply one of 
convenience in operation, Mr. Naber 
explained, and does not imply any sub- 
ordination of the local bank’s position 
to the participating bank. 

6. Participation loans should be 
conducted in strict confidence. 

7. Solicitation of the business of the 
correspondent bank’s customer is 
strictly out of bounds during or after 
the period of participation, without 
the full knowledge and approval of the 
correspondent. 


Loan Fundamentals 


Five time-tested fundamentals in 
commercial bank lending were dis- 
cussed by Addison H. Reese, presi- 
dent, American Commercial National 
Bank, Charlotte, North Carolina. 

In the year ahead it will be es- 
pecially important for loans to be 
basically sound, as the first require- 
ment, Mr. Reese warned. “We can no 
longer count on abnormal prosperity 
and abnormal eorporate profits to off- 
set poor lending policies and _ sub- 
standard credit,” he pointed out. “It 
is my guess that any unsound loans 
that we put on our books in 1958 will 
be there to haunt us for a long time.” 

Next in importance to be consid- 
ered is loan liquidity, Mr. Reese said, 


| in view of the fact that this safety 


factor has greatly declined insofar as 
the banks as a whole are concerned. 
“On the other hand,” he added, “we 
can also agree that it would be a mis- 
take to place too much dependence 
upon the loan portfolio to provide 


liquidity to meet deposit losses, al 
though we surely must look to ow 
loan portfolio to meet loan demands.’ 

The next fundamental, in Mr. 
Reese’s opinion, is that the loan 
portfolio must make its proper con- 
tribution to earnings. Compensating 
balances must be there to justify the 
credit, for instance. “It is our business 
to put money to work, at a fair price, 
for constructive purposes, and to pro- 
duce earnings,” the speaker main- 
tained. “Under present conditions, 
this tends to rule out relationships 
which are purely borrowing in na- 
ture, such as steady loans on the cash 
surrender value of life insurance pol- 
icies, loans for the purpose of carry- 
ing securities, and the like.” 

Along with proper earnings, banks 
have a community responsibility in 
their loan operations, Mr. Reese con- 
tinued. As an instance, he stated: 
“Even in times of ‘tight money,’ banks 
in a growth area have a responsibility 
to meet the needs of that area by 
making a reasonable number of term 
credits as well as short term loans, 
with healthy balance between the 
two.”’ 

A fifth lending tenet is that banks 
encourage growth potential, especially 
with small business credits that are 
hard to make and require constant 
policing. “Many of our best accounts 
had rough sledding when they started 
out years ago,” Mr. Reese stated. 
“New business is not a one-way street, 
and any bank worth its salt will have 
credit relationships available for new 
customers, both large and small.” 


Farm Equipment Credit 


Conclusions to be drawn from the 
current trends in agriculture are 
quite clear, said William A. Hewitt, 
president, Deere & Company, Moline, 
Illinois: Farms are getting fewer and 
larger. The machinery used on those 
farms is becoming increasingly bigger 
and more complex. It is becoming 
more highly priced. 

But, and more important to any one 
interested in farm equipment credit, 
he said, is the matter of balancing 
machinery prices against income- 
producing capacity. The fact that a 
large, self-propelled combine may sell 
for $7,000, for example, he said, is 
less important than the fact that such 
a machine can pay for itself in per- 
haps two or three crop years. 

In supplying credit to finance ma- 
chine ‘sales to farmers, Mr. Hewitt 
stated that it is neither his company’s 
wish nor purpose to compete with 
banks. The farmer paper it accepts 
from dealers generally carries 4 
higher rate than banks charge for 
such paper. Nor is this business at- 
tracted by taking excessive risks. 

A sound plan for the extension of 
machinery credit to farmers, Mr. 
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Hewitt suggested, should include 
three factors: an adequate down- 
payment, sufficiently rapid repayment 
so that the owner’s equity will exceed 
the normal depreciated value of the 
machine, and repayment periods timed 
to coincide with the particular farm’s 
pattern of cash receipts. 

Mr. Hewitt does not look with favor, 
however, on the extension of credit to 
farmers with recourse on his com- 
pany’s dealers. In his opinion, that 
practice deadens a dealer to his risk 
and rarely adds a great deal to the 
bank’s protection because only under 
unusual circumstances would a dealer 
be able to take up any appreciable 
amount of such paper. Even if the 
dealer could, said Mr. Hewitt, he 
probably would be forced out of busi- 
ness. As alternatives, he suggests 
either an arrangement where the deal- 
er would store, recondition and sell 
any machinery repossessed, or a re- 
serve plan representing a small part 
of the face value of each farmer’s 
note accepted. 

Providing credit to young farmers 
is another part of the problem, Mr. 
Hewitt stated. The growing capital 
investment required for modern farm- 
ing makes it increasingly difficult to 
help beginning farmers, he said. 
Tangible net worth in such cases, in 
his opinion, is not as important as 
the notemaker’s ability to earn cash 
with which to pay his obligations. 

Another problem, Mr. Hewitt said, 
is the financing of dealers’ inventories 
of machines and parts. He warned 
that farmers have a habit of buying 
only at the times of year they need 
equipment and that inventories must 
be built up well in advance of selling 
seasons. 

Interested banks, said Mr. Hewitt, 
could well work out plans with large, 
well capitalized dealers whereby both 
retail and floor plan credit could be 
tied together profitably in one pack- 
age. Some banks now have just such 
arrangements, he reported, and others 
may wish to explore them. 


Stake in Electric Utilities 


In describing America’s tremendous 
stake in the investor-owned electric 
utility industry, Robert E. Ginna, 
chairman of the board, Rochester Gas 
and Electric Corporation, Rochester, 
New York, provided the following 
dimensions: 

“Approximately 3.8-million stock- 
holders own the business outright. 
Another 106 million life insurance 
policyholders and 21.5-million deposi- 
tors in mutual savings banks, as well 
a8 Shareholders in various educational, 
charitable, and religious organiza- 
tions, have indirect ownership in their 
Investments. In other words, practi- 
cally eight out of every ten people in 
the United States have a financial in- 
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terest in the electric utility industry.” 

Moreover, the financial stake has 
greatly expanded in amount. During 
the past seven years, according to Mr. 
Ginna, investments in the electric 
utilities have increased nearly $19- 
billion to a total of $36.5-billion. And, 
construction within the industry is 
currently going on at a rate approach- 
ing $4-billion a year. 

Increased investment has_ been 
needed to keep pace with the growing 
demand for electricity, Mr. Ginna ex- 
plained, with the utility industry hav- 
ing expanded its generating capacity 
over 900 per cent since 1920. He cited 
estimates that in the next 20 years 
there will be a further increase of 
almost 300 per cent, at a minimum, 
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to meet the needs of the nation. 

The major share of this expansion, 
Mr. Ginna predicted, would come in 
the privately-owned sector of the in- 
dustry. In 1956, he stated, approxi- 
mately 76 per cent of the nation’s 
generating capacity was in investor- 
owned electric companies, while 24 
per cent was owned by the govern- 
ment in one form or another. “By 
1975,” he added, “I believe that 
investor-owned electric utility com- 
panies will have increased their own- 
ership to approximately 80 per cent 
of the total generating capacity and 
that government ownership will have 
dropped to approximately 20 per 
cent.” 


How Much Recession? 


While the downturn in business has 
now been clearly established, this 
does not simplify forecasts for the 
year ahead but instead raises a whole 
crop of new questions, according to 
Dr. H. E. Luedicke, editor, The 
Journal of Commerce, New York City. 

One question, he noted, is how the 
current decline compares with the re- 
cessions of 1949 and 1954. Despite 
the widespread impression that the 
present decline is already a good deal 
more serious, Dr. Luedicke declared 
that all that can actually be said at 
this time with any degree of assur- 
ance is that the current decline is 
“potentially” more dangerous. 

The next question is how much 
correction will be needed in order to 
get the economy back on a sound 
growth pattern. 

There is likewise the question 
whether government intervention to 
reverse the decline would be success- 
ful. On this point Dr. Luedicke as- 
serted: “Contrary to a widely held 
opinion that such intervention is 
doomed to failure until a recession has 
‘run its course,’ I believe that—for 
better or for worse—it can be effec- 
tive although it may take a six to 
nine months’ time lag before it takes 
hold.” In this conjunction, the speak- 
er cited the risk of another inflation- 
ary whirl from the corrective steps 
taken. 

Another question discussed by Dr. 
Luedicke concerned the possible dura- 
tion of the decline. He raised doubt 
about overly positive predictions that 
the down trend would terminate ab- 
ruptly on July 1 and that a second- 
half upturn would erase the first-half 
losses. 

“Actually,” he contended, “we do not 
know of any forecasting method or 
any set of statistics or any series of 
‘anticipatory’ data on business men’s 
or consumers’ ‘intentions’ that make it 
safe to fix the next turning point in 
the business trend without resorting 
to outright guessing. My current 
guess, by the way, is that, barring war 


or the sudden threat of peace, this 
turning point may come late in 1958. 


The Smaller Manufacturer 


How, with a banker taking the lead, 
a Smaller Manufacturers Council has 
been serving a highly useful function 
in the community for 435 company 
members was described by William F. 
Chase, president, Bearing Service 
Company, Pittsburgh, Pennsylvania. 
He termed the manufacturer the ‘“‘for- 
gotten man” when aid to small busi- 
ness is discussed, the usual reference 
being to the retailing and service 
trades. . 

While the Smaller Manufacturers 
Council is affiliated with the local 
chamber of commerce, it is completely 
autonomous, with its own officers, and 
may act entirely independently. 

One of the projects of which the 
Council is especially proud, according 
to Mr. Chase, is the Pittsburgh Busi- 
ness Institute consisting of a series of 
meetings held over a six- to eight-week 
period. Each year for the past five 
years it has been jointly sponsored by 
the University of Pittsburgh, the 
Credit Association of Western Penn- 
sylvania, Group 8 of the Pennsylvania 
Bankers Association, and the Small 
Business Credit Commission of the 
American Bankers Association, along 
with the Council. 

Philip S. Shoemaker, vice-president, 
Fidelity Trust Company, Pittsburgh, 
has acted as chairman of the Institute 
since it was started, and Mr. Chase 
said that he has been mainly respon- 
sible for its success. The banker, he 
stated, had brought nationally known 
authorities from all over the country 
to cover such subjects as labor rela- 
tions, insurance, management proce- 
dures, legal problems, accounting 
practices, obtaining equity capital, 
banking and corporate finance, busi- 
ness cycles, credit, and the smaller 
manufacturer’s relations with his 
banker. Audience participation has 
been emphasized in these meetings, it 
was explained, with by far the greater 
part of each evening being devoted to 
the question and answer period. 

“The barrier which has existed for 
so long between the smaller manufac- 
turer and his banker has been effec- 
tively broken down by these meetings 
and the free interchange of ideas be- 
tween some 125 to 150 smaller manu- 
facturers and the 50 to 60 bankers 
attending,’ Mr. Chase testified. 


What about the Railroads? 


To give bank officers an answer to 
this important question, James M. 
Symes, president, Pennsylvania Rail- 
road Company, Philadelphia, came to 
the Credit Conference directly from 
Washington where he had been ap- 
pearing before Senate Committees. 

The causes of the present illness of 
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the railroad industry are not difficult 
to explain, Mr. Symes said, but they 
are many because the patient has been 
sick for so long. The main trouble, he 
indicated, is its over-regulation and 
the fact that railroad management 
frequently cannot move without di- 
rectives. 

“We find,” he said, “that our pricing 
is controlled by the Interstate Com- 
merce Commission, our costs largely 
by presidential fact-finding boards and 
a great many of our services by state 
public service commissions, none of 
which have any tie-in with the others, 
and none of which are responsible for 
their actions.” 

Another factor discussed by Mr. 
Symes is the fact that the railroad 
industry is still considered a monopoly. 
The Interstate Commerce Act, which 
was passed in 1887, probably covered 
a realistic condition at that time, he 
said, but at that time the railroads 
were handling 75 per cent of the ton- 
nage whereas today they are handling 
less than 34 per cent. 

Because the patient has been sick 
for so long a time, he feels that a cure 
cannot be quickly prescribed. Never- 
theless, he presented a 19-point pro- 
gram. This covered the numerous 
problems involved in railroad services, 
the payment for the services, taxation, 
overall transportation policy and the 
matter of competitive equality with 
other transportation forms. 

In conclusion, Mr. Symes reported 
“a better and more sympathetic under- 
standing of the railroad problem from 
the people, the press and Government 
officials. I think,” he said, “it is going 
to create the necessary climate to ob- 
tain action. So while presenting the 
facts might have a temporary adverse 
effect, I am sure that directive legis- 
lative action that is beginning to 
appear on the horizon will more than 
offset this temporary disadvantage.” 


The Importance of Audits 


Despite educational work by bank- 
ing associations, the importance of 
good audits in the credit field, and the 
message of how to bring about im- 
proved financial reporting on the 
status of borrowers, is probably not 
reaching a majority of the country’s 
bankers. 

In acknowledging this, Arthur L. 
Nash, manager, Brown Brothers Har- 
riman & Co., New York City, con- 
tended: “We should urge our borrow- 
ing customers to arrange for adequate 
audits consistent with their, and our, 
needs. We, ourselves, need to improve 
our understanding of audit standards 
and procedures if we are to do our part 
In seeing to it that reporting by the 
auditing profession gives us the in- 
formation we can use. We should 
refuse to accept unsatisfactory audits 
ani should endeavor to persuade our 
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clients to permit unrestricted audit 
engagements.” 

Mr. Nash added that banks should 
avoid inconsistencies between individ- 
ual loan and credit executives within 
their own institutions as to audit 
requirements. As one aspect of the 
educational process, he urged bankers 
to become familiar with “Forty Ques- 
tions and Answers about Audit Re- 
ports,” prepared by the American 
Institute of Certified Public Account- 
ants in cooperation with Robert Mor- 
ris Associates and the American Bank- 
ers Association. 

Also, Mr. Nash recommended that 
banks call to the attention of borrow- 
ing customers and their accountants 
“Financial Statements for Bank 
Credit Purposes” prepared by Robert 
Morris Associates with the coopera- 
tion of the American Institute of 
Certified Public Accountants. “This is 
still the best publication of its kind 
and should be made available to all 
borrowing clients,” the speaker stated. 
“Our own credit and loan officers 
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should be familiar with it and the 
principles involved.” 


Robert Morris Associates 


While membership in this national 
association of bank loan officers and 
credit men includes only 850 banks, 
they hold more than 80 per cent of 
the loans and discounts of all the 
Federal Reserve member banks. 

So stated the Associates president, 
William R. Chapman, vice-president, 
Midland National Bank, Minneapolis, 
Minnesota, in outlining the major 
functions of this specialized group. 

“We publish annually a volume en- 
titled ‘Statement Studies’ which covers 
150 industries in the manufacturing, 
wholesale, and retail trade. These are 
now available to the public at $10 a 
copy,” Mr. Chapman said. “We pub- 
lish an outstanding text developed for 
use in training credit department per- 
sonnel, ‘The Credit Department —a 
Training Ground for the Bank Loan 
Officer,’ which is now in its seventh 
printing; more than 16,000 copies 
have been distributed. We publish a 
12-page pamphlet, ‘Financial State- 
ments for Bank Credit Purposes,’ and 
over 150,000 have been distributed to 
banks and accountants.” 

National committees of the Asso- 
ciates are continuously at work with 
similar groups representing account- 
ants, mercantile credit men, and fi- 
nance companies, Mr. Chapman ex- 
plained. One committee, for instance, 
has just completed working out a uni- 
form sales finance company question- 
naire in collaboration with the finance 
companies and the Federal Reserve 
System. 

New publications about to go to 
press include a down-to-earth “Train- 
ing Guide for the Bank Credit Depart- 
ment,” and a “Loan Officer’s Bibliog- 
raphy,” a compendium of Associates 
literature that has been time tested. 


Looking Ahead 


Even so prosperous a year as 1957 
was disappointing in several respects, 


5 


in the judgment of John F. Sullivan, 
partner, Merrill, Lynch, Pierce, Fen- 
ner and Beane, New York City. 

The gain in Gross National Product, 
in construction, and in retail sales, was 
due largely or entirely to higher prices 
rather than to increased physical 
quantities, he said. Besides, manufac- 
turers’ backlogs of unfilled orders 
declined, corporate profit margins con- 
tinued to drop as costs increased faster 
than sales, and business reported plans 
to cut back new plant and equipment 
spending. Moreover, Mr. Sullivan saw 
evidence accumulating that the econ- 
omy had entered the declining phase 
of the business cycle. 

Looking ahead, he said, it is now 
clear that defense costs are going to 
rise, not fall, and that national se- 
curity expenditures in 1958 will be 
substantially higher than they were 
last year. It is a fair assumption, he 
added, that defense outlays will exceed 
last year’s by $2-billion. He believed 
this figure, if anything, is conserva- 
tive. 

What business does in 1958 in the 
way of reducing or increasing its in- 
ventories may have an important bear- 
ing on the course of the economy as a 
whole, he predicted. With new orders 
coming in at a rate below sales, he 
believed it likely that manufacturers 
will continue the liquidation process 
into the first half of 1958. 

He pointed out that the inventory 
liquidation process in 1953-54 took a 
little over a year and dropped book 
values by $4-billion; in 1949 book val- 
ues were reduced by $3-billion in just 
under one year. The latest available 
figures show end-of-November inven- 
tories of manufacturers as 193 per 
cent of November sales, up from 171 
per cent two years earlier, but below 
the 1949-1953 peak of 200 per cent and 
204 per cent. In the durable goods 
sector, where much of the topheavi- 
ness seems to be concentrated, he cited 
the November ratio as 228 per cent, 
compared with 201 per cent and 202 
per cent at the 1949-1953 peaks. 
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A STOCK CERTIFICATE 


CONTINUED FROM PAGE 47 
“Only his stone-cutting tools up in 
the shed loft. Up to the last he was 
always wandering round the farm with 
a hammer and chisel pecking at mar- 
ble outcroppings.” 
“Could I have a look at his tools and 


asked Mr. Clutchbill, seating the docu- 


. _ ment more firmly in his breast pocket 
= | in the belief that it would now have to 
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= | be entered on the books of Eternity 
_ in which the bank has no access. 


“Oh, yes, you can crawl up there. 


You won’t find much, though.” 

A few moments later Mr. Clutchbill, 
with his feet on the last step of 4 
ricketly stairway and his head thrust 
into cobwebs, was glaring into the al- 
most pitch-blackness of the shed ioft. 

“You can open the gable shutters 
and let in some light,” encouraged the 
ancient voice of Caleb Woodfin from 
the foot of the staircase. “Look out 
and don’t fall down... I ain’t going 
to be liable for any more... eh, any 
deaths.” 

Mr. Clutchbill glanced down quickly 
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at a startled face, then, feeling his 
way through a screen of cobwebs, he 
toed his way amongst obstacles to a 
slit of daylight fanning through a 
crack in a shuttered gable window. 
When he opened the shutters a wave 
of daylight poured over the loft’s 
refuse. 

“His stuff is on the left side,’ welled 
up a thin, wiry voice through the 
hatchway. 

\ R. CLUTCHBILL’S glance turned 

in this direction and fell on a 
battered old carpenter’s chest. It 
proved to have a nest of two thin 
drawers at the bottom while the top 
body part revealed a display of ham- 
mers, chisels and measuring instru- 
ments. 

The old director slid out the lower 
drawer. It was stuffed with large 
sheets of faint, neatly blocked designs 
of gravestones. He took the entire 
sheath of them to the gable window 
and went over them, one by one. 

Suddenly at the bottom he came 
upon a queer, interesting one. 

It was the design of a gravestone, 
and at the top was the perfect image 
of what at first sight was one of those 
deathless crosses common on grave- 
stones, but a more careful examina- 
tion revealing, curiously enough, what 
might be an air-plane of a type used 
privately some twenty years ago. 
Stranger than that was the perfectly 
blocked letters of the most curious 
epitaph Mr. Clutchbill had ever seen 
in the oldest cemeteries. 

“Spread on the sod of his childhood kin 

Lies the dust of Lament Woodfin. 

He is not here, but here rests his pod, 

The same shelled out and sent up to 
God.” 

Born September 10, 1910. Jilted June 

10, 1930. Died ............ (here a space 
lay blank) 

Mr. Clutchbill, with the life-sized 
paper pattern, climbed down the stair- 
way to where Caleb Woodfin was 
standing. 

“Mr. Woodfin,” uttered the old di- 
rector, “I shall not be surprised to find 
that your brother is dead and buried 
right on this farm.” 


ALEB Woodfin jumped and looked 
behind him as though a cost had 
spoken. 

“No... no, it can’t be. I know 
every pebble on this farm. There’s no 
marker or headstone. He’d of arranged 
for one ... right in the business like 
he once was.” 

“Look at this!” Mr. Clutchbill held 
out his sheet of paper. 

Caleb took the paper design and 
studied it with a face that grew pale. 
Finally he looked up at Mr. Clutchbill. 

“My brother must ... must have 
been getting set—and in this queer 
verse he’s given Susie Pepper, who 
jilted him, a last chuck under the chin. 
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But he hasn’t gone yet ... there’s no 
gravestone on this farm.” 

“Mr. Woodfin, just take another look 
at that design at the top of the paper 
pattern.” 

“Hm’f, it’s a queer cross.” 

“Do you suppose it is a cross? Could 
it be an air-plane?” 

“Eh ... what? It does look some 
like one, now you mention it.” 

“Can you remember of ever hearing 
any plane what they call ‘buzzing’ this 
farm... one that flew around a long 
time, and low?” 

‘“‘We aren’t under any airplane route. 
Hm-m, there was an afternoon many 
years ago a plane came low and stam- 
peded the hens into a frantic round 
the barn.” 

“Do you mind,” inquired Mr. Clutch- 
bill curiously, “if I take a look round 
this farm?” 

“Go ahead ... you won’t find any- 
thing you’re looking for.” 

The old director made his way out 
to his waiting car where his brother 
director, Mr. Spearhawk, sat with a 
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nervous look on his thin, wrinkled 
face. 

“Iry, hand out those old binoculars 
you always carry along. “I’m going 
over this farm. You want to come?” 

“For the body?” 

The old director nodded. 

Mr. Spearhawk cringed under the 
steering wheel. “I’ll stay here, Aaron!” 

An hour later after countless stops 
to peer intently through the binocu- 
lars, Mr. Clutchbill found himself 
standing on the crest of a long ledge 
running half way across a tawny pas- 
ture. From this sightly ridge the 
whole farm lay in full view as well as 
the white church spire and burying- 
ground in Hornblow Village a mile 
away. The rocky ridge ran southward 
and ended abruptly in a spectacular 
knob. Curiously the old director fol- 
lowed along the ledge, noting here and 
there outcroppings of white marble, 
every one of which he examined 
closely. 

He had almost given up the search 
when he reached the last horn of the 
ledge and climbed it. Suddenly his 
eyes fastened to a white marble plaque 
embedded by nature in the last up- 
thrust of the ledge. There were chis- 
eled block letters on it. Mr. Clutchbill 
bent down. Again he read the queer 
epitaph he had found on a paper pat- 
tern in the shed loft. But, like the pat- 
tern, the blank space for the death 
date lay unmarked. 

“Is this man dead, or isn’t he?” 
muttered Mr. Clutchbill fretfully. Sud- 
denly he was to learn. A small, rusted 
metal container caught his eye in a 
nook in the ledge where it had appar- 
ently fell from the sky. He crept down 
and got it. It was empty, but a faded 
label clung to it . . . and it had in in- 
delible ink the name of Caleb Wood- 
fin’s brother and the printing of an 
undertaker in the West. 

The old director could see it all 
now ... see the entire scene of events. 
With the metal container he hurried 
back to the farm house where Caleb 
Woodfin was watching from the yard. 

“There is one last thing I’d like to 
know,” burst out Mr. Clutchbill. 
“When that air-plane of so many years 


ago was buzzing this farm did it hang 
around that ledge out in the pasture?” 
Caleb looked off into vacancy as if 
still hearing and seeing it. After a 
moment of reflection he nodded. 
“That settles it!” nodded Mr. 
Clutchbill. “That plane, no doubt by 
your brother’s secret orders, was 
spreading his ashes, after he was cre- 
mated, over the old farm of his child- 
hood, and especially on the peak of the 
ledge where he had chiseled on a mar- 
ble outcropping the epitaph I found on 
a paper in his chest in the shed loft.” | 


ALEB stood spellbound. Fear was 
fading from his old wrinkled face. 
“Here is the evidence,” revealed the 
old director, pulling a metal cylinder 
from his coat pocket. “It’s got the ad- 
dress of the undertaker in the West. 
I will communicate with him. And here 
is something else.” Mr. Clutchbill 
plucked from his breast pocket a deco- 
rated stock certificate of the Ferndale 
National Bank. 

“After the Bank Holiday of 1935 our 
bank issued new common stock to re- 
tire a preferred issue caused by the 
Holiday. Your brother subscribed and 
paid for one hundred shares. It has 
rested at the bank with accumulating 
dividends for years, since we couldn’t 
contact him. It is worth $7,080 in stock 
and dividends.” 

“I can pay off the mortgage,” ut- 
tered Caleb in a trance. “Even if 
brother Lament is dead he’s come to 
my help.” 

“Yes, but there will have to be an 
estate opened first. I’ll get in touch 
with the undertaker in the West.” 

“How can I thank you?” wheezed 
Caleb brokenly as he followed the old 
director to Mr. Spearhawk’s waiting 
car. 

“We are properly thanked by finally 
clearing up this stock certificate. 
Er ... em-m, congratulations. Shake 
hands. I always like to welcome a new 
stockholder with a handshake.” 

Caleb looked down in dazed wonder 
at his tingling hand as the car drove 
off, and then watched the car till it dis- 
appeared in what for him was a new 
day ...a new lease of life. 


“NO PASSBOOK” SAVINGS 


CONTINUED FROM PAGE 43 

develop under the new procedures. 

The early results of our new pro- 
gram would seem to justify the work 
that went into the change. The lobby 
service has been speeded up and the 
distribution of customers has become 
more even. Tellers have already given 
their approval to the simplified meth- 
ods and few criticism have been ex- 
pressed from customers. Once these 


people become accustomed to the habit 
of referring to their account numbers, 
the new system should fully bear out 
our predictions that the methods 
would help the customer, the teller, the 
bookkeeping department, and the over- 
all present-day and future operations 
of the bank. The system should even 
gain in speed and efficiency once ‘he 
bank has completed its major exp®n- 
sion program. 
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STATEMENT 


OF CONDITION 
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At the Close of Business December 31, 1957 


ASSETS 


Cash on Hand and Due from Banks . . . 


United States 

Government Obligations. . 
Public Housing 

Authority Obligations 

(Fully Guaranteed) . . . 
State, County, and 

MunicipalBonds . . . . 
Other Bonds . . . . . « 
Stock in Federal Reserve Bank 
Loans and Discounts. . . . 
Commodity Loans . .. . 
Income Accrued . . . . . 
Letters of Credit and Acceptances 
Banking House and Equipment 
Other Assets . 1. «© «© « « 


LIABILITIES 

Capital Stock . . . 

Surplus Fund. . .. . 
Undivided Profits . . . 
Reserved for Contingencies ° 
Reserved for Taxes, Ete. . . « 
Deferred Income ae ee 
Letters of Credit and Acceptances . 


DEPOSITS: 


Individual . . .« « « e 
Banks . . . . . . 
U.S. Government. . . 


$82,597,115.85 


4,440,747.06 


16,658,593.57 


23,100,000.00 
28,000,000.00 
53,002,438.96 


$484,626,192.16 
237,951,720.49 


12,103,424.41 


$296,794,262.89 


103,696,456.48 
6,144,308.51 
1,533,000.00 
378,433,617.73 
8,359,897.95 
2,466, 162.65 
13,984,471.59 
9,469,968.16 
121,543.87 





$821,003,689.83 


$ 56,102,438.96 
7,973,350.28 
5,987,908.24 
2,274,183.70 
13,984,471.59 


734,681,337.06 





$821,003,689.83 
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DIRECTORS AND 
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President, 
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Senior Vice President 


LOUIE KIMPLE* 
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Lufkin, Texas 
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EUGENE McELVANEY 


Senior Vice President 
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C. A. MANGOLD, JR.* 


President, American Laundry Co, 


BLAGDEN MANNING 
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A. D. MARTIN 
President, Central Engineering 
and Supply Co. 


HARRY S. MOSS 
Independent Oi! Operator 


WILLIAM F. NEALE 
President 
William F. Neale & Co, 


J. B. O'HARA 
Chairman of the Board, 
Or. Pepper Co. 


HYMAN PEARLSTONE 
President, 
Higginbotham-Pearlstone 
Hardware Co. 


G. U. PICKERING* 
President, 
Vitalic Battery Co., Inc, 


H. NEVILLE PIERCE* 
President, Southern Fertilizer 
& Chemical Co. 


W. L. PREHN* 
Consultant, Brazilian Telephone Co., 
Rio de Janeit sa, Brazil 


HUGO W. SCHOELLKOPF* 
Chairman of the Boord, 
The Schoellkopf Co. 


J. FRED SCHOELLKOPF, JR. 


Investments 


E. E. SHELTON 
President, Dallas Federal 
Sovings & Loan Association 


ARTHUR STAR* 


Investments 


R. H. STEWART, JR, 


Investments 


J. C. TENISON*® 


Investments 


ROGER 1. TENNANT 


Investments 


ARCH S$. UNDERWOOD* 
President, Union Compress & 
Warehouse Co., Lubbock, 
Texas 


JACK C. VAUGHN* 
Oil Producer and Co-Owner, 
Sportan Drilling Co. 


TRAVIS T. WALLACE* 
President, Great American 
Reserve Insurance Co. 


ROBERT F. WEICHSEL* 
Vice President and Treasurer 
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Insurance Co 
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President, 
Southwestern Life Insurance Co, 
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President 
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President, 
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